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Eastern, Central Feed Dealers Meet 


Business Outlook 
Uncertain, Eastern 
Association Told 


By WAYNE G. MARTIN, JR. 
and 
GEORGE W. POTTS 
Feedstaffs Editorial Staff 

NEW YORK—The federal govern- 
ment—that not-so-silent partner of 
the feed and related industries — 
makes today’s business outlook un- 
certain and tomorrow's hard to fore- 
cast, delegates to the annual conven- 
tion of the Eastern Federation of 
Feed Merchants, Inc., at Hotel Stat- 
ler here June 5-6 were told. 

“Today and Tomorrow's Business 
Outlook” was the subject of a panel 
discussion that proved to be one of 
the program gems. Comment by the 
participants was seasoned with the 
thought that government action, in- 
cluding controls, is a dominant fac- 
tor in such vital aspects of the feed 
industry as prices, availability of sup- 
plies and extent of production. 

The participants voiced the opinions 
that: 

The government will try to main- 
tain strong farm prices until after 
the election, and even a new adminis- 
tration will be unwilling to pull the 
props from under these prices. 

Government controls have been and 
are continuing to be an important 
factor in feed supplies and prices. 

Egg prices will be higher next 
spring; this summer’s broiler market 
will be steady, although not neces- 
sarily profitable. 

Financing operations may be part- 
ly responsible for the sag in the tur- 
key and broiler industries. 

Milk production now is high in re- 
lation to demand and prices are low 
in respect to costs. 

Record Attendance 

A record attendance was posted at 
the convention, and the business pro- 
gram was top grade. It included dis- 
cussion by authorities of many phases 
of the feed industry. 

Austin W. Carpenter, Sherburne, 
N.Y., executive director of the fed- 
eration, presided at the opening ses- 
sion, and in his report showed the or- 
ganization to be in a sound financial 
position. 

Arthur B. Stover, Perkasie, Pa., 
federation president, in his annual re- 
port stated that the organization has 
made substantial progress during the 
past year and emphasized the fact 
that trade associations are essential 
in times of stress. He warned, how- 
ever, that such associations must be 
built up in normal times to be strong 
enough to meet emergencies. 

Mr. Stover added that the federa- 
tion has fought against unfair govern- 
ment controls, and mentioned farm- 
ers’ cooperatives which he said are 
exempt from income taxes which in- 
dependent operators must pay. The 
federation, he said, is fighting for 
tax equality. Competition, not govern- 


ment regulations, make prices. Mr. 
Stover also said that the federation 
maintains constant legislative con- 
tacts, and that it has managed to do 
this without increasing its dues. 
One of the most instructive parts 
of the program was the pane! session, 
immediately following Mr. Stover's 
address. Howard J. Benson, Sher- 
burne, N.Y., associate executive di- 
rector of the federation, was the 
moderator, and first introduced Dr. 
H. P. Young, economist, Metropoli- 
tan Cooperative Milk Producers Bar- 
gaining agency, Inc., Syracuse, N.Y. 


Dr. Young said that milk produc- 
tion lags about two years behind 
price trends. He added that milk 
prices were well adjusted between 
1922 and 1929, which was an excellent 
era for New England milk producers. 
He said that for the last few years, 
however, cost factors have been un- 
favorable, being well over selling 
prices. 

Dr. Young said that milk produc- 
tion is now high in relation to de- 
mand, and that prices are low in re- 
spect to costs. He suggested that 

(Continued on page §&) 


$160,000 Needed to Carry Out 
Research on Air Sac Disease 


WASHINGTON—Federal govern- 
ment and state college officials have 
agreed that the planned two-year 
study of air sac infection in poultry 
will require about $160,000. 

This research project would include 
cooperation of officials from the 
Bureau of Animal Industry of the 
U.S. Department of Agriculture with 
programs already under way at state 
universities. 

Actual allotment of USDA funds 
has not been made, but it is hoped 
that funds may be borrowed from 
other programs to get the air sac 
program under way. 

In announcing the two-year re- 
search program on the respiratory 
disease, USDA said the project would 
be conducted by the department and 
cooperating states, with most of the 
work carried out in the various 
states. 


Air sac infection has appeared in 
almost all poultry sections of the 
country, increasing noticeably since 
the winter of 1950-51, USDA said. 
Greatest losses have been suffered 
along the eastern seaboard, and it is 
expected that research projects will 
be started first in this area. 

The disease attacks the respiratory 
tract of poultry, with marked effect 
upon the air sacs. Outward symptoms 
vary considerably, but infected birds 
frequently show a nasal discharge, 
watery eyes, and seem dull and 
sleepy. Mortality in some flocks has 
run as high as 30 to 50%. Birds that 
survive may recover_in about three 
weeks or may continue to show symp- 
toms of the disease indefinitely. 

Objectives of research work are to 
determine the cause of the disease, 
how it is spread and how it can be 
controlled or eradicated. 


OPS Thinking on Seybean Meal 
Exposed; Shifting Position Noted 


| $81 ceiling was by Francis C. Jones 


By JOHN CIPPERLY 

Feedstuffs Washington Corresp 

WASHINGTON Last week be- 
fore a Senate audience, Sen. George 
D. Aiken (R., Vt.) tore down the 
screen of secrecy which had obscured 
the policies of the Office of Price 
Stabilization regarding soybean oil 
meal price ceilings, and he exposed 
the shifting position of the price 
agency before it finally made the un- 
satisfactory ceiling adjustment to $81 
ton. 

During the Senate debate on legis- 
lation to extend the Defense Produc- 
tion Act, Sen. Aiken read into the 
record a confidential memorandum 
prepared in the food division of OPS 
which showed that OPS originally 
contemplated raising the soybean oil 
meal ceiling from $74 to $88 ton. At 
about that time, Feedstuffs reported 
this decision, and subsequently, as 
the OPS memo now shows, some 
OPS official called back this docket 
before it was publicly announced and 
proceeded to build up a case for an 
$81 ceiling. 

The memo written to justify an 


A 


of the OPS food division. Among 
other things, the memo outlined a 
procedure of relating the price of 
cottonseed meal to corn over a long 
period of years and then deriving 
the soybean oil meal ceiling of $81. 


Expeller Plants 

The Jones memo revealed for one 
thing that price officials paid little 
heed to expeller type crushing plants. 
In fact, they coldly dismissed the un- 
fortunate economic squeeze on the 
expeller plants with the observation 
that, “we do not believe that it 
makes economic sense to set the oil 
meal ceilings at a level which will 
theoretically reflect an adequate mar- 
gin for expeller type processors for 
two reasons. First, the expeller type 
processor has been losing out to the 
solvent type over a long period of 
years and today represent only about 
20-30% of the total crushing capac- 
ity. Second, if this is done, it will only 
mean that the Solvent type crusher 
will bid up the price of bearts to a 

(Continued on page 3) 


Central Feed Men 
Examine ladustry, 
Individual Duties 


By HARVEY E. YANTIS 
and 
GEORGE L. GATES 
Feedstuffs Editorial Staff 


MILWAUKEE—tThe attention of 
members of the Central Retail Feed 
Assn. was directed toward an array 
of businessman responsibilities to 
their customers, their government and 
to themselves at their 27th an- 
nual convention at Hotel Schroeder 
June 2-3. 

The emphasis of several program 
speakers was on what the dealers— 
as individual members and as an or- 
ganization—might do to strengthen 
their industry and at the same time 
contribute to the nation’s welfare. 
Convention attendance totaled 985. 

The association in a_ resolution 
made clear its firm opposition to ex- 
tension of price controls in any form 
and recommended that copies of the 
resolution be sent to members of 
Congress representing Wisconsin. 

“Experience has shown that price 
controls in peacetime are unwork- 
able, not practical and only tend to 
cause shortages and dislocation of 
supplies,” the resolution declares. 

Walter F. Uebele, Jr., past vice 
president of the association, was 
elected president to succeed Donald 
R. Guptill, Producers & Consumers 
Co., Ine., Genoa City, Wis. Mr. Uebele 
is associated with the Burlington 
(Wis.) Feed Co. Carl J. Basten, New 
Franken, Wis., was named vice presi- 
dent, and R. H. Kaercher, Globe 
Milling Co., Watertown, Wis., was 
elected secretary-treasurer. 

David K. Steenbergh, publisher of 
the Feed Bag, Milwaukee, was re- 
named executive secretary, with E- 
don H. Roesler, business manager of 
the publication, chosen as his assist- 
ant. Mr. Kaercher was named a new 
director of the organization, along 
with S. A. LaViolette, Clintonville 
(Wis.) Flour & Feed Co. 

America’s greatest asset, Sen. Ho- 
mer E. Capehart (R., Ind.) told the 
audience, is it’s system of govern- 
ment, and all of its citizens should be 
on guard against losing this system. 
The key to its success, he declared, 
is its emphasis on individual oppor- 
tunity. 

“The founders of the U.S. were 
rich men, but they gave us a type of 
government which permitted a poor 
man with no formal education like 
Abraham Lincoln to become presi- 
dent,” he said. 

The U.S. has more of everything 
than any other nation, not because 
it has more natural resources, but 
because its system of government has 
permitted its citizens to take ad- 
vantage of those that exist, the sen- 
ator declared. Similarly, it cannot 

(Continued on page 69) 
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The Law and Mr. Jones 


E think that all feed men—or anyone else, for that matter—will agree 

with us that the “confidential memo” of OPS executive Francis Jones 
on the subject of a soybean oil meal ceiling is an amazing document. A news 
story dealing with the memo starts on page 1 of this issue of Feedstuffs, 
and the complete text of it, together with the text of objections subse- 
quently made to it by Jonn Zipoy, then chief of the OPS feed section, appears 
on page 3. 

The Jones memo establishes that the top level OPS officials were fully 
conscious of the fact that they were ignoring the specific and clear provisions 
of the Defense Production Act of 1950, as amended, when they set a ceiling 
price of $81 a ton, Decatur, for soybean oil meal. The function of OPS is 
to administer the law as it was written by Congress, and not to revise 
its provisions according to their own ideas. Yet, in this case, an OPS official 
baldly states his disagreement with the law as written and recommends 
that it be ignored. That is government by bureaucracy, for sure. 


HE Defense Production Act, in Section 402 (d) (3), specifically re- 
quires that ceilings for any agricultural commodity or any commodity 
processed in whole or substantial part from any agricultural commodity 
shall reflect to producers a price equal to parity or to the highest price in 
the base period. The law also contains the specific requirement, clearly 
stated, that in establishing ceilings on products resulting from the process- 


for reducing the ceiling to $81. The memo was addressed “to all subsequent 
signers” of the new ceiling order, which meant the higher officials in the 
agency. Such memos are considered highly confidential, and this one prob- 
ably would not have come to light if a copy of it, and of Mr. Zipoy’s objec- 
tion, had not come into the possession of Senator Aiken of Vermont. The 


| senator included the documents in a debate on price control extension, and 


they were printed as a part of his speech in the Congressional? Record. 

Mr. Jones is not a feed man, nor are any of his fellow officials at OPS 
policy making levels. Yet, in his memo, in arguing against a soybean mea! 
ceiling of $88 or higher, he dismisses reasons that had been advanced for 
the increase with this remark: “Such an adjustment would be purely sub- 
jective since we have no past experience to go on.” 

The feed industry, the soybean processing industry, and the OPS feed 
section did have experience to go on, of course, and had presented in 
voluminous detail their recommendations based on that experience. All 


| of this was ignored, and the economist “with no past experience to go on” 


set up an order that made no economic sense whatever. 
The whole thing stinks, to use a vulgar expression. If a business man 
deliberately ignores or flouts the law, he has the constabulary chasing him 


| over fences immediately. That undoubtedly is as it should be, but shouldn't 


ing of agricultural commodities, “a generally fair and equitable margin 


shall be allowed for such processing; and equitable treatment shal! be ac- 
corded to all such processors.” 

Keeping in mind these requirements of the law, consider now 
astounding statements in the Jones memo: 

“The recommended price ceiling for soybean meal together with the pre- 
viously recommended revision in the soybean oil ceiling to 16.5¢ Ib., will, 
if realized by crushers, reflect the legal minimum price to growers and a 
85¢ bu. margin to solvent processors. The margin for processors using the 
expeller process would be only about 8¢ bu., obviously resulting in a net 
loss for this type of processing. We do not believe it makes economic sense 
to set the oil and meal ceilings at a level that will theoretically reflect an 
adequate margin for expeller type processors for two reasons. First, the 
expeller type has been losing out to the solvent type over a long period of 
years and today represents only about 20 to 30% of total crushing capacity 
Second, if this is done, it will only mean that the solvent crusher will bid 
up the price of beans to the point where he puts a squeeze on the expeller 
crushers’ profit. Thus, the only thing that would be accomplished by the 
Office of Price Stabilization would be e higher price for oil and/or meal. 

“It should be noted that the current price of soybean oil (9.5¢ as com- 
pared with a proposed ceiling of 16.5¢) together with the proposed ceiling 


these 


for soybean meal will reflect only $2.56 bu., compared with the legal mini- | 


mum of $3.23. An actual realization of $2.56 would be also slightly below 
the current support price announced by the Department of Agriculture 
for 1951 crop beans. In view of the Secretary of Agriculture's letter to Gov- 
ernor Arnall, these facts do not seem to disturb the department, at least 
for the remainder of the crop year. If we were set to our soybean meal ceil- 
ing at a point where the combined meal ceiling and actual oil price would 
reflect the legal minimum price to growers, we would have to increase it 
to $109 ton.” 


T is apparent from this that the OPS and USDA officials knew that the 

law was not being followed when the $81 ceiling was established, and that 
the effect would be to close down many processors of soybean meal, thus 
drastically curtailing supplies of needed protein; and further, that the ceil- 
ing would not reflect to soybean growers the price stipulated in the Defense 
Production Act. What was behind their thinking and their action is any- 
body’s guess, but it is obvious that the OPS executives believe that they 
ean take the law in their own hands. They become lawmakers instead of 
law administrators—and the law is whatever they say it is. 

Isn't that a swell situation to live under? 


the administrator of a law, even if hc is an official in a government agency, 
be held similarly accountable when he knowingly ignores what the law 
plainly says? We will be hard to convince to the contrary. 


_A FEEDSTUFFS 
FORMULA FEEDS: HOW’S BUSINESS? 
FEATURE 


Formula feed demand slipped somewhat this week, with the decline in 
business most notable in areas that have lagged behind others for the past 
several weeks. Sales also were moderately reduced in some of the sections 
wh'ch previously reported the best volume, although this development was 
not considered indicative of a major change in the situation. In general, the 
central and northeastern areas appear to be enjoying the best business. 
Some pessimism continues to be expressed about broiler prices, particularly 
in the Southeast. Turkey feed volume improved in several sections of the 
country, while the advancement of pasture feeding further reduced dairy feed 
demand. All protein ingredients were stronger, while millfeed continued a 
seasonal decline. (Ingredient details on pages 66-68.) The index of wholesale 
feedstuffs prices declined 2.2 points to 271.1 and the feed grain index fell 
nearly 2 points to 253.9, according to the June 4 Production and Marketing 


Aaministration report. 


Southwest 


The trend in the formula feed busi- 
ness in the Southwest this week was 
inconsistent. Some mills indicated an 
improved rate of demand together 
with heavier production, while others 
experienced only a fair volume of or- 
ders, with output below the pace set 
in recent weeks. 

Generally, activity in feed markets 
was somewhat better this week than 
last, because of the return to a nor- 
mal, holiday-free business week. 

A major part of the present feed 
volume was in poultry feeds, build- 
ing or growing feeds for laying flocks 
and the steady run of broiler feed 
for that industry. Gaining in volume 
was turkey feed, since this year's 
flocks are in a period of rapid growth 
and are requiring more feed. Dairy 
feed demand still was rather good, 
and hog feed sales were only fair. 

Production at plants in the South- 
west varied this week from five to 
six days, the heavier runs being re- 
quired by units which were down 
over the long Memorial Day week 


| 
end. Prices mostly were unchanged 


HE author of the memo, Francis C. Jones, is assistant director of the | 


food and restaurant division of OPS. The feed section is a part of this 
division. The memo was written after an $88 soybean meal ceiling had been 
approved up to OPS “front office” levels, and it was largely responsible 


compared with the previous week, but 
some items were down as much as 
$1 ton. 


Northwest 


Feed demand was steady to slight- 
ly.slower in the Northwest this week, 
although as a result of holiday shut- 
downs last week production was 
maintained at full-time schedules. 

Demand for turkey finishers im- 
proved considerably this week as 
birds have reached the growth stage 
requiring heavier feeding. This type 
of business promises to be a main- 
stay through the summer months for 
a number of firms active in this type 
of trade. 

Starting mashes for chicks are still 
holding up well in volume, although 
a slight tapering off in demand has 
been noted by some manufacturers. 

Dairy feed volume is off season- 
ally, but a fairly good market for 


concentrates is still being found in 
some areas of the Northwest. 

Sales of baby pig feeds were re- 
ported variously from slow to fairly 
heavy, with hog supplements holding 
up to recent volume 

Problems in procuring ingredients 
for some types of feed caused some 
unexpected shifts in production at 
some plants, but on the whole five- 
day to six-day operations continued 
this week. 


Ohie Valley 


Sales of formula feeds in the Ohio 
Valley continued at a fair pace this 
week, with broiler tonnage continu- 
ing the heaviest, followed by chick 
and egg mashes and turkey and hog 
feeds. 

Despite the present high prices of 
formula feeds, farmers in this area 
seem willing to continue purchases of 
broiler feeds and egg mashes, on the 
basis of recently improved retail 
prices for both broilers and eggs 
Broiler placements are reportedly 
continuing heavy on farms through- 
out the valley, thus indicating the be- 
lief of farmers that this operation will 
remain on a profitable basis. This, of 
course, should be reflected in increas- 
ing sales of chick mashes during the 
weeks ahead. 

Prices this week eased off 25@50¢ 
ton, with mill operations reported 
Steady at about 75% of capacity 


Paeifie Nerthwest 


The feed business continued very 
quiet in the Pacific Northwest. It 
was described by traders and feed 
manufacturers as duller than usual, 
even for this time of the year. 

The dairy feed business is quiet be- 
cause of excellent pastures, the broil- 
er business is down substantially from 
a year ago due to poor conversion ra- 
tios and commercial poultry men are 
not getting a satisfactory return for 
their eggs. On top of this, prospects 
for an increase in the turkey crop 
do not look good, and it is doubtful 

(Continued on page 70) 
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Soybean Oil Meal 


(Continued from page 1) 


point where he puts a squeeze on the 
expeller crushers’ profit.” 

There was the comment that the 
proposed $81 meal ceiling and 16.5¢ 
per pound oil ceiling, if realized, 
would provide the solvent crusher 
with a 35¢ processing margin and the 
expeller plant with about 8¢ per 
bushel—“obviously resulting in a net 
loss for this type of processing.” Not 
only this, OPS officials expressed an 
equal disregard for the interests of 
farm producers of beans, and, in fact, 
the memo may be seen as expressing 
a sweeping disregard for the very 
provisions of the Defense Production 
Act. 

The official statement in this mat- 
ter says in part: “It should be noted 
that the current price of soybean 
oil (95¢ as compared with a pro- 
posed ceiling of 16.5¢) together with 
the proposed ceiling for soybean oil 
meal will reflect only $2.56 per bushel! 
compared with the legal minimum 
price of $3.23. An actual realization 
of $2.56 per bushel would also be 
slightly below the current support 
price announced the Department of 
Agriculture for 1951 crop beans.” 


Law Violation Charged 

There then is little wonder that 
these statements caused Sen. Aiken 
to erupt with the comment to the 
Senate that the memo “shows con- 
clusively that they (OPS) knew they 
were violating the law.” 

“It shows conclusively that they 
were deliberately putting a ceiling on 


soybeans 69¢ bu. below the legal 
limit established by law. It shows 
conclusively that the Secretary of 


Agriculture was not in the least dis- 
turbed.” 

In connection with the reference 
to the U.S. Department of Agricul- 
ture part in the transaction, the OPS 
memo seemingly gratuitously stated 
that a realization of only $2.56 bu. 
for beans by farmers, slightly below 
the current support price, did not 
appear to worry USDA. The memo 
read in this respect as follows: “In 
view of the Secretary's letter to Gov 
Arnall, these facts do not seem to 
disturb the department at least for 
the remainder of the crop year.” 


Statement of Profit 

In addition to spreading into the 
Congressional Record this self-indict- 
ment of OPS, Sen. Aiken put into 
the record a statement of protest 
written by the man who was then 
feed section chief, John W. Zipoy, 
against the OPS action setting the 
ceiling at $81. 

This healthy dissent on the part 
of an industry business specialist 
against an unrealistic action by the 
price agency should meet with favor 
in feed and other industries, observ- 
ers noted. It is called a healthy sign 
that some citizens decline to be herd- 
ed into opinion molds, and it reflects 
the best in business participation as 
special advisors to an agency wres- 
tling with the complexities of pric- 
ing commodities. 

It has been learned that price offi- 
cials have been disturbed that Mr 
Zipoy dared to enter his protest, but 
again it must be construed as a 
healthy sign of independence and in- 
tegrity of thought by a representa- 
tive of the feed industry. 

Mr. Zipoy of Pillsbury Mills, Inc., 
Minneapolis, like other industry men, 
favored decontrol of soybeans and 
their products. But since that was 
impossible because of OPS policy, 
he recommended a ceiling on meal 
of at least $88. 

In his memo he set forth a seven- 
point criticism of the plan for an 
$81 ceiling rather than an $88 ceil- 


ing. The reasons in his protest were | 


previously reported in Feedstuffs, 
and appear in the text of his memo 
which follows. 

Sen. Aiken was bitter in his de- 
nunciation of the OPS and USDA for 


directly 


the acts or omissions in connection 
with the soybean oil meal ceiling ac- 
tion. In effect he charged USDA and 


OPS with connivance to force down | 


prices of beans to farmers; to lift 
the price of margarine to consumers 
and to force large parts of the soy- 


bean crop into the hands of the gov- | 
ernment through denial of full sup- | 


port price to farmers. 
The texts of the Jones and Zipoy 
memos follow: 


Jones Memo 
April 14, 1952. 


To all subsequent signers. 
From Francis C. Jones, Assistant Di- 
rector, Food and Restaurant 
Division 


JUSTIFICATION FOR PROPOSED 
ACTION ON SOYBEAN 
MEAL 


Derivation of In-Line Soybean Meal 
Ceiling 

Since the original justification for 
an advance in soybean meal ceilings 
to $88, ton, bulk, Decatur, was writ- 
ten further analysis has been made 
of price relationships between the 
major high-protein feeds and corn. 
In the original analysis soybean meal 
was related directly to corn for the 
years 1948 to 1950. Earlier years were 
excluded on the grounds that the sup- 
ply of and demand for soybean meal 
had changed substantially since pre- 
World War II years. The analysis 
presented here is of a somewhat dif- 
fement nature, and, we believe, pro- 
duces better in-lineness of prices 
within the high-protein feed category 
and between high-protein feeds and 
corn. 

Recognizing that there is a much 
tighter relationship between the 
prices of the various high-protein 
feeds than between the price of any 
one protein feed and corn, we have 
related the price of cottonseed meal 
to the price of corn over a long pe- 
riod of years, determined the price 
ceiling for cottonseed meal based 
upon the parity price of corn, and 
the historical relationship indicated 
by this long-term analysis; and then 
derived ceilings for the other high- 
protein feeds from the ceiling for 
cottonseed meal and the historical 
price relationship between each in- 
dividual feed and cottonseed meal. 
Cottonseed meal was selected as the 
tie-in commodity to corn rather than 
soybean meal because it has been 
produced in considerable volume for 
a long period of years. By this proc- 
ess of making one tie-in to corn and 
deriving all other high-protein feed 
ceilings from the cottonseed meal 
ceiling, we will arrive at sounder 
price ceiling relationships between 
the protein feeds than if we derived 
each protein ceiling from a direct 
tie-in to corn. 

The cottonseed meal-corn analysis 
made use of the following factors: 

X:—Cottonseed meal price. 

X,—Corn price. 

X,—Per cent oilseed meal supply of 
corn supply. 

X.—Time. 

The analysis included the years 
1926-50, excluding the war years of 
1942-45. The coefficient of multiple 
determination was .955. Based on the 
parity price for corn, the equivalent 
price for cottonseed meal bagged at 
Memphis is $84.50 ton. 

The argument has been advanced 
that since protein meals are in tight 
supply, we should set these ceilings 
at a level higher than that indicated 
by the historical price relationship 
to corn in order to encourage ef- 
ficient use of the protein feeds. Until 
such time as the Secretary of Agri- 
culture may suggest this, I do not be- 
lieve that we should make such an 
adjustment. 

Soybean meal prices were related 
to cottonseed meal prices 
for the years 1930-49. A coefficient 
of determination of .96 was obtained. 
There was no indication of an in- 
crease in demand for soybean meal 
relative to cottonseed meal during 
this period. With cottonseed meal at 


Edward E. Greer 


JOINS UNITED—The United Dis- 
tributing Co., wholesale distributors 
of farm feed concentrates and ingre- 
dients, a es the appointment of 
Edward E. Greer to its Minneapolis 
sales staff. Mr. Greer recently re- 
signed from the Albers Milling Co., 
Kansas City, where he had been su- 
pervisor of the Lab-Mix division. 
Prior to that he was educational and 
service director of the Shellabarger 
Mills. He also taught vocational ag- 
riculture for 11 years and served for 
4 years as a county agent. 


$84.50, the in-line price for soybean 
meal bulk, Decatur, would be $81 ton. 

The argument has been presented 
previously that we should start with 
the historical relationship, and then 
increase the soybean meal price by 
a few dollars to take account of po- 
tential increases in demand for soy- 
bean meal relative to cottonseed meal 
due to the addition of antibiotics and 
vitamins to mixed feeds using soy- 
bean meal. Such an adjustment would 
be purely subjective since we have 
no past experience to go on. 


Grower Price Reflection and Fair 
and Equitable Margin to 
Processors 
The recommended price ceiling for 
soybean meal together with the pre- 
viously recommended revision in the 
soybean oil ceiling to 16.5¢ Ib., will, 
if realized by crushers, reflect the 
legal minimum price to growers and 
a 35¢ bu. margin to solvent proces- 
sors. The margin for processors us- 
ing the expeller process would be 
only about 8¢ bu., obviously resulting 
in a net loss for this type of proces- 
sing. We do not believe it makes eco- 
nomic sense to set the oi] and meal 
ceilings at a level that will theoreti- 
cally reflect an adequate margin for 
expeller type processors for two rea- 
sons. First, the expeller type has 
been losing out to the solvent type 
over a long period of years and to- 
day represents only about 20 to 30% 
of total crushing capacity. Second, 
if this is done, it will only mean 
that the solvent crusher will bid 
up the price of beans to the point 
where he puts a squeeze on the ex- 
peller crushers’ profit. Thus, the only 
thing that would be accomplished by 
the Office of Price Stabilization would 
be a higher price for oil and/or meal 

It should be noted that the current 
price of soybean oi! (9.5¢ as compared 
with a proposed ceiling of 16.5¢) to- 
gether with the proposed ceiling for 
soybean mea! will reflect only $2.56 
bu., compared with legal minimum 
price of $3.23. An actual realization 
of $2.56 would be also slightly below 
the current support price announced 
by the Department of Agriculture 
for 1951 crop beans. In view of the 
Secretary of Agriculture's letter to 
Governor Arnall, these facts do not 
seem to disturb the department, at 
least for the remainder of the crop 
year. If we were to set our soybean 
meal ceiling at a point where the 
combined meal ceiling and actual 
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oil price would reflect the legal mini- 
mum price to growers, we would have 
to increase it to $109 ton 


Justification for Raising Soybean 
Meal Ceiling 

The decision as to whether or not 
we should increase the soybean meal 
ceiling at this time is a rather close 
one to make. If we increase the ceil- 
ing, no faction will be particularly 
satisfied. The Secretary of Agricul- 
ture will not like it, and the soybean 
meal crushers will not be satisfied 
The only action that would satisfy 
the crushers would be either decon- 
trol] or setting the meal ceiling at 
the free market level (which, of 
course, is practically the same thing 
as decontrol). On the other hand, if 
we do not increase the ceiling, we 
will be more vulnerable to attack 
from the crushers since our ceiling 
would not be in line with ceilings 
for other feeds 

We believe that our feed ceilings 
should bear correct relationships to 
each other, and for this reason, rec- 
ommend that the ceiling price for 
soybean meal be increased*to $81 ton 
bulk, Decatur. Our position will be 
considerably strengthened if this is 
done. 


Mineralized Meal and Toll 
Charge Problems 

In order to evade our $74 soybean 
meal ceiling, the crushers have pro- 
duced mineralized mea! and instituted 
the practice of toll charging. This has 
resulted in a realized price of about 
$90 ton for soybean meal. The net 
effect of these practices has not been 
a wider margin to the processors, but 
has been a higher price to soybean 
growers. These evasive devices evi- 
dently were started by the expeller 
type processor in an attempt to stay 
in business and then adopted by the 


solvent processors. As the solvent 
processors came into the mineral- 
ized meal and toll charge picture, 


the expeller’s advantage was lessened 
and his profit margin presumably re- 
verted to its original position. Thus, 
in the final analysis the only net 
gain was to the growers in the form 
of a higher price for beans 

We propose to tighten our regula- 
tions so that the soybean meal ceil- 
ing cannot be evaded via mineralized 
meal and toll charge avenues. This 
action probably will result in a low- 
ering of the price paid growers for 
beans to about the support-price lev- 
el. It may be that if the Secretary 
of Agriculture had known that this 
supplementary action was to be tak- 
en, he would not have recommended 
against an increase in the price of 
soybean meal. We believe that the 
director should inform the secre- 
tary of these proposed actions 


Zipoy Memo 


April 17, 1952. 
To all subsequent signers, 

From J. W. Zipoy, Chief, Feed Sec- 
tion, Grain, Feeds, Seeds and 
Bakery Branch 
SUBJECT: Objection to Setting the 
Ceiling of Soybean Meal at 
$81 Ton 
I cannot express too strenuously 
my objections to the change in deci- 


sion whereby the ceiling price of 
soybean meal was set at $81. I am 
of the opinion that, on the basis of 


all sound and realistic principles, a 
ceiling price of less than $88 ton is 
wholly indefensible. The reasons set 
forth in justification of the $88 ceil- 
ing price in the memorandum origin- 
ally submitted by Mr. J. W. Klein, 
remain valid and are in no way 
weakened by the arguments set forth 
in the justification memorandum of 
Mr. Francis C. Jones. More specifical- 
ly, I object to the ceiling of $81 ton 
for the following reasons 

l. The ceiling price of soybean 
meal must be based on factors other 
than the past historical soybean meal, 
corn or soybean meal, cottonseed 
meal price relationships 

2. Adjusting these historical price 
relationships for the new uses and 
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for the present and future short- and 
long-run demand for soybean meal 
should yield a ceiling price of at least 
$88 ton. 

3. Setting a ceiling price of less 
than $88 ton will put the entire soy- 
bean crushing industry in a loss po- 
sition. 

4. Setting a ceiling price of less 
than $88 ton will result in greatly 
aggravating the present critical short- 
age of protein feeds. 

5. Setting a ceiling price of less 
than $88 will create unmanageable 
enforcement problems. 

6. Setting a ceiling price of less 
than $88 is very poor policy from the 
standpoint of public relations with 
the farmer, with the soybean crush- 


ing industry, and with the mixed- 
feed industry. 

7. An increase in soybean oil meal 
does not necessitate an increase in 
any other protein feeds. 

A discussion of each of these points 
follows: 

1. The ceiling price of soybean 
meal must be based on factors other 
than the past historical soybean meal, 
corn or soybean meal, cottonseed 
meal price relationships. The revolu- 
tion in recent years in the use to 
which soybean meal is being put and 
the unprecedented increased demand 
for this product makes any histori- 
cal price relationship between either 
soybean meal and corn or between 
soybean meal and cottonseed meal a 


wholly unreliable basis upon which 
to set a ceiling price for soybean 
meal. This revolution in the use and 
demand for soybean meal is a result 
of two factors: 

The first is an unprecedented in- 
crease in poultry numbers. Since soy- 
bean meal is a basic ingredient in all 
poultry feeds, an unprecedented in- 
crease in the demand for soybean 
meal has resulted. This increase is 
charted in schedule I. 

Second, the use of soybean meal 
in mixed feed has increased tremen- 
dously since the discovery that the 
animal protein factor could be com- 
bined with soybean meal to replace 
anima! protein feeds. Today the aver- 
age ton of poultry ration will con- 


with ARSONIC WIH STIMULANT 


(Nitrofurazone) 
Through comparative tests and by daily 
performance in growers’ houses, nitrofura- 
zone is proving itself a most effective pre- 
vention for coccidiosis when included in 
the ration. It is one coccidiostat that is just 
as effective today as it was four years ago. 
It saves time and expense in that it can be 
fed right up to marketing time — it pro- 
motes better efficiency — does not prevent 
the building of natural immunity — and 
being a synthetic antibiotic, is effective 
against many bacteria including those that 


inhabit the intestinal tract. 


Profits for Your € st 


ARSANILIC ACID 


(Para amino phenyl arsonic acid) 

After careful research and comparative tests 
on the Dr. Hess & Clark Research Farm, we 
selected Arsanilic Acid as the arsenical to 
be used in this combination because it 
proved to be far less toxic than other 
arsenicals — yet compared most favorably 
from a result standpoint. Furthermore, it 
proved to be highly compatible in combina- 
tion with nitrofurazone, thus assuring no 
interference with the desired results from 
either product. Arsanilic Acid in your feeds 
assures faster growth, even where anti- 
biotics are used — better pigmentation — 
faster and more even feathering — and 
higher feed efficiency. 


ners through: 


ER EFFICIENCY 


tain 360 lb. of soybean meal instead 
of the 220 Ib. that was formerly used. 
This is an increase of 61% in demand 
that occurred almost entirely in the 
past two years, while under price 
control. Had there been no controls, 
the price would have soared in pro- 
portion to the demand increase. 

Corn and cottonseed meal usage 
renders an APF combination unfeas- 
ible and no demand increase for that 
reason has occurred in these ingredi- 
ents. As a result, the historical rela- 
tionships used to justify a $81 ceiling 
price for soybean meal should have 
no relevance insofar as establishing 
realistic ceilings is concerned, ex- 
cept to the extent to which the rela- 
tionship can and must be adjusted 
to reflect the recent paramount im- 
portance of soybean meal in the feed 
ingredient, feed, grain and mixed- 
feed picture. Nothing more clearly 
illustrates the unreliability of apply- 
ing historical price relationships than 
a comparison of present soybean meal 
prices and present corn prices. The 
present selling price of soybean meal 
is about $90 ton, or ‘$16 above the 
soybean meal ceiling price. An ex- 
planation of how the soybean meal 
ceiling has been pierced to this ex- 
tent is set forth about $1.81 bu., or 
19¢ below ceiling price undamaged. 
It is to be noted that below ceiling 
prices for corn have prevailed through 
the past season even though the sup- 
ply of undamaged corn is low as a 
result of climatic conditions. If his- 
torical price relationships, however, 
were any reliable indicia of relative 
values and relative demand, soybean 
meal should now be selling at no 
higher than its present ceiling price 
of $74 ton. Consequently, we object 
to the basis upon which a ceiling 
price of $81 ton was arrived at; name- 
ly, the basis of a straight historical 
relationship without any adjustments 
whatsoever. 

2. Adjusting these historical price 
relationships for the new uses, and 
for the present and future short- 
and long-rin demand for soybean 
meal should yield a ceiling price of 
at least $88 ton. An objection has 
been raised in Mr. Jones’ memoran- 
dum to the adjustment of historical 
relationships because such an adjust- 
ment could not be based upon the 
same wealth of data upon which the 
historical relationship itself is predi- 
cated. It is also alleged that any 
adjustment would be subjective and 
not based on any past experience. 
Nothing could be further from the 
truth. The radical change in the ex- 
tensive use and the demand for soy- 
bean meal is an actual fact which 
past and present experience clearly 
establishes. Of course, the absence 
of the same degree of data that we 
have for historical relationships is no 
justification for refusing to adjust 
that relationship. This is especially so 
where the alternatives are an appli- 
cation of historical relationships and 
unrealistic ceilings on the one hand 
and an adjustment of historical re- 
lationships in the establishment of 
sound ceiling prices based upon the 
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intelligent exercise of judgment on 
the other hand. This agency can and 
must often base its decisions upon 
incomplete data when realistic deci- 
sions cannot be held in abeyance un- 
til such data has accumulated or un- 
til problems demanding action be- 
come historical problems rather than 
present ones. A downward revision 
in soybean oil ceiling prices, for in- 
stance, is being put into effect simul- 
taneously with the issuance of the 
soybean meal regulation when pres- 
ent conditions indicate that the pres- 
ent ceiling prices for the oil are 
unrealistic. At the present time, the 
ceiling price and the selling price 
for soybean meal is, in effect, $90 
ton. From all indications, the future 
short- and long-run demand for soy- 
bean mea! will increase—not decrease 

for reasons already set forth. Ac- 
cordingly, if a ceiling price for soy- 
bean meal! is set to reflect the demand 
and this value, approximately re- 
flected in the $90 price as well it 
must, the ceiling price for the prod- 
uct must be set at about that level 
A ceiling price of $88 ton is, there- 
fore, the lowest level that can sound- 
ly be justified 

3. Setting a ceiling price of less 
than $88 ton will put the entire soy- 
bean crushing industry in a loss posi- 
tion. In addition, a ceiling price of 
less than $88 is without justification 
insofar as its effect on the soybean 
meal crushing industry is concerned. 
Even assuming a market price of 
ll¢ lb. for soybean oil, that is a 
price that is 2¢ lb. over the present 
probable future price for ,oil, and 
using soybean prices which are con- 
siderably below ceiling prices, a price 
for meal of less than $88 ton would 
put the solvent crushers in a loss 
position. Figures clearly indicating 
this to be so are set forth in sched- 
ule II of this memorandum. Since 
the solvent crushers are the most 
efficient operators in the industry, 
this, of course, means that a ceiling 
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Wiley Akins 


RESIGNS — Wiley Akins has an- 
nounced his resignation as vice presi- 
dent of the Arrow Feed & Oil Corp., 
St. Louis. Mr. Akins joined the Arrow 
organization about two years ago. He 
formerly was manager of the Burrus 
Feed Mills, Ft. Worth. Mr. Akins has 
not announced his business plans for 
the future. 


price of less than $88 ton will put 
the entire soybean crushing industry 
in a loss position. 

4. Setting a ceiling price of less 
than $88 ton will result in greatly 
aggravating the present critical 
shortage of protein feeds. It is clear 
that if a price of less than $88 ton 
is set for soybean meal, the crushers 
will simply cease operating rather 
than operate at the heavy losses that 
they will experience under that low- 
er ceiling. As a result, there will be 
no soybean production to supplement 
the already critical shortage of high 
protein feedstuffs. Since soybean 
meal is by far the most important 
high protein, feedstuff both from the 
standpoint of tonnage and from its 
irreplaceability as a high protein 
feed ingredient, the result will be the 
development of a national emergen- 
cy insofar as animal feeding is con- 
cerned rathér-than simply a critical 
high protein feed shortage. 

5. Setting a ceiling price of less 
than $88 will create unmanageable 
enforcement problems. Soybean meal 
crushers are presently evading the 
$74 ton ceiling either by mineraliz- 
ing soybean meal and claiming that 
the product is a mixed feed or by 
engaging in toll crushing operations. 
Standards by which legitimate min- 
eralizing and crushing operations can 
be distinguished from evasions of the 
soybean meal regulations are difficult, 
if not impossible, to establish. The 
only way to stop the spread of this 
practice is by setting an equitable 
ceiling price for soybean meal. In 
absence of a ceiling price of less than 
$88 ton, this agency will have to 
clamp down on these practices, which 
will involve difficulties of setting 
standards and of enforcing them that 
far outweigh the sense of setting a 
realistic ceiling in the first place 

6. Setting a ceiling price of less 
than $88 is very poor policy from 
the standpoint of public relations 
with the farmer, with the soybean 
crushing industry, and with the mixed 
feed industry. Setting a ceiling price 
of less than $88 ton will seriously 


damage the regard of this agency 


CHAMPION PORTABLE MILL CO., 2107 Como Ave.’S. E., Mpls., Minn. 


CHAMPION PORTABLE MILL 
and MIXER UNIT... 


Two-ton batch mixer and Cham- 
pion Mill conveniently mounts on 
1',-ton truck. Price of mix- 
er complete $1,685 and will 
sell or lease new model 
Champion Mill. 


| held by the farmer, the soybean 
crushing industry, and the mixed feed 
industry, since a ceiling price of less 
than $88 ton will not permit the 
soybean crushing industry to realize 
a break-even profit position. The in- 
dustry will, of course, be unable to 
pay anything near the legal mini- 
mum price for soybeans because the 
soybean crushing industry is the com- 
plete user of soybeans. This agency 
will create a situation whereby it 
will be absolutely impossible for 
farmers to realize parity prices of 
soybeans under any and all condi- 
tions. For this reason and because 
the result will force the farmer to 
reduce his intended acreage plant- 
ing of soybeans, the proposed ceil- 
ing price of $81 will create hostile 
farmer opposition. The reaction of 
the soybean crushing industry to a 
ceiling price of less than $88 ton is 
evident. Insofar as the mixed feed 
industry is concerned, the opposition 
to a price of less than $88 ton will 
be equally strong and uncompromis- 
ing. That is, such a ceiling will re- 
quire them to deal in a soybean meal 
black market or to experience the 
serious inconveniences of dealing with 
mineralized soybean meal mixtures 
or of meal crushed for them on a toll 
basis. Moreover, if soybean meal sub- 
stantially disappears from the mar- 
ket, they will have to cease the pro- 
duction of the majority of mixed 
feeds. It is not surprising, there- 
fore, that some of the strongest re- 
quests for equitable ceiling prices for 


soybean meal have come from the 
feed industry. 
7. Adjusting historical relation- 


ships in the case of soybean meal 
will not serve as a precedent for ad- 
justing historical relationships involv- 
ing other high protein feed ingredi- 
ents. It has been stated that ad- 
justments should not be made in long 
run price relationships involving soy- 
bean meal because this will serve as 
a precedent for upward revisions of 
the ceiling prices of other high pro- 
tein feed ingredients, in the same 
manner. I submit, however, that the 
principles applied in arriving at an 
$88 ceiling price for soybean meal 
can be limited to this product. It 
is only in the case of soybean meal 
that there has been such a sharp 
change in the price relationship to 
corn or other basic feedingstuffs 
Furthermore, the soybean meal 
crushing industry is the only one 
which will be put in a loss position 
if a historical price relationship is 
used as the extensive basis for set- 
ting ceiling prices. The reasons for 
modifying the historical price rela- 
tionships approach in this case do 
not apply to other high protein feeds 


Schedule I 
Increase in poultry numbers in last three 
years showing increased demand for soy 
bean meal 
Birds 
1948 165,78 
1949 501,417,000 
1950 616.18 ’ 
Source: U.S. Department of Agriculture 
Schedule Hi—Margins of Solvent Crushers 


Based on Various Ceiling Prices for 
Soybean Meal 

The figures in part A of this schedule in 
licate the groes margins over soybean costs 
realized by solvent crushers based upon the 
current price per pound of $%¢ for 
bean of] and upon the price currently being 
paid of $2.85 bu. for soybeans 
eatur. The figures also indicate gross mar 
gins based on oil prices of 11¢ Ib., that ti« 
°¢ ib. over present market prices and soy 
bean costs of $3 and $2.85 bu. It is to be 
noted that the ceiling for soybeans is $3.23 
bu., or considerably above the soybean rats 
used in this schedule. A breakdown costs. 
other than soybean costs, is set forth in 
part B of the schedule. The figures in part 
A and part B indicate that, at the current 
prices paid for beans and received for oil 
the crusher will not realize more than a 
break-even position on his operations 


Boy 


f.o.b. De- 


Part A—Gross Margins for Solvent Operators 
Over Soybean Costs Alone 


Mar- 
Meal 10.6 47.0 gin 
cel Ih Ib above 
ou ing oil meal Gross Bean bean 
price price value value return cost cost 
(93487) 
11 $78 $1.17 $1.83 $3.00 $3.00 $0.00 
11 80 1.17 1.88 3.05 3.00 + 05 
BS 82 1.17 1.93 3.10 3.00 +.10 
11 84 1.17 1.97 3.14 3.00 +.14 
il 86 1.17 2.02 3.19 3.00 +.19 
11 88 1.17 2.07 3.24 3.00 +.24 
0.095 7 1.01 1.83 2.84 2.85 +.01 
0.095 80 1.01 1.88 2.89 2.85 +.03 
0.095 $1 1.01 1.91 2.92 2.85 +.07 
0.095 . 82 1.01 1.93 2.94 2.85 +.09 
0.095 . 84 1.01 1.97 2.98 2.85 +.13 
0.095 . 86 1.01 2.02 3.04 2.86 +.19 
0.095 . 1.01 2.07 3.08 2.85 +.23 


Part B—Operating Costs a Ton of Soybean 
Meal and a Bushel of Soybeans 


Type of cost Cost, ton 
Extraction $4.27 
Toasting 85 
Grinding 60 
Elevator handling ° 1.28 
Packing es 25 
Loading and shipping 30 
Freight loss (average $1.95 rate point 

leas 98.13% transit recovery) . 12 

Operating costa, ton 8.67 
Operating costs, bushel of soybeans* 217 
co » bushel of soybeans obtained by 
lividing sts to of meal by the number 

f bushels of soybeans (4 required to 
yield a n of neal 

At $88 At $81 
for meal for meal 
cents cents 
Minimum return above 

material cost + 0.230 +0.010 

Operating cost 17 217 
Profit margin 013 207 

This schedul is based on cost data sub 
mitted t the crushing industry, data on 

1 meal yields and analyses eloped by 

he Grain, Feeds, Seeds and Bakery Prod 
ucts Branch 
Schedule III — Comparison of Estimated 


Amounts of Corn, Cottonseed Meal, and 
Seybean Meal Used for Feed, 1930-51* 


Cottonseed Soybean 

Cort meal meal 

Year (1,000 (1,000 
t tons) 
1930 123 
1931 133 
1932 113 
193 99 
1934 285 
1935 633 
1936 532 
1937 719 
1938 020 
1939 276 
1940 491 
785 


a 


*This shows an increase in the demand 
and vaiue of cottonseed meal of 31% against 
4.390% gain in soybean meal 


TO DISCUSS MAN-MADE 
CLIMATE FOR POULTRY 


DAVIS, CAL.—Man-made climate 
for turkeys and chickens will be dis- 
cussed by W. O. Wilson, University of 
California poultry specialist, at the 
university's first annual Poultry In- 
stitute to be held June 17-18 at Chaf- 
fey Junior College in Ontario. 

For years, the university pointed 
out in announcing the talk, man has 
given livestock and birds protection 


from the weather, but has always 
been handicapped because he has 
never known just what the proper 


environmental conditions were. 

Mr. Wilson will cover such subjects 
as the trend of modern poultry hous- 
ing and brooding facilities and, in 
doing so, shed further light on re- 
cent research findings pertaining to 
the modifying of high temperatures 
by use of foggers and modifying air 
movements by wind breaks 

TOM BISHO APPOINTED 
TO HARNETT POSITION 


SAN FRANCISCO Allen Har- 
nett Co., San Francisco, announces 
that Tom Bisho has been appointed 
sales manager of the firm's feed de- 
partment 

The company, manufacturers’ sell- 
ing agent, said that as heretofore, it 
will feature all products of Van Camp 
Laboratories, division of Van Camp 
Sea Food Co., Inc., Terminal Island, 
Cal. 


ISOTOPE CONFERENCE 

MANHATTAN, KANSAS—A con- 
ference on the use of isotopes in plant 
and animal research will be held at 
Kansas State College, Manhattan, 
June 12-14. Sponsoring the meeting, 
with the college, are the Argonne 
National Laboratory, Chicago, and 
the Isotope Division, U.S. Atomic En- 
ergy Commission. Many outstanding 
experts will discuss various phases 
of this research procedure. 


—GRAY-0°KEEFE—— 
Company 
FEED BROKERS 
MANUFACTURERS AGENTS 


Chamber of Commerce Building 
BUFFALO 2, NEW YORK 
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400 Indiana Dealers Mix Fun, 
Business at Midsummer Session 


By HENRY 8. FRENCH 
Feedstuffs Editorial Staff 


FRENCH LICK, IND. — Three 
days of fun and frolicking, garnished 
with serious business, proved high- 
ly attractive fare for close to 400 
members, wives and allied tradesmen 
of the Indiana Grain & Feed Dealers 
Assn. gathered at the French Lick 
Springs Hotel here for a midsummer 
convention June 1-3. 

Many guests arrived Memorial 
Day, but the fun got under way June 
1, with the conventioners partaking 
generously of the many activities 
available at this famous spa, nestled 
in the hills of southern Indiana. 

The formal session started the 
morning of the following day. David 
W. Crutchfield, Crutchfield Grain & 
Feed Co., Yeomen, association presi- 
dent, welcomed the delegates, follow- 
ing a round of community singing 
led by Lucian A. Garner, Lawrence- 
burg (Ind.) Terminal Elevator Corp. 

Cheering Words 

The association heard some cheer- 
ing words about anthrax. In a dis- 
cussion of the problem, Dr. J. W. 
Green, state veterinarian, Indianap- 
olis, said it appears as though In- 
diana has the situation under control. 
He said there has been no fresh out- 
break for three weeks, and only one 
farm in the state now is under quar- 
antine. Indiana has had 157 cases in 
the 53 counties, he observed. 

He was followed on the program 
by Dr. F. W. Quackenbush, state 
chemist and feed control official, La 
Fayette, who blamed the lack of fed- 
eral regulations for the importation 
of bone meal as partly responsible 
for the anthrax outbreaks. He recom- 
mended that the government set up 
a processing station for foreign bone 
meal to make it acceptable as a feed 
ingredient. Both Dr. Green and Dr. 
Quackenbush commended the Indiana 
feed and grain dealers for their co- 
operation in helping fight the disease. 

Spafford Orwig, Spafford Orwig 
Insurance Agency, Indianapolis, dis- 
cussed the organization's group in- 
surance. He told them it had become 
more valuable, and now offered more 
benefits with no increase in premi- 
ums. The insurance now covers 
around 2,000 persons connected with 
the association, he said. 

Panel Discussion 

The Food & Drug Administration 
sanitation program was discussed by 
a panel, composed of Ray B. Bow- 
den, executive vice president, Grain 
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SCIENTIFIC MERIT 
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Investigate todey. Write to Dept. F. 


WHITMOYER LABORATORIES, Inc. 
MYERSTOWN, PENNA. 


NEW 400G STEINLITE 
MOISTURE TESTER 
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ALFALFA MILLS, Inc 
SCROGGINS GRAIN CO. 
Phone: BR 3913 — Teletype: MP 344 
WHOLE and GROUND GRAINS 
and SCREENINGS 


MINNEAPOLIS, MINNESOTA 


& Feed Dealers National Assn., 
Washington; Dr. Edward L. Holmes, 
American Sanitation Institute, St. 
Louis; Walter Penrod, *armers Ele- 
vator Co., South Whitley, and Paul 
F. Smith, Douglas Chemical & Sup- 
ply Co., Cincinnati. 

Members of the panel stressed the 
importance of following the recom- 
mendations of the Food & Drug Ad- 
ministration in its sanitation pro- 
gram. It was recommended that in- 
fested and contaminated grain com- 
ing into elevators from farms be 
turned down, or bought as feed grain. 
A faster method for detecting con- 
tamination is needed, it was observed. 

Dr. Holmes urged preventive sani- 
tation, and the use of an industrial 
consultant if a feedman’s knowledge 
of sanitation was inadequate to ful- 
fill all the requirements. Mr. Penrod 
recommended the use of a pest con- 
trol firm to control rodents. Mr. 
Smith pointed out the need of an 
educational program for farmers, and 
said the elimination of farm stored 
wheat where facilities are inadequate 
for turning is desirable. 

The afternoon was turned over to 
entertainment, with golf, bingo, 
bridge, canasta, bait casting, soft 
ball, horseshoes and a specia! pro- 
gram for the ladies included. 

R. T. Creekmore, Goodrich Bros., 
Winchester, was chairman of the en- 
tertainment committee. Mrs. Crutch- 
field was chairlady of the ladies’ re- 
ception committee 


Retires Golf Cup 

Several prizes were awarded the 
evening of June 2 at a banquet in the 
hotel dining room. Harry Miller, Gra- 
ham Grain Co., Terre Haute, was 
awarded the president's cup as his 
permanent possession, having won 
the golf tournament three years in 
a row. Co-chairmen of the golf com- 
mittee were -Claude Dunnington, 
Jones Grain Co., Crawfordsville, and 
David Graham, Graham Bros., Wash- 
ington, Ind. 

Following the dinner, a dance was 
held in the hotel lobby. Entertaining 
during intermissions with magic 
tricks was Carl Q. Cole, Max Katz 
Bag Co., Inc., Indianapolis. 

During the final business session 
the morning of June 3, L. L. Stir- 
land, E. I. du Pont de Nemours & Co., 
Wilmington, Del.,' gave the feed and 
grain dealers something to think 
about in discussing “Complacency and 
Your Future.” 

He told the group that only 35% 
of the seed planted each year goes 
through the seed trade. That means 
that 65% of the seed planted in the 
state is either home-grown or pur- 
chased from a neighbor. He also said 
that in 1947, only 18% of the super 
markets stocked garden supplies, 
mostly seed. Less than 1% had a com- 
plete line of garden supplies. How- 
ever, a recent survey shows 88% 
carrying seed, 73% farm and garden 
insecticides, 389% weed killers, 38% 
bulbs, 37% assorted plants and 10% 
nursery stock. These figures are im- 
portant, he observed, when we real- 
ize there_are 20,000 super markets in 
the country, and more being con- 
structed. 

These markets, he said, do not in- 
clude large department stores, mail 
order houses and the hardware and 
drug stores that are so prominent 
in the seed and allied lines. 

Mr. Stirland suggested that the 
grain and feed dealers can combat 
the trend by offering the customer 
the best seed that can be produced 
seed that is completely processed 
including not only cleaning and grad- 
ing, but also treating for contro] of 
disease. This seed should then be 
packaged in cartons or bags in sizes 
that allow the purchaser to take the 
package home with him. 

Hal G. Hoham, Auburn (Ind.) 
Grain Co., chairman of the legislative 
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MI\ED FEKD OATS 


CRESCENT PULVERIZED OATS 
MIXNKRS PULVERIZED OATS 
EAGLE BRAND STEAM CRIMPED 
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STEAM ROLLED WHOLS BARLEY 
GROUND BARLEY 
ED » DARLEY FLAKES 

BARLEY (pearied) 
STAR PEARLED BARLEY GRITS 
STKKL CUT DURUM WHEAT 


committee, proposed some legislation 
for gross income tax relief. He said 
recommendations had been made to 
the legislature that grain men be 
given the opportunity to pay taxes 
on profits, rather than on gross sales 
He said the proposal 
stand a good chance for acceptance 

John Solbeck, assistant supervisor 
of the Wage and Hour division of 
the Wage Stabilization Board, Indian- 


apolis, speaking of wage and hour 
provisions, recommended that grain 
men and feed dealers direct their 


questions to the board. He pointed 
out that all wages, including those 
of part time employees, are frozen 
Last year, however, mill employees 
got a 6% salary increase, and the 
same is permissible this year. 

The meeting adjourned after a 
humorous speech on “Life Can Be 
Fun” by Fay Le Meadows, pastor 
from Dayton. 

Conventioneers were kept informed 
of grain market developments by a 
quotation board set up by Merrill 
Lynch, Pierce, Fenner & Beane in 


appeared to | 


the convention hall. The board was 
operated by Sid Schatz, Indianapolis 

Exhibitors at the convention were 
Max Katz Bag Co., Inc., Indianapo- 
lis; Farm Minerals Co., Indianapolis; 
National Molasses Co., Oreland, Pa.; 


Puzey Bros., Fairmount, Ill, and 
Douglas Chemical & Supply Co 
North Kansas City, Mo 
“Still in Free America” 
President David W. Crutchfield 
evoked a tremendous burst of ap- 


plause when he interrupted a session 
of the convention to announce that 
the Supreme Court had upheld a 
lower court decision to invalidate the 
government seizure of the steel in- 
dustry. “We still are in free Amer- 
ica,” said Mr. Crutchfield, in intro- 
ducing his announcement 
BIG TURKEY SUPPLIES 

Supplies of turkey on food markets 
ere larger now than ever before at 
this season, according to U.S. De- 
partment of Agriculture observers 
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Paul 8S. Gerot 


NEW PILLSBURY PRESIDENT — Paul 8. Gerot, 49, 
executive vice president of Pillsbury Mills, Inc., has been 
named president of the firm by the board of directors. 
Philip W. Pillsbury, 49, president for 12 years, has been 
named chairman of the board, and John 8, Pillsbury, 74, 
who has been with the firm for half a century, becomes 
honorary chairman. The changes were effective June 2. 
Mr. Gerot started with Pillsbury as a member of the 
sales force, and in 1930 he was branch manager for the 


Philip W. Pillsbury 


John 8. Pillsbury 


firm in St. Louis. In 1941 he was appointed manager of 
West Central area of grocery sales in Chicago, and three 
years later he was transferred to Minneapolis as assistant 
to the vice president in charge of sales and advertising. 
Philip W. Pillsbury, who has guided the company through 
a period of expansion, will be an “active board chairman,” 
according to the directors. John 8S. Pillsbury, the son of 
Charles Alfred Pillsbury who founded the firm, became 
associated with the company in 1901. 


Eastern Federation 


(Continued from page 1) 


costs will increase and that feed men 
may find their collections slow. He 
warned that if this country should get 
into a major war, milk supplies will 
be short. 

Dr. Alfred Van Wagenen, managing 
director, Northeastern Poultry Pro- 
ducers Council, Trenton, N.J., another 
speaker on the panel, in discussing 
the poultry industry, said that it is 
segregating into specialized units. He 
also said that financing operations 
may be partly blamed for the price 
troubles in the broiler and turkey in- 
dustries. 

The poultry industry, he said, has 
not been good this year, and prices 
have fallen faster than have costs, 
leading to a cut-back in poultry pro- 
duction. He predicted higher egg 
prices for next spring, and a steady 
broiler market for this summer, al- 
though not at a profitable level. 

The turkey outlook, the speaker 
said, is uncertain, but not too favor- 
able. He believes that egg production 
will be profitable, but that meat is a 
touch-and-go matter. 

Prof. Ellsworth W. Bell, agricul- 
tural economist, University of Mas- 
sachusetts, Amherst, pointed out that 
the number of livestock on feed has 
been large, corn supplies lower, and 
that the latter is the key to the 
feeding situation for the next several 
months. He said that feeding oil meals 
have been in a tight situation, partly 
due to heavy feeding requirements. 
He also said that prospects for the 
necessary feed supplies for the com- 
ing feeding year depend upon grow- 
ing conditions, but that prospects 
have been favorable. 

Favorable Crop Prospects 

The final speaker on this panel was 
Hunter Goodrich, grain and dairy 
commodity department, Merrill 
Lynch, Pierce, Fenner & Beane, Chi- 
cago, who said that the European 
crop prospects are favorable, as are 
those of some of the larger producing 
countries, all of which will lead to 
keen competition. Government con- 
trols, he continued, have been an im- 
portant factor in feeding supplies and 
prices. 

The speaker estimated that oil seed 
meal supplies will remain at about 
the same level as at present. Feed 
men, he said, face a serious problem 
with the prices of the ingredients go- 
ing into their feeds, and he recom- 
mended that they take advantage of 
seasonal] price opportunities. 


Mr. Goodrich believed that prices 
will remain at about the same levels 
for the next few months, and added 
that the government will try to main- 
tain strong farm prices until after 
the election. Even a new administra- 
tion would be unwilling to pull the 
props out from under these prices, 
he said. 

Counsel to feed men on what they 
should know and do about poultry 
disease controls was offered by Dr. 
F. R. Beaudette, Rutgers University, 
New Brunswick, N.J., at the after- 
noon session June 5. 

Dr. Beaudette, a graduate veterin- 
arian, in citing the need for more 
poultry pathologists stated that al- 
though veterinarians are the chief 
critics of feed men, it is “the fault 
of the veterinary profession that feed 
men are called on to handle chicken 
diseases.” He declared that there are 
more diseases in chickens than in 
any other animals or humans, and 
that veterinariens get very little 
training in this field. 


“Nothing But Feed Business” 

“The feed business should be noth- 
ing but feed business, and the job 
of the feed man should be to make 
the best possible feed and let it end 
there,” Dr. Beaudette stated. 

These remarks were tied in with 
Dr. Beaudette’s expressed opinions re- 
garding the possibility of over con- 
centration of drugs in feeds. His re- 
marks in this connection were later 
challenged from’ the floor and fur- 
nished a lively topic of conversation 
outside the meeting room. 

Dr. Beaudette outlined the many 
diseases common in poultry flocks, 
with counsel on vaccination and sani- 
tation procedures. In this connection 
he noted that some cases diagnosed 
as chronic respiratory disease were 
actually Newcastle disease and de- 
clared that “there is not as much of 
it (Newcastle) as you may think 
there is.” 

This speaker stated that vaccina- 
tion crews “spread poultry disease by 
neglecting sanitary caution and pro- 
cedure.” He further stressed the need 
for feed bag sterilization procedure 
so that bags will not be “vehicles of 
disease.” 

Touching on antibiotics during the 
question and answer session following 
the address, Dr. Beaudette stated that 
in addition to other benefits, antibio- 
tics in feed are helpful in spurring 
feed intake and thus indirectly act as 
a secondary precaution against dis- 
ease. 

Prior to Dr. Beaudette’s presenta- 
tion, Ralph Everett, Empire Farm 


Service Training Center, Buffalo, 
presented a sound film on “Training 
Feedmen on Selling.” The film and 
address that followed stressed the 
value of visual aids in sales training. 

A nutrition and feed formulation 
symposium covering poultry, dairy 
and turkey nutrition developments 
concluded the program portion of the 
meeting. The panel featured Dr. H. 
R. Bird, USDA Research Center, 
Beltsville, Md.; Dr. H. A. Keener, 
University of New Hampshire, Dur- 
ham, N.H.; Dr. M. L. Scott, Cornell 
University, Ithaca, N.Y., and Prof 
F. H. Leuschner, Pennsylvania State 
College, State College, Pa. Austin W. 
Carpenter acted as moderator. 

Dr. Keener, leadoff speaker at the 
session, reported favorable results 
in tests on antibiotics in calf feeding. 
He noted an average increase in 
weight of 10-20% and increased effi- 
ciency with gains lasting up to 4-5 
months. He stressed the health fac- 
tor as most important, as the anti- 
biotics reduce scours and control 
preumonia. 

Touching on the open argument 
between the value of coarse against 
fine textured dairy feeds, he stated 
that more work was needed, but tests 
thus far show a medium grind more 
digestible. 

Antibiotics were again stressed by 
Dr. Bird in a discussion of poultry 
nutrition. He opened his remarks by 
stating that “I would not attempt 
to make a commercial broiler ration 
today without antibiotics.” He noted 
in this connection that antibiotics give 
best gains when the diet is complete, 
pointing out that antibiotics should 
not be considered a substitute for 
good nutrition or sanitation. 

The speaker recommended inclusion 
of 18-20 mg. nicotinic acid per pound 
under broiler house conditions, based 
on University of Maryland tests. 

Touching on tests with arsenicals, 
he stated they will further stimulate 
growth in many cases but definitely 
give better feathering and sheen to 
chicks in all cases. He stated that 
tests show the accumulation of ar- 
senic in tissues is negligible when 
added in proper proportion, but he 
urged caution when it is used in both 
feed and water. 

Dr. Bird noted the need for more 
research on xanthophyll but stated 
“there is no question it is the thing 
you want to promote yellow pig- 
mentation.” 

Dr. Scott, covering turkey nutri- 
tion, reported tests on the effect of 
antibiotics in connection with uniden- 


tified growth factors in turkey feed- 


ing. He said that the unknown fac- 
tor carriers plus antibiotics gave the 
best results in feeding turkeys, prov- 
ing the importance of antibiotics in 
growing rations. 

The subject of farm level poultry 
feeding programs was covered by 
Prof. Leuschner, concluding speaker 
prior to the question and answer ses- 
sion. He stressed the subjects of 
breeding, management and feeding 
and their importance in conducting 
a profitable poultry business 

He urged the feedman to see to 
it that the poultryman does an effec- 
tive feeding job. Although viewing 
this as a big undertaking for the 
feedman, he suggested, if possible, 
to check on how and when the feeds 
are used in the poultryman’s feed- 
ing schedule. 


Featured speakers at .the two 
luncheon sessions were Frank W. 
Lovejoy, Socony-Vacuum Oi] Co., 


Inc., New York, with the text “Mer- 
chandise or Take a Licking,” and 
Harold C. Kessinger, Ridgewood, 
N J., municipal judge, who spoke on 
“Leadership for the Free.” 

Social highlight of the meeting was 
the annual banquet held in the ball- 
room of the Hotel Statler the eve- 
ning of June 5. Prior to the all-star 
stage show following the banquet the 
annual mill safety awards were pre- 
sented and a complete fashion show 
of women’s attire created from feed 
bags was staged by the Textile Bag 
Manufacturers Assn. 


NEW ST. LOUIS GRAIN 
CONCERN ESTABLISHED 


ST. LOUIS The Central Grain 
Co., a grain commission firm organ- 
ized by Joseph Wise and Anthony 
Grelle, opened offices June 1 in room 
422 Merchants Exchange Building. 
Both Mr. Wise and Mr. Grelle are 
members of the Merchants Exchange 
of St. Louis. 

Mr. Wise was formerly manager of 
the St. Louis office of B. C. Chris- 
topher Co., and Mr. Grelle was as- 
sociated with the St. Louis office of 
the Producers Grain Commission Co. 


SOYBEAN MEAL FUTURES 
UP SHARPLY AT MEMPHIS 


MEMPHIS—Soybean oil meal fu- 
tures prices for new crops skyrock- 
eted as much as $4.50 ton this week 
at the Memphis Merchants Exchange, 
but trading was slow and cautious. 

New crop October soybean oil meal 
was the big gainer of the week, fol- 
lowed by December, up $2.40, and 
January and March up $2.25 ton. 

The range of advance on the cot- 
tonseed oil meal side was not quite 
as strong. October gained only 10¢ 
ton, while December advanced $1.70 
ton. January and March deliveries 
posted $1.50 advances. 

Sales for the month of May fell 
far below April of this year and May 
of last year. Soybean oil meal sales 
for May amounted to 71,600 tons, 
compared with 112,900 tons for April 
and 221,300 tons for May, 3951. 

Cottonseed oil meal sales for May 
amounted to 19,300 tons, compared 
with 21,300 tons for April and 25,400 
tons for May, 1951. 


DISCUSSES PAPER BAGS 

KALAMAZOO, MICH. — Senior 
class members of Western Michigan 
College’s School of Pulp and Paper 
Technology were given an explana- 
tion of the markets and manufacture 
of paper shipping sacks in a recent 
address on “Paper Bag Manufacture” 
by Frederick E. Gross, manager of 
Chase Bag Co.’s paper and paper 
bag division. Mr. Gross said that 
custom-made multiwall paper bags 
constitute about 60% of the total bag 
industry volume, including textile 
containers. 


FARM SAFETY WEEK 


July 20-26 is “national farm safety 
week“ 
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Buying from Dawe’s, a basic producer, simplifies procure- 
ment and centers responsibility for uniformity, stability and 
potency. 
Dawe’s vitamins are available individually in a wide range 
of practical potenciés. You can always depend on Dawe’s 
quality, for our products are produced under rigid labora- 


tory controls. 


Check the lineup of Dawe’s products at the right. Chances 
are you will find every fortitying factor you need. The com- 
pleteness of the Dawe’s line offers you the further advantage 
of mixed-car shipments. No other prime source of supply 
provides as wide a selection. It is a substantial money- 


saving feature. 


Dawe’s, with over a quarter century of experience, has 
qualified vitamin nutritionists to assist on fortification mat- 
ters. We will welcome the opportunity to work with you on 


any combination, custom-blended to your own specifications. 


THE WIDEST SELECTION IN 
ALL PRACTICAL POTENCIES 
A-Seal-In—Dry A, new process for highest 
stabilization 
AD-Seal-in— Combined, stabilized A and D 
Sterol D,—Dry D; in soy or corn meal 
Dry D.—For four-legged animals 


A and D Feeding Oils—For animal and poultry 
feeds (Also water miscibles) 


Choline Chloride—Dry and liquid (non-corrosive) 
Riboflavin Supplements— Primary fermentations 
Pantothenic Acid 

Niacin 


Forbee—Standard combinations of Riboflavin, 
Calcium Pantothenate, Niacin and Choline 


B,. Supplements—Primary fermentations 

B,,.-Antibiotic Supplements — Widest selection 

Procaine Penicillin—Most effective antibiotic for 
poultry 

Bacitracin—All-purpose antibiotic 

R-Sonic 10x—Arsonic acid effective at low levels 

Xanthophyll—For controlled pigmentation 


a products company 


4800 S. RICHMOND STREET, CHICAGO 32, ILLINOIS 
Distributors for Western Europe: Comptoir Anversois d'importotion, “COMANIMA” 
13, Courte rve des Cloires, Antwerp, Belgium 
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A Rapid Method of Examining 
Wheat Samples for Infestation 


By Albert C. Apt 
Bureau of Entomology & Plant Quarantine 


HE method recently suggested 
by the Food & Drug Admin- 
istration for determining the 
presence of undesirable amounts of 
insect infestation, whereby a 100-gm. 
sample is examined for the presence 
of weevil-emergence holes, presents a 
problem to the grain handler. The 
presence of three kernels with weevil- 


emergence holes per 100 grams repre- 
sents about 15 insects as obtained 
by the cracking and flotation method. 
Such wheat would be considered of 
questionable value for milling pur- 
poses. 

Grain handlers in the course of 
visually examining 100-gram sam- 
ples of wheat for weevil holes esti- 


nEW BAGS useo 


COTTON - BURLAP - PAPER 


BEEDLE-WHITON CO. 
47? Cleveland Ave, No. 


ST. PAUL 4, MINN. - NEstor 6346 


mate that the time required to make 
such an examination might vary from 
15 or 30 minutes up to two hours, 
depending on the ability of the grain 
handler to detect weevil holes. 

The author has devised a simple flo- 
tation method whereby such examina- 
tions can be completed in from twe to 
three minutes by immersing the kern- 
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“AUBREY’S RED A” HAS 
JUST WHAT WE SOUTHERN 
FEED DEALERS NEED... 


1, PRICED RIGHT. RED A prices get 
down to brass tacks. No fancy frills. 
Quality that ranks with the best and 
priced so feeders can profit. RED A 
feeds are priced to sell and do. 


MADE RIGHT. Modern up-to-date 
formulas of proven merit. Ingredients 
carefully selected and tested. RED 
A feeds get resuits! 


DELIVERED RIGHT. Excellent mill 
location to serve the Ohio Valley and 
the South without expensive out-of- 
line hauls. Mixed car service avail- 
able with millfeeds, proteins, ete. Save 
money on inventories with RED A 
extra service. 


AUBREY 


FEED MILLS 
LOUISVILLE 4, KY. 
the Great 


kernels in a chemical solution. 


els in a chemical solution. Tests run 
on 100-gram samples containing 100 
kernels known to have weevil exit 
holes showed the efficiency of re- 
covery to vary from 98 to 99%. 

The chemical used is a 2% (w/v) 
solution of ferric nitrate 
Fe(NO,)s.9H:O in cold water. This 
solution is stable and can be used re- 
peatedly. ‘ 

The procedure is as follows: 

1. Weigh out a 100-gm. (3%-oz.) 
sample of wheat. 

2. Place a sample in a flat-bot- 
tomed white enamel] pan having an 
inside diameter of approximately 7 
in. and a depth of 3% in. 

3. Pour 1 pt. of the 2% ferric ni- 
trate solution into the pan. The fluid 
level should be about 1 in. above the 
surface of the submerged kernels. 

4. Holding the pan in both hands, 
agitate the contents by a circular, 
swirling motion for 30 seconds. The 
weevil-damaged kernels will float to 
the surface and can be readily count- 
ed. Kernels containing nearly full- 
grown larvae may also float, but can 
easily be separated from the kernels 
having weevil-emergence holes. 

Before the count is made all float- 
ing kernels should be bobbed down 
once or twice, since a few light, un- 
damaged kernels may float at first 
because of clinging air bubbles. If 
the sample contains pieces of chaff, 
they will also float but can be easily 
separated from the floating kernels. 

A good practice in this procedure 
is to transfer the “floaters” to a piece 
of blotting paper, where examina- 
tion can be made with greater ease. 

After the test has been run, the 
| ferric nitrate can be poured back into 
| the stock solution through a funnel. 
| A piece of cheesecloth over the fun- 


GUY W. HINSEN OBSERVES 
UNUSUAL ANNIVERSARY 


KANSAS CITY—Guy W. Hinsen, 
Kansas City grain man, observed an 
anniversary June 2 that few if any 

| men have ever experienced. June 2 
| marked the 50th anniversary of Mr. 
| Hinsen’s membership on the Kansas 
City Board of Trade. Another re- 
markable fact is that the Hinsen 
Grain Co., which Mr. Hinsen heads, 
has been in business continuously 
since 1903. He entered the grain busi- 
ness in Kansas City at the age of 18 
in 1895. The most unfortunate cir- 
cumstance of the event, however, was 
that Mr. Hinsen was unable to be 
at his usual spot in the trading pit 
where he has been a pit broker for 
half a century. He is gravely ill at 
his home and has been bedfast for 
several months. 


EXAMINING FOR INFESTATION—Albert C. Apt (left), originator of a 
rapid testing method for use in finding internal infestation of weevil in wheat 
kernels, is shown here with co-workers at the U.S. Department of Agriculture 
Bureau of Entomology laboratory in Manhattan, Kansas. H. H. Walkden 
(center) is in charge of the Manhattan office. The other bureau entomologist 
is Garth Spitler. Mr. Apt said that with his flotation method, examinations 
can be completed in two to three minutes by immersing the wheat sample 


nel can be used to keep the kernels 
and debris from reentering the stock 
solution. 

The cost of the material is neglig- 
ible, since a gallon of the solution 
costs less than 50¢. 


OLD MILL BURNS 
HILLSVILLE, VA. — Wilkinson 
Mill, one of the most picturesque 
landmarks in this vicinity, was de- 
stroyed by fire of undetermined origin 
the night of May 5. 


G. W. NOEL &CO. 


FEED INGREDIENT BROKERS 
ALFALFA MEAL SPECIALISTS 


BILL NOEL 4 KAY BURWELL 
Phone ENdicott 5511 
P.O. Box 7045 Kansas City, Me. 


BOOST YOUR SALES 


Gain and Hold Customers 


At long last you can now keep many 
customers from switching from your 
products to competitive ones, because 
they unjustly blame your products for 
drops in egg, milk or meat yields . . . 
drops actually caused by undetected, 
preventable diseases in flocks and 
herds. 

You can do this easily with the aid 
of a new Service, “HOW TO DETECT 
& PREVENT DISEASES of Poultry 
& Livestock,” 201 N. Wells St., Chi- 
cago 6, Ill. For full details just tear 
out and mail this notice. 

With the help of this splendid new 

Service you can benefit your customers 

so greatly that your sales will leap up- 

ward. You will MASTER disease detec- 
tion and prevention, with the correct 
answer to any question at your fin- 


ger tips Needed ty Mills, 
Dealers, Hatcheries, 


All in any way inter- 
ested in more efficient 
poultry and livestock 
production. 

HOW TO DETECT 

and PREVENT DISEASES 
of Poultry and Livestock 

A Complete Guide, 


Only $5.00 


Training Course and 
A MONTH Reference Library. 
Big, 12 Section Big 64 Page Books 
ree Bet Binder 12 768 Pages in All 
Hundreds of charts and 
Gree / illustrations. 


A new 64-page Book sent you every month 
for one full year, covering every phase of 
disease detection and prevention. Nothing 
like it available. Mail this notice today for 
full information ... and how you may 


obtain Binder and Book 1 on 


r— 10 DAYS FREE TRIAL 


SIMMONDS & SIMMONDS, Inc. 
201 N. Wells St., Chicago 6, Iilinols 
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(A Yeast Fermentation Product) 
FOR DAIRY 
FOR PIG HOG FEEDS 


ATTRACTIVELY PRICED for ALL PARTS of the COUNTRY 


— 


Phone LOCUST 4-1400 for details 


PUBLICKER INDUSTRIES 


1429 WALNUT STREET A C. PHILADELPHIA 2, PENNA. 
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How to Handle Competition 
By Edgar Boyce 


HAT are your methods for 
W your competition, 
Mr. Feed Dealer? 

Do you watch him like a hawk, 
and if you see him cut a price $1 
below yayr price, do you cut your 
price a dollar below his price to give 
him a taste of his own medicine? 

That's one way of handling compe- 
tition, and a lot of retailers who get 
“hot under the collar” quickly, do it 
this way. Tactics like this, I am sure 
you will agree, can very quickly re- 
sult in a price war, if carried too far. 

There is another common way to 
handle competition. It consists of 
ignoring your competitor, going your 


. 


own way, paying attention only to 
developing your own business, and 
let him worry about you and your 
sales. 

“Oh, I'm too busy to worry about 
competition,” a merchant will say 
now and then. “Some fellows are 
scared to death about competition, 
but not me. I’ve got enough to do 
just to take care of my customers 
properly.” 


Take Your Choice 


This, too, is an attitude. You can 
take your choice of the two methods. 
But whether we like it or not, we've 
got to admit that competition does 


Jobbers and 


1122 Flour Exchange 


CONSUMERS SOYBEAN MILLS, Inc. 


SOYBEAN OIL MEAL 


MINNEAPOLIS, MINN. 


Producers 


Phone: BR 6781 


exist for almost every retailer, and 
we must also admit that competition 
and its character changes, as new 
and different competitors enter our 
local field. 

Time was when competitors didn’t 
even speak to one another. Things 
are a little better today. You may 
not know what your competitor does 
when he is out of your sight, but 
you see him at conventions, district 
clubs, chamber of commerce and 
other meetings. You and he are some- 
what friendly. You hear each other 
talk and express views on this or that 
business problem. 

Sometimes you are a little sur- 
prised at the good, plain common 
sense your competitor shows in his 
talks. You think he can’t be such a 
bad fellow. However, then you think, 
“That's the way he talks when he’s 
just had a swell steak dinner and 
homemade cherry pie, and his busi- 
ness problems are back at the store. 
What he says and does when he gets 
back to the store is a horse of a dif- 
ferent color.” 

Which may be true, but competi- 
tors are getting more friendly. They 
even cooperate nowadays in exchang- 
ing credit information. They find that 
this pays. They don’t get stung so 
often by deadbeats. I have seen in- 
stances, too, in the town in which I 
live that if a merchant is out of a 
certain item he'll walk across the 


SAVANNAH 


MENTE SEALPAK 


THE LAMINATED BAG 
Has All These Desirable Features: 


SIFT- PROOF PUNCTURE-RESISTANT 
WEATHER-SAFE GREASE-REPELLENT 
WATER-RESISTANT ACID-RESISTING 
CONTAMINATION-PROOF ODORPROOF 


Burlap (or cotton) on the outside, paper on the inside—the two laminated together with a 
smooth, even film of asphalt (or other special adhesives) to make a strong, protective bag 
guaranteed to preserve the original fine quality of your product. 


Seals Original Moisture IN—Seals Unwanted Moisture OUT 


Write, Wire or Phone Our Nearest Office for Latest Quotations 


MENTE CO., 


Isaac T. Rhea, Pres. 


Box 0 
NEW ORLEANS 


Sales Offices or Representatives in New York, Chicago, St. Louis, 
Denver, Cincinnati and other large cities 


~ 


Box 204 
HOUSTON 


\ 


street to his competitor and say, 
“Jim, I'm out of Item 362. Have you 
got one you can sell me until my next 
order comes in? I hate to disappoint 
a special customer who is waiting.” 
And that competitor often answers, 
“Sure, Bill. Any time.” And he gets 
the wanted item and sells it to the 
competitor at the wholesale price. 


Should Be More 

I think that is cooperation, don't 
you? There should be more of it. 
Such a competitor, when out of an 
item a customer asks for, says “Why 
don’t you try the store across the 
street? They're a good outfit,” instead 
of saying, “You might try Jones at 
Cedarville.” That's sending trade out 
of town. It is also getting a custom- 
er into the habit of buying out of 
town, which is not going to develop 
local trade, is it? So there are some 
benefits to cooperation with com- 
petitors. 

I talked with a wise old merchant 
several months ago about competi- 
tion. “When a competitor cuts his 
prices on lines that I carry, I usually 
lower my price to meet his,” he said. 
“I never go below that figure, unless 
he cuts more. Then I follow to his 
price again.” 

This merchant tells me that by so 
doing, he is communicating to the 
other merchant, the price cutter, that 
he does not wish to engage in a price 
war, but that he will meet price 
reductions as much as is in his power 
However, he also lets the other fel- 
low know by his action that he can- 
not be bluffed and is not going to 
give away a trade advantage. 

“A lot of price cutters in my time 
have seen the wisdom of this atti- 
tude,” he said. “Some of them have 
come around and said, ‘let's quit this 
price cutting and really sell at prices 
where we can eat a pork chop once 
in a while instead of hash’.” 

This merchant also went on to say 
that in addition to meeting the prices 
of his competitors, he tried to do 
something additional; namely, give 
his customers better service at any 
price than the service given by his 
competitors. 

“And that something extra,” he 
smiled, “often turned the tide in my 
favor. Once the customer knows that 
you are always trying to do the right 
thing for him, then he goes out of his 
way to buy at your store.” 

The grocery business is highly com- 

(Continued on page 16) 


VITAMIN 
in 


Dry Form! 
Mixes 
— pours like flour! Saves 
VITAMIN “Db” time and money! 
Feeding Oil 
Several Guaranteed 
Potencies. Econom- 
.. . Dependable (1g) 


THOMPSON HAYWARD CHEMICAL CO. 
KANSAS CITY 6, MO. 


The NEUMOND Co. 
Merchants Exchange + St. Louis, Mo. 


BREWERS GRAINS 
DISTILLERS GRAINS 
ALFALFA MEAL 


Come to Newmend + Specialists since 1913 


WINFIELD, 
KANSAS 


H. E. CLARK CO. 


Pays fer iteell in ne time. Write today. 
Me Laughlin Ward &Co 


499 South 23rd Street 
MICHIGAN 
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Wardcrait 

Box 1008 A 
\ quires little space — bendies af grades of 
corn and separates it from cobs and husks. 


No other group of vitamin products has contributed more to 
modern, economical nutritional practices in animal and poul- 
try feeding than FORTAFEED Feed Supplements. 


The ever increasing demand for more FORTAFEED is proof 
of its speed-up effects; the production of healthier, more uni- 
form livestock; and the profitable saving in time, labor and 
money that result from its use. 

For the feed manufacturer, FORTAFEED Feed Supplements 
offer definite advantages as a source of supply of the all- 
important multiple B vitamins. 

It is 
e Conveniently blended to premix 


e Easy to mix—saves time, labor and money 
@ Uniform and stable in potency 


e Sufficiently concentrated for economical 
transportation and handling 


ALL FoRTAFEED supplements are made with a base com- 


Animal Feed Department 


LEDERLE LABORATORIES 


Rockefeller Plaza AMERICAN 
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posed of dried fermentation solubles and press cakes from 
the manufacture of riboflavin and aureomycin, together with 
extracted liver meal and soybean oil meal. 


ANALYSIS OF VITAMIN CONTENT OF 
FORTAFEED FEED SUPPLEMENTS 


FORTAFEED FEED 
SUPPLEMENTS 


2-22 2-22C 2-49C 


Riboflavin, milligrams per Ib........2,000 2,000 2,000 


Pantothenic Acid, milligrams per Ib...2,000 2,000 4,000 
Niacin, milligrams per Ib........... 2,000 2,000 9,000 
Choline Chloride, milligrams perlb... — 10,000 10,000 
Folic Acid, milligrams per Ib....... . 60 60 


All FORTAFEED Feed Supplements are available to feed 
manufacturers only. 


Write for prices and full information. 


*Reg. U. 6. Pat. Of. 
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Barley Case Appeal 
Results in Decision 
Backing Wheat Board 


WINNIPEG—The Privy Council in 
London May 20 reversed the judg- 
ment of three Canadian courts in the 
barley test case, involving the validity 
of order-in-council P. C, 1292, passed 
by the Canadian government in 1945. 
The Privy Council allowed the appeal 
of the Canadian Wheat Board in its 
case against J. J. Nolan, Chicago 


grain broker, and his Canadian 
agents Hallet & Carey, Ltd., Winni- 
peg. 


The case first started in March, 


ARCADY AVITAS PELLETS’ 


Here’s a new feed that’s revolutionizing 

turkey and hog feeding. Arcady Avitas Pellets 

replaces rolled or ground oats 100% in any 

pig or turkey feeding program. Boosts feed conversion and 
shortens finishing time as much as 18% through 

better feed breakdown, digestion and 

assimilation. Dealers with turkey or hog operations 

in thair territories should investigate the 

tremendous profit opportunities of Arcady Avitas 


1947, when Mr. Nolan refused to de- 
liver 40,000 bu. barley to the Cana- 
dian Wheat Board as directed by 
order-in-council authorizing the Board 
to take all stocks of oats and barley 
in commercial positions at that time. 
He brought action to have the order- 
in-council declared ultra vires and 
invalid and won his case in the Mani- 
toba Court of King’s Bench, the Man- 
itoba Court of Appeal and the Su- 
preme Court of Canada. 

The decision of the Privy Council 
erases the decision of the lower courts 
and now validates the order-in-coun- 
cil P. C. 1292. 

This will probably be the last de- 
cision on a Canadian case handed 
down by the Privy Council. Legisla- 
tion has been passed making the 
Supreme Court of Canada the highest 
tribunal, but the barley case had 
been started before this legislation 
was passed. 

In March, 1947, when the govern- 
ment passed its order-in-council au- 
thorizing the Wheat Board to take in 
all oats and barley in commercial po- 


Pellets. Write for free circular today. 


sitions, J. J. Nolan, had 40,000 bu. 
Canadian barley in store at the Ca- 


nadian Lakehead. The Canadian 
Wheat Board took the barley over 
at 64% ¢ bu. All interests holding bar- 
ley at that time complied with the 
order, except Mr. Nolan. He sued, and 
the board and the government en- 
tered countersuit, to compel him to 
turn in the barley. 

The judgment handed down by the 
Privy Council in London closes the 
case. 


OPS INTERPRETATION ON 
ADJUSTMENTS ISSUED 


WASHINGTON — The Office of 
Price Stabilization has issued an in- 
terpretation stating that distributors’ 
parity adjustments under the General 
Ceiling Price Regulation may be 
based only on “lawful cost increases.” 

Under Section 11 (c) of the GCPR, 
the distributor of a listed agricul- 
tural commodity or a product proc- 
essed from the commodity, may make 
a parity adjustment in his ceiling 


EASY TO START 
ON GRAIN 


Arcady Avitas Pellets makes the 
switch over to home grown grains 
on easy matter. Pigs stay on feed 
without suffering weight losses. 
Regardless of the feeding program 
being followed, Arcady Avitos 
Pellets fits right into the ration. 


ARCADY FARMS MILLING COMPANY 


“223 WEST JACKSON BLVD. + CHICAGO 6, ILLINOIS 


price where the cost to him of a cur- 
rent purchase of that commodity ex- 
ceeds the highest price he paid for 
it in the base period. 

Now, OPS says, “the question has 
arisen as to whether such a parity ad- 
justment by the distributor may be 
based upon an illegal price by his 
supplier.” 

“The term ‘cost’ as used in Section 
11 (c) (2) means lawful cost and 
refers only to a price paid by the dis- 
tributor to his supplier which does 
not exceed the supplier’s lawful ceil- 
ing price,” OPS said. “Accordingly, 
the distributor under Section 11 (c) 
(2) may increase his Section 3 ceil- 
ing price only by the difference be- 
tween the highest price paid by him 
for customary purchase during the 
base period and the lawful price paid 
by him for his most recent custom- 
ary purchase. 

“Any charge in excess of the price 
thus computed would constitute a 
violation of the GCPR.” 

The interpretation is No. 55 to the 
GCPR. 


—<$<—_____ 


INTERNATIONAL PAPER 
REPORTS INCOME RISE 


NEW YORK—Sales and other in- 
come of the International Paper Co. 
and subsidiary companies for the first 
quarter of 1952 totaled $164,499,347, 
compared with $153,291,131 for a 
corresponding period in 1951. Net 
profit for the 1952 quarter was $12,- 
746,594, compared with $14,263,516 
for the earlier period. 

Dollar sales during 1951 were the 
highest in the history of the firm, in- 
creasing to $637,386,000 from $498,- 
416,000 in 1950. Earnings in 1951 to- 
taled $56,819,000, down from $66,647,- 
000 in 1950, and income taxes in- 
creased from $62,582,000 to $114,027,- 
000 in 1951. 

The board of directors of Interna- 
tional Paper has declared the regular 
quarterly dividends of $1 a share on 
the efimulative $4 preferred stock 
and 75¢ a share on the common stock. 
Both dividends are payable June 23 
to holders of record May 29. 


SALES REPRESENTATIVE 

ST. LOUIS—Martin F. Walsh has 
joined the phosphate division of the 
Monsanto Chemical Co. as a technical 
sales representative. Mr. Walsh is 
a cereal chemist and will work with 
W. R. Corey, manager of phosphate 
and detergent sales, and will special- 
ize in problems related to the appli- 
cation of the division's products for 
the food industry 


For the BETTER PROFIT line, handie 
Blue Ribbon Baler Twine . . . a strong, 
uniform white twine that will give farmers 
fast, trouble-free baling. 


Better Profits 

% Uniform Quality 

Treated Against 

Insects and Rodents 

¥% High Tensile Strength 

Quolity Guoronteed 
The longer profit of an imported, top 
quality baler twine makes it advisable to 
investigate Blue Ribbon Baler Twine . . . 
WRITE TODAY for dealer prices and 
FREE sample. 


Malow Cordage & Twine Co. 


IMPORTERS 
608 So. Dearborn St. Chicago 5, Illinois 
WaAbosh 2-8922 
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BOOSTS CONVERSION 18% in turkey and hog feeding 
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No Change Shown 
in Parity Prices 
for Wheat, Cora 


WASHINGTON—Parity prices for 
wheat and corn on May 15 were un- 
changed from a month earlier, the 
U.S. Department of Agriculture re- 
ported last week. 

Wheat parity remained at $2.45 bu. 
and corn at $1.78 bu. 

Parity prices for other grains, in- 
cluding barley, rye, grain sorghums, 
oats, flaxseed and soybeans, also 
were unchanged. 


DISTILLERS’ DRIED GRAINS PRO- 
DUCTION (tons) 
April, 1952, With Comparisons 
The Production and Marketing Admin- 
istration reports the following statistics on 
distillers’ dried grains output 


Dark Light Dried 
grain grain solubles Total 


April, 1952° . 13,400 2,500 7,300 23,200 
March, 1952 28,000 6,500 10,600 44,100 
April, 1961 .. 24,300 15,100 16,000 49,400 
March, 1951 .. 28,800 28,800 11,600 69,200 
Season's total: 
1961- 
April, "52 ..135,700 49,400 65,200 250,300 
Oct., 1950- 
April, "51 ..192,200 144.600 101,300 438,100 


*Preliminary 

Stocks of distillers’ dried grains on hand 
at plants and warehouses April 30, 1952, 
amounted to 3.900 tons compared with 3,- 
900 tons March 31, 1952, and 46,800 tons 
April 30, 1951 


ALFALFA MEAL PRODUCTION (tons) 
April, 1952, With Comparisons 
The Production and Marketing Admin- 


istration reports the following statistics on 
alfalfa mea! output: 


Sun- Dehy- 
cured drated Total 
April, 1952° ..... 15,100 32.600 47,700 
March, 1952 18,000 22,400 40,400 
April, 1951 13,000 22,400 35,400 
March, 1951 24,000 32,300 56,300 
Season's total 
April, 1951 
March, 1952 285,800 836,900 1,122,700 
April, 1950- 
March, 1951 258,600 922,700 1,181,300 
*Preliminary. 


Stocks of Alfalfa Meal at Producing 
Plants in Tons 


April 30, 1952.... 10,100 15,000 25,100 
March 31, 1952 13,500 23,600 37,100 
April 30, 1961 3,700 20,400 24,100 


The average farm price of wheat 
was unchanged May 15 at $2.13. Corn 
was up from $1.68 to $1.70 bu., while 
oats declined from 87.l¢ to 82.2¢ 
Barley was down from $1.31 to $1.28 


bu. Soybeans increased from $2.72 | 


to $2.77. 


* The wheat parity rate of $2.45 | 


would indicate a Toan rate on 1952 
wheat above $2.21 bu. as a national 
average at the farm level. 

Generally, farm prices rose 1% 
during the month ended in mid-May. 
Prices paid by farmers for commodi- 
ties used in production and family 
living were unchanged during the 
month. 

Farm prices as a whole in mid-May 
were 101% of parity. 

May 15 parity prices, with com- 
parisons, were as follows: 

May 15, Apri! 15, May 15. 


1962 1952 1951 

Wheat $2.45 $2.45 $2.41 
Corn, bu. . 1,78 1.78 1.75 
Butterfat, in 

cream, Ib. 772 772 762 
Milk, whole- 

sale, cwt. ....... 4.86 4.36 4.79 
Barley, bu oe 1.45 1.45 1.52 
Cottonseed, ton ....76.30 76.30 73.60 
Flaxseed, bu. . 4.77 4.71 
Oats, bu 981 
Rye, bu 1.70 1.77 
Sorgh. grain, 2.85 2.97 
Soybeans, bu 2.89 2.82 
Beef cattle, cwt. .21.30 21.30 19.80 
Chickens, live, Ib... 327 309 313 
Bees, dos. ........ .507 .507 528 
Hogs, cwt. .......21.60 21.60 21.30 
Lambs, cwt. ..... 23.40 23.40 21.70 
Veal calves, cwt. . .23.70 23.70 22.10 


Prices received by farmers for prin- 
cipal farm crops compare as follows: 
May 15, ae 15, May 15, 


1952 952 1961 
Wheat, bu covcecSes $2 13 $2.11 
Rye, bu ee 3.06 1.65 1.61 
Corn, bu. ......++. 1.70 1.68 1.64 
BE $22 871 S89 
Barley, bu. ....... 1.28 1.31 1.28 
Sorgh. grain, cwt.. 2.60 2.56 2.22 
Cottonseed, ton 60.80 60.80 101.00 
Soybeans, bu. . 2.77 2.72 3.13 
Flaxseed, bu. ..... 3.62 3.64 4.16 
Hogs, cwt. ........20.00 16.40 20.40 
Beef cattle, cwt. ..27.90 27.80 29.70 
Veal calves, cwt. 31.20 $1.10 33.00 
Sheep, cwt. .......12.90 13.60 17.10 
Lambs, cwt. .. 26.30 26.40 32.60 
Butterfat, tn 
cream, Ib. . -716 736 695 
Milk, whole- 
sale, cwt. ....... 4.43 4.60 4.26 
Chickens, live, Ib... .243 260 290 
Turkeys, live, Ib. . .320 345 354 
Eggs, doz. ....... 342 352 452 


2222? 


GUESSWORK 
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The Wenger Metered Flow 
Pump, an integral part of 
this Mixer, delivers e defi- 
nite volume of molasses to 
the mixing cylinder. 


HERE'S CONTROLLED MIXING 
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and that's because it's built to give 
years and years of hard service 


Day-in, day-out under the most trying conditions, Schutte Hammer 
Mills grind away with o minimum of attention. Time, in terms of 
years of gruelling service, means nothing to them. They just seem to 
go on for ever. 

In fact, there are many original Schutte mills — the first ones bullt 
— that are still doing their job efficiently today, alongside newer 
models added over the years. 

Yes, Schutte mills are built to last and seldom parted with. 


SCHUTTE PULVERIZER C 


Phote No. 1: The pump made of brass and 
stainless steel is made for both foot and 


flange mounting. Phote No. 2: Pump rotor 
and shaft operate inside eccentric shaft 

Noe, 3: End plate removed to show 
how pump operates. 


Send today for circulars on Series 700 (above). products. 
Hi-Molasses Pellet Mills Feed Grain Steamers—Metered Flow Pumps. 


WENGER MIXER COMPANY 


World's Finest Molasses Mixing and Bulk Delivery Equipment 


Sabeths, Kansas 


(SINCE 1906) 


FARMERS FRIEND 


April 30, 1907, No. 62380, Oct. 8 1946, NO. 424633 


all-purpose 


MINERAL FEED 


an economical source of high grade and well-balanced 


TRACE MINERALS 


Contains important mineral ele with COBALT, MANGANESE 
ZINC, BORON, IRON, COPPER STABIL IZED « DINE and other trace mingralis 
in carefully lated proportions to supply necessary mineral nutrition 


.. LIQUID BLACKSTRAP MOLASSES 
Also Contains IRRADIATED YEAST (source of Vitamin 
We Sell Through Dealers and Jobbers Warehouses from Coast to Const 
By the TON, TRUCKLOAD or CARLOAD 
Write Teday Kegarding Our Dealer or Jobbing Proposition 


FARMERS FRIEND MINERAL CO. NAPOLEON, OHIO 


Trade Mark Reg. U. 8. Pat Off 


DEHYDRATED 
ALFALFA MEAL 


ONE CALL BUYS ALL! 


Just one call brings you in touch with 
experienced feed specialists who will fill 
your orders at |. S$. Joseph, whether you 
call for Linseed Oil Meal, Millfeeds, Clear 
flours, fertilizers, or other specialty items. 
38 years of friendly, efficient service at 
1. S. Joseph, your feed headquarters . . 

Phone for market quotetions today . . . 
Call Lincoln 8431. c 


1. $. JOSEPH CO., INC. 
Flour Exchange Bidg. 
Minneapolis, Minnesota 
Lincoln 8431 


UNSEED Off MEAL 


SOY BEAN Ol, MEAL 


CLEAR FLOUR 


FERTILIZER 


SEET PULP 
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SEEDBURO SALES CONVENTION—The Seedburo Equipment Co. recently 

held a national sales meeting at the LaSalle Hotel, Chicago. It was called 

the most eventful and best attended sales meeting in the company’s 40-year 

history. Advantages of the new model 400-G Steinlite Moisture Testers were 
explained by E. A. Moore, vice president and general manager of the Fred 

Stein Laboratories, Atchison, Kansas. H. T. Loberg, general manager of 
Hydro-Controls Co., Milwaukee, demonstrated the Hytrol Portable Conveyors. 

R. H. Black, district supervisor of Seedburo’s Minneapolis office, presented 
information on grain grading, storing and testing. Various new items included 

ee in the recently released 1952 Seedburo catalog were the subject of general 
aah discussion. In the sales meeting pictured above, Seedburo’s president, L. B. 
Scientifically Balanced. fi Phillips, is seated center rear; vice presidents R. D. Harfst, extreme left and 


rear; R. E. Yocum, front right; William K. Murray, fourth on right. 
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the other fellows in their stores,” he | and fears that you have. Each has 
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have established Friday night instead | may differ only slightly from yours. 
of Saturday night openings in our One fact stands out more clearly 
town, uniform closing hours during | through the years: You learn more 
the seasons, and we also have credit | by associating with your competitors 
: ae exchange information. We do not than by isolating yourself. Good ideas 
NEWFIELD, NEW JERSEY > Bk | monkey with prices, for we figure | and better all around knowledge of 
that’s each man’s own business to | a field have a habit of taking root 
determine what he can sell at. But | at the slightest favorable opportunity. 


W & T Merchen Scale Feeders 


In feed mills where many ingredients are blended 
continuously, it is essential that all equipment operate 
properly—or not at all. 

One such mill, The Washington Cooperative Farmer’s 
Association in Tacoma, has found the answer to depend- 
able continuous blending by weight in a battery of 37 syn- 
chronized W&T Merchen Scale Feeders. 


Each Merchen Feeder is equipped with built-in con- 
trols which stop the feeder when the hopper empties or 
becomes choked — and at the same time stop the other 
feeders and conveyors on the same line. This synchronized 
operation —readily possible with Merchen design—elimi- 
nates the danger of improperly blended feed leaving the 
mill — an assurance of uniform product quality. 


For feeding from ounces to thousands of pounds per 
minute, W&T Merchen Scale Feeders, now listed by Under- 
writers’ Laboratories for Class 2 Group G requirements, 
give you dependable, maintenance-free blending—dy weight. 
Write today for additional information. 


Fifteen of the 37 


reese tor sensing WALLACE & TIERNAN 


Washington Cooperative 
Farmer's Association, NEWARK 1, NEW JERSEY * REPRESENTED IN PRINCIPAL CiTIES 
Tacoma, Washington. 
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Illinois Firm Builds Business 


With Related Selling 


LARGE volume of field seed is 

sold annually by the Rockford 

(l.) Grain & Farm Supply 
Co., owned and operated by Ken Com- 
stock, and many related sales are tied 
into this seed volume. 

For example, with every sale of 
clover and alfalfa Mr. Comstock and 
his men suggest that the farmers in- 
oculate the seed. This suggestion 
takes so well that nine out of ten 
farmers buy it. 

A common question asked by farm- 
ers when this suggestion is made, is 
“how much does it cost?” Mr. Com- 
stock replies that the cost runs about 
50¢ bu., and is well worth it for the 
protection received. 

“The average farmer appreciates 
this suggestion,”” Mr. Comstock de- 
clares. “When he gets a better crop, 
he’s sold on inoculation and the seed 
seems much better to him, too. But if 
we waited for farmers to ask for an 
inoculator, they just wouldn't. It’s an 
item that’s got to be suggested and 
sold.” 


Distributed in Washington, 


Ovegon, Montana, No. Idaho 
and British Columbia by 


LEO COOK Ce. 
American Bldg. 
4. WASH. 

Lewis Bldg. 
4, OKE. 


Mr. Comstock and his men use the 
same principle on other articles in 
stock. Wherever possible, they tie in 
related items to feed and other sales. 
Farmers appreciate these sugges- 
tions and make extra purchases in 
many instances. 

“No matter how busy we are at 
any season, we always suggest one or 
two items with every sale,”” Mr. Com- 
stock reports. “It puts all of us into 
the selling habit, and it pays.” 

During the 1952 spring seed sea- 
son, the firm sold more than $5,000 
worth of seeds daily for a number of 
days, with related sale items achiev- 
ing a nice volume, too. Mr. Com- 
stock reports that one day his trucks 
made 76 deliveries to farmers, hauling 
mostly seed and fertilizer. Many of 
the deliveries had to be made after 
dark, but the farmers appreciated 
this service very much. The firm 
sells about 1,500 tons of fertilizer 
every year 

Early Bookings 

Mr. Comstock and his men work 
on seed and fertilizer sales early ev- 
ery year. They try to get farmers to 
book as much of it as possible, so that 
they can have the items on hand. 
In the spring of 1951 the farmers 
called for booked seeds and fertilizer 
early, but in 1952 they booked just 
as much but called for it weeks 
later. This reflected a change in the 
credit situation, farmers not wanting 
to put out money for seed and fertil- 
izer until just prior to the time they 
would use it. 

But this is a situation which will 
always confront the feed and seed 
dealer, states Mr. Comstock. If the 


Now You Can Haul 


BULK FEEDS or BAGGED FEEDS 


or BOTH 
with the “NEW LEADER” Bulkmaster 


Hauling BULK FEEDS is EASY in 
the Leader’*’ BULKMASTER 


Truly a leader in its field, BULKMASTER 
is proven, self-unloading Feed Body . . . 
often imitated, never duplicated. For road 
traveling, elevating conveyor lies on cat- 
walk . . . is adjustable to allow unloading 
into 3-ft. high self-feeders or up to most 
any height desired. Equipped with clean-out 
and safety doors. Waterproof non-skid top. 


Haul Both BULK and BAGGED 
Feeds in the Leader"’ BULK- 
MASTER Combination 

This new dual-purpose BULKMASTER is 


either bagged or bulk feeds or both. 
Equipped with compartments, this versatile 
unit is adaptable for hauli several types 
of feed at the same time. By owning a 
BULKMASTER, you get the benefit of these 
outstanding features. Users enthusiastically 
endorse this newest BULAMASTER for 
« bi ion deliveries. 


By -pass doors for pit and elevator unloadi 


For mounting on pick-up trucks or 


(1) Bulkmaster, Jr. farm trailers, 


(2) Feedmaster 


HIGHWAY EQUIPMENT 
COMPANY, INC. 


632 D Avenue WN. W. 
CEDAR RAPIDS - - IOWA 


Manufacturers of the World's Most Com- 
plete Line of Spreaders and Bulk 
Delivery Equipment 


For mounting on 2- or 4-wheel 
farm trailers. 


For Further Information 
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ITS EW! 


FORMULATED... in our LasoraTories 
TESTED... on our FLocks 


J7 PROVEN... on ONE OF THE MOST CON— 
CENTRATED POULTRY AREAS 


ESPECIALLY PREPARED FOR ONE DAY 
TREATMENT OF WORMS IN POULTRY/ 


O you want to give your customers the assurance that your worming 

mashes provide swift and positive elimination of large roundworms 
and cecal worms from their chicken and turkey flocks’ Do you want to 
be able to feature that your worming mashes cancel out the necessity 
for flushing . . starving and can overcome such customary worming 
effects as shocks and set-backs in production? If your answer is “yes,” 
then switch now to VINELAND NEW 38% WORM POWDER. 


Yes, VINELAND 8% WORM POWDER formula has been scien- 
tifically prepared for the poultry feed industry only after months of 
rigid, on-the-farm experimentation in the highly concentrated Vineland 
poultry tract. This laboratory-tested product is designed for expulsion 
of round and cecal worms within one day. Present in delicate balance 
and true proportion are three basic ingredients which go to work imme- 
diately and efficiently. They are Nicotine (as an alkaloid), Phenathia 
zine and Areca Nut. 


Remember! Our price structure has been 
designed to make VINELAND 3% WORM 
POWDER the most competitive on a cost- 
for-cost basis on the market today! 
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Write, call, wire immediately for prices, 
literature and excellent dealer proposition 


obligation 


Heywoop & RABB, 
Brokers + Jobbers - Carriers 
Serving the Entire Southeast 


“May we have your offerings?” 


LD 382-2096 MORRISTOWN, TENNESSEE TWX 463 


r- 
§ Check which you are: 

Feed Mill Feed Dealer) Breeder () 
; Without obligation send me information 
Balk masters. 


PACAL HAMMERS LAST LONGER 


Made of special alloy steel, to 
specification, Paca!l Hammers 
last longer. No finer hammers 
are made. Write for prices. 


PAPER-CALMENSON AND CO, pa: 
St. Paul 8, Minnesota Pend. 
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climate 
master 


GUARANTEED CAPACITY 
AT LOWEST COST... 


Capacity .. . capacity . . . and more capacity—that’s 
what you need when wet grain comes in for storage. 
And if you've got that capacity, that’s when the profits 
begin. HESS engineers have studied your situation, 
and they know your problems. That’s why they 
gxarantee capacity and have built models for your 
needs running all the way from self housed driers at 
150 bus. per hour to mammoth standard driers at 
1250 bus. per hour. 

Feature for feature, the Hess Climate Master has no 
equal. Life-long construction is packed into every 
inch of these sturdy driers. Available in oil, gas, or 
liquid petroleum fired models, Hess not only dries but 
cools, taking about the same time for each operation. 
Thus, even if outside temperature is as much as 100°, 
grain direct from the drier is safe for storage. Get the 
best—buy HESS. 


% FARMERS UNION CO-OP. ASSOCIATION 
of Howard, S. D. writes: 


... we installed a Hess Drier No. 3%. On our corn 
averaging 38% moisture we dried 100 bu. per hour down 
to 22° moisture. We have watched other driers work of 
the same capacity. If they get this volume their corn is not 
cooled properly, which never happens with a Hess drier. 
Corn always comes out cool.” 


SEND FOR YOUR COPY OF THIS 
BROCHURE IN COLOR GIVING 
FULL DETAILS ON HESS DRIERS 


company 
1855 South 54th Ave. 
Chicago 50, Illinois 


Serving the Nation's Grain Drying Needs Since 1893 


orders are in early, then the dealer 
can get in his stock and know it will 
be sold. Even so, during the heavy 
1952 spring season, reorders of seed 
and fertilizer had to be made a num- 
ber of times. Luckily, deliveries from 
supply points were fast, so that Mr. 
Comstock could keep up his reputa- 
tion of rapid service to customers 

This firm has three trucks which are 
used for delivery, but Mr. Comstock 
plans to rent three more trucks and 
drivers for deliveries on rush days. He 
does not hesitate to hire these extra 
trucks for this purpose — for he 
knows farmers want fast service, es- 
pecially during seeding season. 

Price Books 

While the company does not con- 
duct selling routes as such, the three 
truck drivers do considerable selling 
while making deliveries. Each of 
them, as well as Mr. Comstock, has a 
special looSeleaf notebook containing 
the prices of all the merchandise sold 
by this firm 

The insert pages are about 3 by 6 
in., and a typist makes carbon copies 
of the various pages as she types 
prices. Thus when a farmer asks Mr. 
Comstock or a driver about the prices 
of this or that item, he can quickly 
flip to the right classification and 
show the farmer. 

This impresses the farmer who feels 
that he is being quoted the right 
price, because it is typed in the book. 
Looking at the typed price, too, the 
farmer sees many other items and 
prices listed. He can't resist the temp- 
tation to read a few of these items 
and often sees things that he wants 
to buy. 

“These books are revised about 
once a week,” reports Mr. Comstock, 
“and they are a great sales aid. Some- 
times we don’t need to revise the 
entire book—just certain pages. They 
are also excellent for reminding us of 
the items we should sell. The books 
are small enough so they can be 


ILLINOIS FIRM—Shown above is 


the Rockford (IlL.) Grain & Farm 
Supply Co., which has expanded its 
sales volumes by using related sell- 
ing, giving fast and efficient delivery 
service and by consistent advertising. 


slipped easily into an outside pocket.” 

In addition to his feed operation, 
Mr. Comstock also buys, stores and 
ships corn. His elevator has a capacity 
of 44,000 bu. While the 1951 corn crop 
was only fair, with a lot of soft corn 
showing up, Mr. Comstock has his 
own method of probing cribs and 


INVESTIGATE 


@ Steamed ROLLED OATS 
@ Steamed CRIMPED OATS 
@ PULVERIZED OATS 


Write for information 
DES MOINES OAT 
PRODUCTS CO. 


Phone 6-3155 
Des Moines, lowa 


/ 


\\ 


CALLING 


Friends improve with age. Old friends 
are fully understood and their names are easy to call. 
So it is with the things we buy. Among familiar 
names in agriculture are tankage, meat scraps, 
and bone meal. They have represented a bulwark of 


our economy while a multitude of names 
which have been introduced during the present 
century have faded from our minds. 


lt will continue to be safe and 
prudent to depend upon 


RED W BRAND 


60%, Digester Tankage 
50% Meat and Bone Scraps 
80% Blood Meal 

70% (B.P.L.) Special Prepared Steam Bone Meal 


within your handy call at all Wilson Plants. 


MEAT PACKERS AND PROVISIONERS 
Chicage * Kenses City Los Angeles * Oklahoma City Albert Lee 
Omahe * Denver * Ceder Rapids + Dothan * Memphis 
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William V. Stewart 


NAMED CHIEF ENGINEER—Wil- 
liam V. Stewart has been appointed 
chief engineer of the Brower Mfg. 
Co., Quincy, TIL, according to an 
announcement by B. J. Brower, 
company president. Mr. Stewart has 
been associated with the poultry in- 
dustry since 1930 and brings to the 
Brower company more than 20 years 
of experience in designing and manu- 
facturing poultry supplies, Mr. Brow- 
er said. Mr. Stewart formerly was 
associated with the H. M. Sheer Co. 
of Quincy and with the Fulton Syl- 
phon Co, of Knoxville, Tenn., as man- 
ager of its poultry equipment divi- 
sion. For a number of years he was 
supervisor of the electrical depart- 
ment of the Brower company. 


paying for the corn according to 
quality. 

Rather than buying an entire corn 
crib on the basis of testing one or two 
loads, he tests each load, and pays 
accordingly. This is a fair method for 


For Better Bags — Better Buy Chase 
CHASE BAG COMPANY 


General Sales Offices, 308 W Jackson Bivd. 
Chicago 6, Illinois 
Coast-to-Coast Bag Service 


Make Your Customers 
GOOD Customers... all year ‘round 


SUPREME Brand 


Condensed BUTTERMILK 


HERBERT K, CLOFINE, Inc. 
MILK PRODUCTS 
612 Bulletin Bidg. Phila. 7, Pa. 


FEED INGREDIENTS 
AND GRAIN 


@ Soybeon Meo! @ Tankage 

@ Cottonseed Meco! © Meat Scraps 

@ Linseed Meo! @ Molasses 

@ Alfalfo Meal @ Crimped Oats 
@ Brewers Grain @ Crimped Borley 
@ Oct Mea! Feed @ Corn Chop 

@ Mill Feeds @ Ground Grains 


DANNEN MILLS, Inc. 


GRAIN AND JOBBING DIVISION 
* ST. JOSEPH, MO. 


both the grain firm and the farmer, 
Mr. Comstock reports. A wide va- 
riance in the value of corn in the 
same crib has been discovered in some 
instances, between the outside and 
the inside corn in the cribs 

Because of the firm's careful corn 
buying program, farmers come from 
considerable distances to Rockford to 
buy corn when they need it. And 
while at Rockford, they also buy 
feeds and other farm supplies. 


Likes Classified Ads 

Mr. Comstock likes classified page 
advertising and states he gets fine 
results from it. For example, such ad- 
vertising is grouped under a head- 
ing in the classified section, entitled 
“The Farmers Market.” On special 
ads in this section, Mr. Comstock 
pulls inquiries by mail and in person 
from farmers located 30 to 50 miles 
distant, showing that this section of 
the newspaper is read carefully by 
farm people. 

“We are constantly advising our 
feed customers to keep accurate 
records on cost and production,” re- 
ports Mr. Comstock. “Many of them 
are doing so, and this is a very good 
sign for a future prosperous agricul- 
ture. When farmers know which oper- 
ations are profitable and why, they'll 
cut costs and be able to manage 
more efficiently.’ 


HELP YOUR CUSTOMERS GROW 
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PRICE BOARDS! 


“Completely Changeable” 
18°x36" - - 21 SLOTTED OPENINGS 
The Beautiful Neo-white Cut-out Gummed 
Paper L :tters Mount on Velvet Black Panels 

As Easy as Mounting « Stemp 
NUMBERS SNAP IN AND OUT 
FOR QUICK PRICE CHANGES 


“Will Last a Lifetime” 
SPECIFY CAPTION 


Each board « ‘ 1,000 ¢ od Let- 
ters, 300 Snap-in Numbers, 24 
Panels; replacements as needed 

One Board . . .$15.95 ea. 
Two Boards .. 14.50 ea. 
Three or More 13.50 ea. 


Fruchey Service Co. 


BOX 461 — NAPOLEON, OHIO 


Plywood 
Back 


228 


SIMMONS STOCK-GRO 
Pure Concentrated Nutrients 


Cultured Mitk Whey 


Unadulterated Full Milk Sugar and Lactic Acid Content in Natural Proportions 


Smarten up — Be a Dealer 


SIMMONS STOCK-GRO, INC. 
LaSalle Street Chicago 1, Hlinots 


HEALTHY PROFIT-MAKING ANIMALS 


ANIGENE — A new and important feed supplement is 
Schenley’s ANIGENE—a concentrate of vitamin B-! 2 
containing 124 milligrams of B-12 per pound as de- 
termined by the lactobacillus leichmanii method. A 
small amount of ANIGENE in your feed ration par- 
tially replaces, and greatly reduces the need for, animal 
proteins. ANIGENE is especially effective in stimulat- 
ing rapid growth, high hatchability, high livability, 
and reproduction, but vitamin B-12 is needed by swine 
and poultry at all ages, and by young cattle, for com- 
plete nutrition. It is dispersed in Schenley’s CARIMIN, 
(a valuable feed nutrient, itself) which is milled to uni- 
form fine particle size, for easy and even distribution 


SCHENLEY B-12 ANTIBIOTIC FEED SUPPLEMENT 
—This supplement contains 3 milligrams of B-12 and 
2 grams of PROCAINE PENICILLIN per pound, dis- 
persed in the feed nutrient, CARIMIN. Each gram of 
PROCAINE PENICILLIN is equivalent to .6 grams 
of crystalline Penicillin G master standard. PRO- 
CAINE PENICILLIN has been shown to be unusually 
effective for both poultry and hogs. 


ANTIBIOTIC FEED SUPPLEMENT SCHENLEY— 
ANTIBIOTIC FEED SUPPLEMENT SCHEN 
LEY, one of Schenley’s newest products, is a powerful 
antibiotic, retaining its potency for long periods in 
pellet or powder form. It contains 4 grams of PRO 
CAINE PENICILLIN per pound, dispersed in CAR- 
IMIN. Each gram of PROCAINE PENICILLIN is 
equivalent to .6 grams of crystalline PENICILLIN G 
master standard. Growth response in chicks and hogs 
has been known to reach an average of 20% even 
when as little as 2 grams per ton was used. Make your 
feeds up-to-the-minute and capable of producing ex- 
ceptional results with ANTIBIOTIC FEED SUP 
PLEMENT SCHENLEY 


SCHENLEY DISTILLERS, INC. 
Grain Department, 26 East Sixth Street, Cincinnati 2, Ohio 
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SPROUT-WALDRON 


For any reasonably free-flowing material the 
advantages of a vertical type mixer can be overwhelming! 


In space and power savings, they are unique. Imagine 
a 1,200 cu. ft. mixer requiring a space only 10 ft. square, 
and using only 30 horsepower to mix 32 tons of material!! 


As the world’s most experienced designers and 
fabricators of this type mixer we’ve built them in 

sizes ranging from 10 to 1,200 cu. ft., of carbon steel, 
of stainless steel, of plexiglas—with self-loading and 
self-unloading features—with provisions for cooling and 
drying while mixing! They’re self cleaning— 

they require the minimum of labor. 


Ask a Sprout-Waldron representative to study your 
mixing problem, or write for full details to. 

Sprout, Waldron & Company, Inc., 61 Logan Street, 
Muncy, Pennsylvania. 


SPROUT-WALDRON 


The Bettie PROCESSING EQUIPMENT Stuce 


MUNCY, PA, 


ye'll send you a batch of samples and the whole 
story of Savage Tag quality and service. Tags 
that are easy to sew. Tags so strong you can 
grab a tag and pull a bag. Tags that tell at a 
glance what is in any bag. And service that will 
design, produce and deliver in any quantity at 
the time specified. 


FEED "TAGS 
THAT TALK: 


SAVAGE, Inc. Now a Division of | 251 MAIN STREET 
BAKER, JONES, HAUSAUER & SAVAGE, Inc. | BUFFALO 3, N. Y. 


MERCHANDISING HINTS FOR THE FEED RETAILER 


PUBLIC BULLETIN BOARD—A public bulletin board is a customer service 
which can be a good traffic builder and build up the store's reputation of 
being community service-minded. Here’s the way one merchant handles the 
service: Customers are invited to use the bulletin board free of charge to 
announce wishes to buy, sell or exchange goods or services. One clerk is 
responsible for supervision of the board—providing paper for notices, reading 
notices before they are posted to see that they are authentic and not objec- 
tionable, and checking periodically for unauthorized or outdated notices. A 
limit is put on the amount of time any one notice may remain on the board. 
Customers are required to use paper provided by the store since this makes 
the appearance of the board more uniform and allows easier control of the 
board. Providing this service does not take too much time or trouble, and 
it’s a good magnet for drawing store traffic. Also, it adds to the friendly 
atmosphere of the store. 
$ $ $ 


DISPLAY IDEA—If you want to use a display to stress the fact that 
you offer farmers feeding programs geared to their particular situa- 
tions, you might consider this idea. Make, or have someone make, two 
large simulated gears from wood or paper and paint them with alu- 
minum paint. Then place the gears in a meshed position in your 
display window along with several bags of feed and some signs telling 
of your feeds and service. The theme of the display then can be a 
“Feeding Program Geared to Your Needs.” If you haven't already used 
this or a similar idea, you might give it a try. It can illustrate 
graph'cally the feed service you provide. 


$ $ 


KNOW YOUR TRADE AREA—To do a really effective and “balanced” job 
of merchandising, the feed dealer should have a pretty clear picture of 
agricultural enterprises in his area. For example, he should know how much 
milk is produced, how many eggs are produced, how many 
hogs are raised, and so on. He should know the extent of 
average farm operations. With such information, the dealer 
can tailor his merchandising program to fit the situation 
and he can check to see how well he is doing in the market. 
Thorough surveys to get the information might be expen- 
sive. But the dealer can go a long way towards getting 
information by talking with or writing to county, state and federal officials. 
The county agent and other agricultural leaders also can provide some facts 
and figures. If you don’t have this sort of information, try to get some of it 
It won't cost you more than a few stamps and some time. And you'll find 
that your sales and service efforts wil] hit the target more frequently 
$ $ $ 

SHELF LEVELS—If it’s possible, it’s a good idea not to have shelves 

any higher than eye-level, retailing experts say. By putting your 

various farm supply items on shelves no more than about 4!, ft. high, 

you will obtain more effective display and more impulse purchases 

will result. With the top shelf at a level of 4', ft., the merchandise 

on that shelf won’t be more than about eye level. When customers 

can see items readily, they are more likely to buy. 


$ $ $ 


THE RESALE MAN—“The backbone of a successful feed and farm service 
business is an aggressive resale man.’ This was pointed out in a recent 
issue of Honeggers’ Big-H News Popper, published by Honeggers’ & Co., Inc., 
Fairbury and Forrest, IIl., for its dealers. “Along with his many other duties, 
Mr. Dealer, the resale man is truly your ambassador of good-will,” the article 
continues. “For example, a farmer likes to feel his business is worth enough 
for you to come out to his farm and ask for it (in person or through your 
resale man). A resale man, properly trained, will keep your farm customer 
on a proper program for his livestock and particular situation, will help him 
get the most benefits from your products. He is your ‘trouble shooter’ when 
necessary. And, too, he can be trained to suggest other items which you 
handle and which the farmer may need, such as equipment, fertilizer, 
remedies, etc.” The article goes on to note that good-will and interest in 
farmers’ problems are big assets in the feed business, and a good resale man 


is the answer 
$ $ $ 


The Feed Filosopher says: I wonder why some feed dealers don't 
advertise? Because they don’t want so much business they can't go 
on their annual fishing trips? 


ATTENTION Feed Manufacturers... 


CANADIAN SCREENINGS 
HALLET and CAREY CO. 


265 Grain Exchange Bldg. 
Minneapolis 5, Minnesota 
American Feed Manufacturers Association 


The Grain and Feed Dealers National Association 
Northwest Feed Manufacturers Association 
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WASHINGTON—Clear indications 
that U.S. wheat and wheat flour ex- 
ports for the current crop year will 
reach and possibly exceed the 450- 
million-bushel forecast previously are 
now found in the 10-month .export 
report of the U.S. Department of Ag- 
riculture. 

This report shows that for the pe- 
riod of July through April wheat and 
wheat flour exports have exceeded 
404.9 million bushels. 

Private trade coordinated reports 
of commercial sales and those of 
Commodity Credit Corp. for May dis- 
close another more than 1-million-ton 
wheat export movement for that 
month, which will bring the 11-month 
export total up to more than 440 mil- 
lion bushels. 

Forward sales into June indicate 
a drop from the recent high monthly 
levels, but surface indications now 
show that the annual wheat and 
wheat flour export movement can 
reach 460 million bushels. 

New crop sales reported so far are 
negligible. 

Other Grains Lag 

Coarse grain sales are running 
about 20% behind last year, with 
the July-April total showing slightly 
over 4 million tons, compared with 
slightly over 5 million for the same 
period in 1951. Informed sources see 
the coarse grain export total for May- 
June not exceeding 500,000 tons and 


MEANS QUALITY 


BLUE BOW and 
BLUE CIRCLE 


Baler and Binder Twine 


Also Five Other 
Baler and 


Brands of 
Binder Twine. 


Made from 100% Grade A, 


Long Sisal Fibre! 
Alse Baler Wire for All Makes 
of Balers. 

Our Prices Are Lower Because We 
Bay in Such Large Quantities. 


WANTED! 


JOBBERS DISTRIBUTORS 
DEALERS SALESMEN 


QUALITY GUARANTEED 
For Information, Phone or 


Write to 


BOB STONE 
CORDAGE CO. 


Nationa’ Twine Distributors 


Chariton, lowa, U.S.A. 


Wheat Exports May Top Forecast; 
Shipments of Other Grains Lag 


possibly perceptibly lower than that 
quantity. March-June coarse grain ex- 
ports broke through all previous 
monthly export levels. 

Further ccarse grain exports 
through June 30 are likely to be 
heaviest to the U.K. and the Nether- 
lands, with a smaller quantity going 
to Austria. It is not believed that the 
government share of the grain ex- 
port program for this period will be 
consequential. 

The emphasis on the grain export 
program was found in western Eu- 
ropean demand, where the U.K., Ger- 
many, Holland, Belgium, France, 
Greece, Italy and Austria received 
6,528,000 long tons out of a total of 
7,722,000 long tons exported to west- 
ern European nations in the July- 
April period. 

India and Japan lead the far east- 
ern nations taking U.S. grains. India 
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Unexcelled for accurate and uniform 
testing of grain, the Carter Dockage 
Tester is used officially in U. 8. Dept. 
of Agriculture grain inspection offices 
and state grain inspection departments. 
This tester uses one riddle and three 
sieves simultaneously, aspirates at the 
same time. Sieves clean mechanically 
between tests. Operates quietly, with 
little vibration. All-Metal construction. 
Write for folder. 


CARTER DOCKAGE TESTER 
HART-CARTER COMPANY 


661 19th Avenve N. E. Minneopolls 18, Minn. 


Also manufacturers 
of EMERSON 
Dockage Tester 


Gets More Birds to Market FASTER 


MERCK 


Procaine Penicillin 


Chart Shows Relative Effectiveness of Four 

Used C ially to Promote 
~ Growth of Poultry. Complete References 
on Request. 


No doubt about it, antibiotic-containing feeds mean greater profits for you 
and your poultry-raising customers. BUT—only one antibiotic—Procaine 
Penicillin—has proved outstanding for poultry. 

This has been confirmed by test after test at leading universities and experiment 
stations. PROCAINE PENICILLIN IN MERCK FEED SUPPLEMENTS PROVIDED THE 
MAXIMUM GROWTH STIMULUS, THE MOST CONSISTENT GROWTH STIMULUS, AND 
THE MOST PROLONGED GROWTH STIMULUS, 

These advantages alone would make Procaine Penicillin the antibiotic of 
choice, but, in addition, these results were achieved with economical, low 
levels. Other trials have indicated excellent results with swine as well 


Merck Antibiotic Feed Supplement (Sp. 644) is a companion product of 
Merck Vitamin and Antibiotic Feed (Sp. 626) which introduced 
Procaine Penicillin to the feed industry. Both products are in excellent supply. 
Write, phone, or wire your requirements today. 


ANTIBIOTIC FEED SUPPLEMENT 


PROCAINE PENICILLIN FEED SUPPLEMENT 


Research and Production for 


Better Poultry and Animal Nutrition 


Sp. 644 


MERCK &€ CO., Inc. 
Manefacturing Chemasts 
RAHWAY, NEW JER BEY 
tm Conedea: MERCK 4 CO 


‘6; pocKAGE TESTING 
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received 2,601,000 long tons of wheat 
and 420,000 long tons of sorghums. 

The Latin American situation re- 
flected heavy buying of U.S. wheat 
by Brazil and other South American 
nations which ordinarily « patronize 
the Argentine market. Likewise re- 
flecting shortfalls of wheat produc- 
tion in normal supply areas, Egypt 


became a U.S. customer for almost 
500,000 tons. 

In terms of bushels, the 10-month 
1951-52 total grain exports were 
404,959,000 bu. wheat, wheat flour 
and macaroni, compared with 275,- 
389,000 for the same period last year. 
For the same period U.S. exports of 
coarse grains were 165,632,000 bu., 


SPROUT-WALDRON 


costs! Crush and feed 
easily-installed unit. 


SPROUT-WALDRON & COMPARY, INC. 


Reduce grinding 


SE 
with one compact, W 
SINCE 1866 
For details, write 


61 Legan St., Muncy, Pa. 


against 208,064,000 bu. in the 1951-52 
July-April period. 

With wheat exports headed for the 
460-million-bushel level a revision is 
necessary for carryover expectations 
and the distribution of the supply be- 
tween the free market and govern- 
ment stocks. USDA officials report 
they expect their take-over of loan 
default wheat may run as high as 75 
million bushels in the Northwest and 
about 20 million in the Kansas City 
area. This would indicate that a car- 
ryover of 270 million bushels would 
be divided about 170 million for the 
government control account and 100 
million of free market wheat, taking 
into account wheat previously in the 
CCC inventory. 


SPREADING BRUCELLOSIS 

Adding new animals to your béef 
or dairy herd is a principal means of 
spreading brucellosis infection, ac- 
cording to the North Dakota Exten- 
sion Service. 


OTHER STERWIN PRODUCTS 
FOR THE FEED INDUSTRY 


“CUSTOM-BLENDED” VITAMIN 
FEED CONCENTRATES— Any desired 
vitamins supplied singly or “Custom-Blended™ 
in any combination and potency to meet 
your requirements 


NIACIN CHOLINE CHLORIDE 
CALCIUM PANTOTHENATE 
RIBOFLAVIN THIAMINE 
PYRIDOXINE HYDROCHLORIDE 


ASCORBIC ACID BACITRACIN 
VITAMIN B12 PENICILLIN 
AMINO ACIDS 


TRIDEE * —Brond of Vitamin D3. Activ- 
ated 7-dehydrocholesterol. Supplied in 
vegetable oil, water dispersible carrier 
or free-flowing powder form 


70% CONCENTRATE — A purified, water-white, aqueous so- 
lution. Stable and relatively non-corrosive. Easily sprayed in 
continuous and batch mixing, or added to one feed element 
before mixing. Supplied in tank cars or 500 lb. drums. 


25% DRY SUPPLEMENT — A free-flowing, stable mixture 
of STERWIN CHOLINE CHLORIDE 70% CONCEN- 
TRATE and highly nutritive cereal carriers. Non-sticky. 
Handles easily with excellent dispersion in continuous and 
batch mix operations. Packed in 100 lb. multiwall bags. 


“CUSTOM-BLENDED”—STERWIN CHOLINE CHLO- 
RIDE isalso supplied ready-mixed with other desired nutrients 
in “‘Custom-Blended” Vitamin Feed Concentrates to meet 


your individual requirements. 


For detailed information and prices consult your Sterwin 
Technically-Trained Representative, or write direct to: 


Subsidiary of Sterling 
1450 BROADWAY, NEW YORK 18, N. Y. 


Drug Inc. 


Chicks and Pigs 
Also ‘Graduate’ 


By JAMES ACKER 


RADUATION in schools and 

colleges, whether it comes in 

June or at the end of a sum- 
mer term or in February is an im- 
portant event. Most families have one 
or more graduations during its life- 
time, and it is really “big stuff” 
which calls for a celebration, new 
clothes, diplomas and all the rest. 

There are graduations in the feed 
business, too, but they are generally 
not as well observed. If they were, 
more attention would be attracted 
and feed dealers would make more 
sales. 

Let us take the baby chick, for ex- 
ample. Born in the spring, that baby 
chick is destined to lay its first egg 
in early fall, provided it is properly 
cared for and fed during the interval. 
The stage where the chick passes 
from chickhood to henhood, is really 
a graduation, isn’t it? 

And if it is, then it is an occasion 
which the feed dealer should capital- 
ize on in his advertising and mer- 
chandising campaign. 

How about a headline, along in 
late summer, “Those Baby Chicks Are 
Going to Graduate Into Layers 
Mighty Soon. . . . Let's get the hen- 
house and the feeding schedule ready 
for them! Once they get laying those 
profit making eggs, there may not be 
the time to do the things that can 
be done at least expense now.” 

After a headline like this the deal- 
er can list the measures that need 
to be taken to clean and disinfect 
the henhouse, preparatory to hous- 
ing the graduate layers. A list of re- 
quirements for space, water apd feed 
can also be printed in such an ad. 
This is the appropriate time to call 
such matters to the attention of 
farmers who have hens. This is the 
time, too, when such suggestions will 
be acted upon more quickly. 

How many farmers have thought 
of this stage as a graduating time for 
baby chicks, cashing in on the care 
and feeding they have been given for 
many months? The graduation pres- 
ent the chicks receive can be a prop- 
erly cleaned henhouse and feed pro- 
gram. 

When the baby calf gets ready to 
produce her first pailful of milk, 
that's a graduation time, too. It calls 
for a carefully planned feeding pro- 
gram including the weighing of the 
feed ration, according to milk pro- 


RANSIT 


GRAIN & SEED MERCHANTS 
SINCE 1920 
FORT WORTH, TEXAS 


Burhop & Company 
FEED BROKERS 
SOYBEAN OIL MEAL 


619 Gettle Bldg. Phone A-7246 
Fort Wayne 2, Ind. 


"No Thin Shells 
for Me!” 


“Aged in the waters of Mobile Bay” 
SOUTHERN OYSTER SHELL MILLING CORP. 
MOBILE, ALA. 
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duction, so that this graduate calf 
can produce maximum profit for the 
farmer. The time to begin such sched- 
ules is when the young cow begins 
to give milk, not sometime halfway 
through her milk producing career 
when half the benefits of the program 
may have been lost. 

If you publish’ an ad featuring such 
a graduating time for calves, why not 
have an artist put a graduating cap 
on a calf or a chick. Such an illus- 
tration will get over the “graduating” 
idea properly. 


Winning Top Honors 

The feed dealer can also empha- 
size the fact that no chick, calf or 
pig really graduates with top honors 
unless it has been fed properly on a 
balanced ration. Good health, devel- 
opment and high production are the 
rewards for following a good program 
and they entitle the graduate to high 
honors. Always tie in good feeds with 
such graduating exercises. 

There is no reason why you cannot 
extend the graduating honors to your 
best customers. Let us suppose that 
John Jones, a dairy farmer, has raised 
his herd’s butterfat average to 375 
lb. or more under your guidance and 
help. That will certify him to gradu- 
ate from the ranks of an average 
dairy farmer into your select list of 
Master Dairy Farmers. 

You can advertise this fact. You 
can present the customer with a 
certificate upon this fact. He then 
truly graduates, and he is rewarded 
by being admitted as a member to 
a group of the best farmers in your 
trade area. 

You can extend the same plan to 
owners of flocks that lay large num- 
bers of eggs, or pig raisers who 
achieve a high rate of gain. Farm- 
ers like to be honored in this man- 
ner. They appreciate it; they'll talk 
about it, and it will give you and 
your firm valuable publicity in your 
area. 

Do not make the qualifications for 
membership in these select groups 
too high so that only a few farmers 
can qualify. But make them well 
above average levels so that many of 
those who try can reach these goals 
inside a reasonable period of time. 

The dealer wants to become a bet- 
ter merchandiser than he once was, 
and he wants his customers to farm 
more efficiently. To reach certain 


PREMIER LITTER 
Absorbs 


More 
© Boles for 


Premier Peat Moss Corp., 535 Sth Ave., New York 17 


YOUR FEEDS CAN EXCEL IN 
MINERAL 
EFFICIENCY 


PHOSPHORUS CONCENTRATE 
th TRACE MINERA 


five completely soluble phosphates 
with the eight vital trace minerals ac- 
curately compounded for maximum ef- 
ficiency in animal nutrition. Write ter details, 


THE HERMAN NAGEL CO. 


53 W. Jackson Bivd., Chicago 4, Ml. 


Cc 
THIS SAFE WA 


millions of 


just 


out eggs or meat. 
without loss of growth. 3 
N tle Vaccines—not one 


[osm won) 
Wene 
—tight vaccine for chicks, growing or matured stock. 
NEWCASTLE 


VACCINES 


“progress” levels in both is really 
“graduating” from one class to an- 
other. It is very seldom that anyone 
can “graduate” to the top in any 
field in a short period of time. It is 
usually a “step by step” program. 
Better Farm Practices 

The feed dealer who gets the grad- 
uation idea across to his customers 
will stimulate them to adopt long 
range goals and work toward them. 
This can only result in better farm 
practices which will result in more 
profit per operation. 

If the feed dealer, too, will check 
over his own store and mill operation, 
he will see that he can 
year by year into a better dealer- 
ship, by trying to improve each de- 
partment of his business. Do not be 
satisfied with the old way of setting 
up your budgets, of determining 
merchandising policies. Always sub- 
ject such policies to criticism. Make 
them produce results year by year. 
Search for better ways of doing 
things In that way you will graduate 
into a better type of dealer and reap 
greater profits. 


“graduate” 
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APEX 


DEHYDRATED 


Also All Grades and Grinds Sun-Cured 


THE A. B. CAPLE CO. 


. Toledo 5, Ohio 


ALFALFA MEAL 


» Vertical Screw Elevator - 


Built to your 
specifications 
Choice of 6”, 9” of 12” 
dic. conveying tubes 
Hoppers ovailable in ary 
capacity — spouts in any 


fength. For other 
see below. 


Choice of 
direct motor 
or belt drive 


Feed mill and elevator men all over the country have 
found that the Kelly Duplex Vertica! Screw Elevator is the 
modern, money-saving solution to every material handling 
problem. They know that it’s dustproof and waterproof . . } 
that it reduces accident and fire hazard 
quires less space, is easy to install. They like it because it's 
smooth and noiseless in operation... 
efficient, uniform delivery of grain and other types of free 
flowing bulk materials. Best of all, they like it for its rug- 
ged, all welded steel cogstruction . . . 
performance year in and year out without costly break- 
downs and repairs. 

Yes, the Kelly Duplex Vertical Screw Elevator is a real 
profit-maker—one well worth investigating TODA 
Use this convenient return 


cord for full details on this and 
other Kelly Duplex equipment. 
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The Duplex Mill and Mfg. Co. 
Gentlemen: Without obligation, Attrition Mill Blower Gorn Scalper 
please send me complete infor- 


SPRINGFIELD, OHIO 
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> 
a Pfizer's Diamine Penicillin—best antibiotic for chick starters and all other 
poultry feeds. 


Pfizer's Terralac—the new, complete replacement for sow's milk broadens 
= your market for pig starters and hog concentrates fortified with Terramycin. 


One dependable source- 


economical and 


convenient 


Buy from Pfizer and know the convenience of getting all 
three of the growth factor ingredients from one dependable 
source. There are economies in shipping, too, and plentiful 
supplies at all seasons of the year. 

But your greatest economies come in the formulation 
of your feeds, when you buy from Pfizer. You see, all three 
of these Pfizer products are available separately, or in 
standard combinations. This means that you buy accord- 
ing to your needs, and as you know, this can be a big. 
factor, especially with Vitamin B,. 

When you buy from Pfizer, you are not required to take 
one thing to get another. 

’ Talk to the Pfizer man. Let him quote you on getting 
“all three” from Pfizer—and show you how it gives you 


economy, convenience and flexibility. 


CHAS. PFIZER & CO., INC. 
630 Flushing Avenue 605 Third Street 425 North Michigan Avenue 
Brooklyn 6, New York San Francisco 7, California Chicago 11, Illinois 


HEADQUARTERS FOR ANTIBIOTICS AND 
VITAMINS FOR ANIMAL HEALTH AND NUTRITION 


‘ 
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Pfizer whipped the stability problem of peni- 
cillin by producing an entirely new form of the 
antibiotic— Diamine Penicillin. This new prod- 
uct gives you the maximum growth response 
for chickens and turkeys—which penicillin has 
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Penicillin 


Best Antibiotic for Poultry 


always had—plus a greater stability in pellet- 
ing than you have ever seen in this well-known 
antibiotic. Now use the power of penicillin, 
with assurance that it will reach the feed hopper 


in full strength and effectiveness. 


Best Antibiotic for Hogs 


Throughout the life of a hog, Terramycin has 
proved to be the outstanding antibiotic for hog 
feeders—improving growth and health, helping 
hogs convert corn into pork more efficiently. 

National interest in the introduction of the 
Terralac* system of raising baby pigs away from 


the sow puts the spotlight on Terramycin again. 

Terramycin is also the choice if you use only 
one antibiotic in feeds for all species of animals. 
Terramycin is effective for hogs, chickens and 
turkeys ... stable, practical, with guaranteed 
levels of antibiotic activity. 


*Terralac is a trademark of Chas. Pfizer & Co., Inc. 


Available Alone or in Combinations 


To complete “growth factor” fortification, 
Pfizer supplies Vitamin B,, at guaranteed levels 
‘ of vitamin activity, and in a practical form for 
: feed manufacturers. You may buy the vitamin 
alone, or in several standard combinations with 


Terramycin and Diamine Penicillin that have 
proved to be practical and economical in feed 
formulation. Custom mixes and combinations 
to your own specifications are also available. 
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Feed Supplies in First Half 
of Season Largest of Record 


WASHINGTON—Supplies of feed- 
stuffs in the first half of the 1951-52 
(October-March) were the 
largest of record and totaled more 
than 9.4 million tons, the U.S. De- 
partment of Agriculture points out 
feed market sum- 


season 


in its quarterly 
mary. 


Despite increased 
bers, supplies of feedstuffs per animal 
unit this far this season have been 


larger than for 
period of record. 


Increased supplies 


oil meal, wheat 


and fish meal more than offset small- 
er output of gluten feed, distillers 
dried grains, alfalfa meal and linseed, 
peanut and copra meal. Soybean oil 
meal supplies in the six-month period 


at 3.1 million tons were 63,600 tons 
above last year due to smaller ex- 
ports. 

19% Above Average 


Supplies of commercial feedsttiffs, 
October through March, after ac- 
counting for exports, imports, and 
changes in stocks, amounted to 9,434.,- 
500 tons, This is nearly 390,000 tons 
more than in the same months last 
year and 1,223,000 more than in the 
same months of 1949-50. With soy- 
bean oi] meal at record levels plus 
near record output of cottonseed oil 
meal, supplies are nearly 19% above 
the five-year (1945-49) average. 

The number of grain-consuming 
animal units to be fed this season is 
estimated at 174.2 million. This com- 


livestock num- 


corresponding 


of cottonseed 
rice millfeeds 


pares with 171.2 million fed in 1950- 
51, 165.3 million fed in 1949-50 and 
161.5 million the five-year average. 
On the basis of these numbers, there 
were 108 Ib. of feed available per 
animal unit this season, compared 
with 106 lb. last season, 99 Ib. for 
1949-50 and the five-year average. 

A sharp increase in cottonseed oil 
meal supplies more than offset re- 
duced output of linseed, copra and 
peanut oil meal. Supplies of oilseed 
meals for the first six months of the 
season totaled 5.4 million tons, com- 
pared with 4.9 million last season and 
3.8 million the five-year average. Sup- 
plies of cottonseed oil meal totaled 
nearly 1.9 million tons the first half 
of this season, an increase of nearly 


650,000 tons over last season. 


when you add Lime Crest MICO’ Trace 
Mineral Pre-Mixes to formula feeds 


Supplies of other feeds October 
through March in 1,000 tons with 
last year in parentheses were as fol- 
lows: linseed oil meal 277.3 (405.3), 
copra 97.9 (117.3) and peanut oil meal 
50.4 (67.8). Exports of oilseed meals, 
October-Mearch this sexson, totaled 
77,116 tons, about half the 146,962 
tons exported last year while imports 
at 129,436 tons were 22,124 more. 


Grain Items More Scarce 

Supplies of grain by-product feeds 
this season dropped over 100,000 tons 
from last year and totaled 3.4 million 
tons. Wheat millfeed supplies at 2.5 
Million tons increased nearly 50,000 
tons, while rice millfeed output in- 
creased nearly 30,000 tons to 142,100 
tons for the first half of 1951-52. 
Production of gluten feed and meal 
dropped to 447,900 tons, compared 
with 519,300 tons last year. Supplies 
of distillers dried grains at 231,200 
tons dropped over 100,000 tons below 
a year ago but with that exception 
were the largest since 1944-45. Brew- 
ers’ dried grain supplies at 102,700 
tens were a little below last year 
and the five-year average. 

Because of high prices, imports of 
fish meal were at a record and totaled 
nearly 100,000 tons the first six 
months of the season. These heavy 
imports more than offset the smaller 
production so that supplies at 143,- 
900 tons were the largest in 15 years. 
Because of flood damage last sum- 
mer, alfalfa meal supplies were small 
this winter and totaled 443,000 tons 
October through March. This com- 
pares with 526,400 tons available the 
same months last season. 

Prices of feedstuffs October-April 
this season have averaged 18% above 
the same period of 1950-51. Although 
supplies have been at record levels 
and relatively large per animal unit, 
demand has been active, particularly 
for the high protein feeds. The index 
number of wholesale feedstuff prices 
advanced from 255.5 at the beginning 
of October to 279.6 at the end of 
April. Most high protein feeds, ex- 
cept tankage and meat scraps, have 
been at ceiling levels since October. 


THEO. STIVERS 


Broker 


Raw Materials to the Feed Industry 


1527 Candler Bidg. 
Atlanta 3, Georgia 


You can be sure that your formula 
feeds really contain adequate amounts 
of the vital trace minerals Manganese, 
Iron, lodine, Copper, and Cobalt. You 
can be sure, because the Lime Crest 
Control Laboratory rigidly governs 
MICO quality and the exclusive Lime 


Crest Blending Process assures uniform 
distribution. So buyers of your feeds 
can be sure that the health and produc- 
tivity of their poultry and animals can- 
not be impaired by borderline defi- 
ciencies of these vitally important trace 
mineral elements. 


AND YOU PROFIT, BECAUSE... 


First, Lime Crest MICO Pre-Mixes are economical to use. And because they 
produce superior feeds, they help increase your volume. It’s as simple as that. 
Available in standard and custom-blended formulas. 


Dept. F 1601 


ALCITE—for safe, non-skid bom fipors. 


FOREMOST PRODUCERS OF LOW-COST, HIGH-QUALITY TRACE MINERAL 


Makers of LIME CREST CALCITE CRYSTALS the calcium poultry 
teed evppiement; the perfect dry powliry 


FREE SAMPLE! MAIL COUPON NOW! 


What Are 


MICO 


Trace Mineral 
Pre-Mixes ? 


A leboratory controlled 
exclusive - process blend . 
of the following essential 
trace minerals in Lime 
Crest Calcite Flour: 
Manganese—.2 to 10% 
for calcium metab- 
olism, growth 
Iodine—.01 to 
for normal thyroid 
function 
Iron—.1 to 5% 
for producing rich, 
red blood 
Copper—.01 to 5% 
for utilization of iron 
Cobalt—.002 to .1% 
for maturing of red 
olood cells 


or 


You'll save pre-mixing 
time, trouble, inventory, 
headaches and possible 
mistakes when you use 


Complete Fortification 


fy FOR BUILDING RESULT- 
— LOADED HOG, POULTRY 
AND CATTLE FEEDS 


ANTIBIOTICS included at any 
level you specify. 


THE BORDEN COMPANY 
Feed Supplements Department 
350 Madison Avenue, New York 17, N. Y. 


PRODUCTS 


Distributed in IMlinois, 
Indiana, Ohio and South- 
ern Wisconsin by 
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SEA-COLL 


If you use soft phosphate 

with colloidal clay, you'll welcome the good news! 

With our new plant in production we are able to mine and 

process enough additional SEA-COLL to assure you, and a few 

new customers, a steady year ‘round supply. SEA-COLL and 

Se-Bo-Phos (the natural phosphate for direct soil improvement) 

are mined only at our Florida plants. How important that is 

today! And how important to you at this critical time that they 
are packed in all new 100-Ib. paper bags! 


But there's still more to the SEA-COLL story. You not only get 
a better product through the benefits of natural drying under 
the Florida sun . . . you get more than the 9% guaranteed 
phosphorous (P) content! So far we have received official 1951 
certificates from 12 States. Every one shows the phosphorous 
(P) content greater than the guarantee. In several instances, it 
was over 10% — and in one it was 11.15%! 


Why take chances, why pay more and get less? Get the facts 
fast about SEA-COLL and save yourself many a headache . . . 
and, probably, many a dollar. 
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Feeding of Oats, 
Barley Greater 
Than Last Year 


WASHINGTON--Disappearance of 


oats in the first nine months of the 
1951-52 season (July-March) totaled 
1,085 million bushels, compared with 


1,047 million in the same months 
the previous year, the U.S. Depart- 
ment of Agriculture reports. 
Exports, totaling 1.6 million bush- 
els, have been small. They compare 
with 2.1 million exported in the same 
months a year earlier and 12.2 mil- 
lion in the same months of 1949-50. 
Domestic supplies have been supple- 
mented by heavy imports from Can- 
ada. Imports in the period totaled 
more than 38 million bushels, more 


Board of Trade 
Phone: 2-0777 


Importers and Wholesalers 
of .. Canadian Screenings 


SuPERIOR FEED COMPANY 


Members: American Feed Manufacturers Association 
The Grain and Feed Dealers National Association 


Duluth 2, Minn. 
Teletype DU 16 


than double the heavy imports of the 
past three years. 

A little over 1,026 million bushels 
were fed in the period—40 million 
more than in the same months last 
season and 55 million above the 10- 
year average. 

Oats prices average well above 
last year in the first seven months 
of the marketing year. However, 
since January prices have declined, 
and in the Midwest prices averaged 
below last year. ©n the West Cost, 
however, prices were above last year 
due to smaller supplies. 

Canadian stocks of oats at the end 
of March totaled 318.4 million bush- 
els, compared with 228.6 million a 
year ago and the 10-year average of 
194.6 million. 

Disappearance of barley in the first 
nine months of the season. totaled 
225 million bushels, 2 million less 
than for the same months last season. 
Smaller industrial use and smaller 
exports accounted for the decline. 
The use of barley for feed, on the 
other hand, totaled 124 million, 5.5 
million more than in the same 


CUSTOM 


At last! A truly efficient, money-saving way to fortify your feeds. Whatever 
combination of vitamins, minerals and antibiotics you need—NOPCO will 
custom-mix for you. Whatever quantity you use to fortify the batch... 
1 Ib. per ton, or 3 lbs., or 5 Ibs., NOPCO will custom-pack for you. And you 
pay only the BULK prices of the actual ingredients. In other words, no 
additional service charge. What’s more, NOPCO will prepay minimum 
freight to any destination in the U.S. You do less work—you pay less money 
—and you’re sure—every time—that your fortification is exactly right! 


Write today for complete details—or ask to have your NOPCO representative call. 


CHEMICAL COMPANY 


Richmond, California 


STABILIZED NATURAL 


PIONEERS IN 


ANNOUNCES 


‘YOU SAVE THESE 5 WAYS WITH THIS NEW 


NOPCO CUSTOM SERVICE 


You save the time, labor and care of “mixing your own” 

You save the hidden costs of overfortification errors. 

You end potency worries—Nopco guarantees potency. 

You simplify purchasing, storage and inventory. 

You get expert formula help at no extra cost. 
Can you afford NOT to use this new NOPCO 


Custom Service that gives you custom-mixed, 
custom-packed supplements at bulk prices? 


Harrison 1, N. J. 


NOPCO 
A&D VITAMINS 


A complete line of Mi- 
cratized dry Vitomin A S& 
O products, conventional 
dry vitomin A & O prod- 
ucts, vitemin A & D olls. 


NOPCO 
B VITAMINS 
Riboflavin, calcium pan- 
tothenote, choline chle- 
ride (liquid & dry), vite- 
min By2 feed supplement. 


NOPCAINE 


Antibiotic feed supple 
ment (Procoinepenicillin). 


©1952 NOPCO Chemical Company 
*TM NOPCO Chemical Compony 


VITAMIN A 


Richard C. Wood 


CSC APPOINTMENT — Richard C. 
Wood has been named assistant to 
Abbott K. Hamilton, vice president 
in charge of product divisions of 
Commercial Solvents Corp., New 
York, the company has announced. 
For the past 16 years Mr. Wood has 
held executive and development posi- 
tions in the chemicals industry and 
previously with General Aniline & 
Film Corp. He received his bachelor : 
of science degree in chemical engi- by 
meering from the University of Rhode ‘ 
Island and his doctorate from New 
York University. During World War 
II he served overseas with the army 
air force. 


months the previous year and the 
largest since 1946-47. 

Barley prices have declined stead- 
ily since January, influenced some- 
what by availability of large supplies ; 
of soft corn. Canadian supplies on 5 
March 31 totaled 196.3 million bush- 
els, compared with 110.7 million on 
that date last year. ‘ 


KEEP THEM GAINING 
Creeps which enable small pigs to 
eat without being crowded away by 
older hogs help to keep the pigs 
gaining better. 


=ARROW- 
and NAMSCO 


EUROPEAN and CANADIAN 
PEAT MOSS 
New Amsterdam Import Co., Inc. 
122 C Chambers St., New York, U.S.A. 


| 

All forms for 
convenient addition 
to your formulas 
| 


Bowman Feed Products, Inc. 
HOLLAND, MICHIGAN 
220 East 42nd Street, New York 17, N. Y. 
228 North LaSalle Street, Chicago 1, IL 


Distributed in Nebraska, 
Kansas, No. Missouri, 
and Eastern*Colorado by 
WRIGHT W. COCHRAN 
1211 Randolph Ave. 
Phone 7466 
TOPEKA, KANSAS 
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“BATCH SIZE” PACKAGES 
YOU CAN BUY IXACTLY THE BLEND OF VITAMINS, MINERALS, ANTIBIOTICS YOUR { 
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Feed Store; Advertising 


Suggestions and Tips on Use of 
Direct Mail by Feed Retailers 


By Edward Ritter 


coming more advertising con- 

scious than ever before. The way 
the feed dealer today advertises, the 
size of his ad budget would have 
shocked the old timer of 1940. But 
even so, the 1 to 142% which some 
dealers spend today is not the aver- 
age of the industry. There are some 
dealers who spend less than ‘2%, or 
even nothing, as I have discovered 
in talking to them. 

Look at it this way. A 4 by 5 inch 
advertisement in the average weekly 
newspaper in a rural area 52 weeks 
a year amounts to $8 a week at 40c 
per column inch, or $384 for a year. 
This is well under 1% of an annual 
volume of $50,000 

Most feed dealers do well over 
$50,000 annually, and yet one will 
not find many of them-—except the 
best ones—-who will spend $8 on a 
weekly advertisement every week in 
the year. 


ee dealers everywhere are be- 


PRODUCTS 


Distributed in Iowa by 


A. MAGNUSON 
SALES CO. 
230 Park Place 
Des Moines 12, Iowa 
Phone: Des Moines 2-9597 


QUALITY GOES IN BEFORE THE NAME GOES ON 


There are fewer country weeklies ; 


than ever before, due to high oper- 
ating costs, and this means that 
every feed dealer who wishes to use 
newspaper advertising does not have 
such a newspaper in his town or area. 


Two Choices 

If this is the case—and there are 
many instances like this—the feed 
dealer is faced with two choices: 

1. He can advertise in a newspaper 
located in a nearby town which has 
a circulation in his area. This is often 
better than no advertising at all, but 
in many cases the circulation of such 
a newspaper in a nearby town does 
not cover the trade area of the deal- 
er thoroughly and has circulation 
where he doesn't need it. If the deal- 
er wishes to do a good job, he must 
use additional forms of advertising 

2. Some dealers who do not have 
newspapers in their areas are forced 
to buy a duplicating machine and to 
send out their own direct mail. 
Sometimes this goes out once a week 
or more. Anyway, for the alert feed 
dealer, a good duplicating machine 
can be kept busy, and with it the 
trade area can be covered. 

Even in towns where dealers can 
advertise in rural weekly papers, 
they also have duplicating machines, 
and use both types of advertising. 

Dealers seem to like the prestige 
of newspaper advertising. Quite a 
number of them have told me that 
while they are not always able to 
trace a lot of direct results to news- 
paper advertising, they like to have 
ads in it to let important people in 
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HERE’S A DANDY DEAL 


FOR DEALERS 


Everywhere 


Want to make extra profits and at the 


stock this popular 


It's absolutely topes 
as many outetand- 


of this type 


BURROWS EQUIPMENT COMPANY 
{316-C Sherman Ave., Evanston, Ul. 


Tell as all about your Portable Elevator 


and deal to dealers 


Name 


Address 


ing features that 
ers and poultry 


Light weight. 


and money 


For 


clevator 


EQUIPMENT COMPANY 


1316-C Sherman Ave. 


same time make your customers mighty 
happy? Yes? Then take a tip from us and 


BURROWS Light Weight 
PORTABLE ALUMINUM 
ELEVATOR 


For Earn Corn, 
Corn, Grain, 
Feed, 
Poultry Litter 


and Many Other 


Materials 


in elevators 


appeal to farm- 
men. In active 


demand the year ‘round. 

Quickly positioned 
and easily operated by one man. 
Regged, durable construction. 
proof and practically wear 
. & tremendous time, 
saver. 


16 and 20 ft. lengths. With gas 
or moter, 

either. Immediate delivery. 
Send Coupon NOW! 
complete details. 
that 


or without 


Sell the 


nd sure to satiety. 


Evansten, Ill. 


OYSTER SHELL 


This trade mark is your double 
assurance of excellence and profits 


SURE PROFITS 


1. Our policy and determination is to continue 
to make Pilot Brand the purest and most 
economical crushed oyster shell that experience, 


superior raw material, loyal employees and 


FOR POULTRY 
OYSTER SHELL PRODUCTS CORP. 


New Rochelle, N. Y. 


management can jointly achieve. 


Our powerful National Advertising support 
for more than a quarter of a century constantly 
stimulates sales and profitable repeat 
business for dealers everywhere. 


St. Louis, 


Mo 


\ 
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the area know they are in business. 

They also say that new farmers 
will always buy the local weekly to 
become better acquainted with an 
area, and so the dealers think this 
is one good way to get new custom- 
ers. If a new farmer sees a dealer's 
ad in a newspaper, he will be more 
likely to visit him first, I have been 
told, than a dealer who does not ad- 
vertise. 

And 


there is no doubt that the 


news and advertising content of a 
weekly newspaper rates high with 
townspeople and farmers in many 
areas, for they will subscribe to such 
papers and eagerly await them each 
week. No farmer wants to miss out 
on important happenings. 

Another thing which 
pressed dealers with the 
newspaper advertising is 
that feed manufacturers pay 
part of the ad cosi on some feed 


805 Dun Building, Buffalo 2, N. ¥. 


CANE FEEDING 
MOLASSES 


“ALL YOUR NEEDS IN GRAIN AND FEEDS” 


SUNSET FEED & GRAIN CO., Inc. 


FEED JOBBERS 
Distributors of 


Kellogg's Hominy Feed 
Hercules Dried Whey 
Hubinger (Keokuk) 


Agents for 
Corn Gluten Feed 
Pacific Molasses Co., Lid. Calf Manna 
Alban Balti Ss Granite Grit 
Buffalo New Orleans 


Branch Office: Middletown, N. Y. 


SUNSET 


BRAND FEED 
& exclusively milk product) 


@ WRITE us FOR FURTHER INFORMATION @©@ 


campaigns, and will also furnish the 
dealer with mats on some occasions, 
provided the firm's line of feed gets 
prominent featuring. Dealers know 
that feed manufacturers spend their 
ad money carefully and want results, 
and so this fact helps sell them on 
newspaper advertising. 


Duplicating Machines 

However, despite the value of 
newspaper advertising almost every 
feed dealer has a “yen” to own and 
use a duplicati machine. Postcard 
advertising has long been a favorite 
with the feed dealer for getting out 
notices about “special buys’ to a 
small or large list. For this purpose 
some dealers have small postcard 
duplicators, costing about $15, and 
they work very well for the purpose. 
You may have to buy a new one 
every two or three years if you use 
them heavily, but even so, the invest- 
ment is not large. 

The bigger duplicating machine, 
taking a full size legal stencil is a 
different matter entirely. It costs 
upward of $150 and more. I have 


* It is clean 
* It costs less 


* No problem of “returns” 


Just as the clean, disposable paper towel has taken the 
place of the old roller towel in your plant and office, so... 


NOW—PAPER is BETTER for FEED BAGS TOO 


In feed bags, as in so many other uses, 
PAPER has many outstanding advantages. 


* It is disposable 
* It is strong 
* It is attractive 


FEED BAGS WITH A “FAMILY TREE” 


“For Multiwall, call ALBEMARLE” because Albemarle Multi- 
wall Bags are under strict supervision from tree to you. We grow 
our own pulp wood—make our own pulp—manufacture our own Kraft 
plain or in any color desired—manufacture and print our 
own bags. This integrated operation means QUALITY all the way. 


paper 


FOR 


NEW YORK 21 West St. 
Phone HAnover 2-4645 


CHICAGO 1707 Daily News Bidg., 400 W. Madison St. 


Phone RAndolph 6-3519 


CALL 
ALBEMARLE PAPER MANUFACTURING COMPANY + RICHMOND, VIRGINIA + Phone 2-906] 


Phone Kingsley 6-3616 


Phone BRidgeport 1-352 


MINNEAPOLIS 1122 Flour Exchange Bldg. 


PHILADELPHIA 123 S. Broad St. BALTIMORE 32 South St. 
Phone LExington 3552 


LOUISVILLE 120 N. 10th St. 
Phone CLay 1476 


found some dealers who have spent 
$800 on the more expensive Multilith 
and photo process duplicators, which 
indicates that dealers have found a 
great deal of use for direct mail 
which they produce themselves. 

By producing his own direct mail, 
the dealer lowers his costs a great 
deal on such mail and makes it pos- 
sible to use this medium quite often. 
An extensive trade area mailing can 
often be conceived and produced and 
mailed in one day at a feed store, 
utilizing spare time and office help. 
It is very difficult to get as speedy 
a service from a professional shop, 
which is often booked a few days 
or a week ahead. 

The professional shop necessarily 
charges more for its work, as is ex- 
pected, but most always does better 
work, and has more artistic and 
striking layouts, for they are skilled 
in this work. On the other hand, 
many feed dealers have become quite 
adept at this type of direct mail, turn 
out excellent work and like these 
advertising duties. 

Some dealers also say that top 
notch stenciling and design work 
on them is not absolutely necessary 
for the farm trade, that it is the 
copy that interests the farmer. How- 
ever, there is no doubt that neat 
work always gives any printed work 
extra appeal 

Recommendations 

When the dealer prepares his di- 
rect mail it is always wise to study 
the recommendations of direct mail 
experts. 

Here are a few of them: 

1. From the 10th to the 25 is the 


best time to use direct mail. The 
idea is that after the 10th people 
eee 


ALL FEED INGREDIENTS 


“The Polka Dot Folks’ 
BOARD OF TRADE 
KANSAS CITY 6, MO. 
Victor 8459 - 60-61 
Protein Dept., TWX-KC20 


HIAWATHA 
GRAIN COMPANY 


910 GRAIN EXCHANGE 
Minneapolis 15, Minn. 


For POULTRY WHEAT 
SCREENINGS 


Ground or Unground 


FEED BARLEY 
FEED OATS 
Wire or write for prices 


sorr 
PHOSPHATE 


A low-cost, finely divided 
source of phosphorus which 
will readily mix in your for- 

mulas to give a uniformly 
dispersed phosphorus. 
Write for information 
ond prices 


Me 


COLUMBIA 
PHOSPHATE CO. 


1007 Washington Ave. 
St. Levis 1, Mo. 
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have read and paid most statements 
sent to them, and they have time 
to look at direct mail more thor- 
oughly. So why not try your major 
direct mail pieces during that period. 

2. First class mail is read first. If 
you have a limited mailing of direct 
mail, where you use envelopes, you 
might try using first class postage, 
check the results and see if it pays. 
It may be that in your area, some 
special sales will be made through 
the method which will more than 
pay for the 3¢ stamps and extra costs. 

This might be especially true if 
you have direct mail to send out at 
the time of month when other mate- 
rial is filling up the mails. 

3. If you use a postage paid idea 
card, you may wish to switch once 
in a while to putting actual stamps 
on reply cards. Agencies have found 
that stamps affixed to such cards 
send returns way up. Many, many 
people hate to waste such stamps. 


They think, “Maybe I'd better give 
them an order this time just to use 
the stamps.” People are odd, you 
know. 


4. A second color pays off. So far 
as the feed man is concerned, he can 
get the second color by buying mime- 
ograph paper which is in varying 
color. Use white, pink, buff, yellow 
and other colors, so that the black 
ink will stand out clearly. Don't let 
the prospect get accustomed to ex- 
pecting to see the same color stock 
from you all the time. Variety is 
important if you wish to nab more 
attention. 


Rode Feed Service 


522 Grain Exchange Building 
Milwaakee 2%, Wis. 


BROKERS 
All Feed Ingredients 


CONTAINING 
55% MILK SOLIDS 


12,000 Int. Units 


VITAMIN A 
4.000 use. Units 
VITAMI nD 
Plus MIRACLE VITAMIN By, 
Antibiotic Feed Supplement 


and All Other Essential Nutrients! 


Ask Your Distributor! Write for Literature! 


Moin Plont ond Offices Midwest Plent West Coast Division 
WAUKEGAN, iL. Moines lowe idaho 
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Postage rates are up, and so are 
paper costs. These increases do not 
seem to be worrying feed dealers too 
much, because they are sold on di- 
rect mail advertising, as a rule. But 
the dealers are watching such things 
as old lists, type of illustrations and 
copy. They want to make their direct 
mail more effective from a _ sales 
standpoint, and this is a good thing. | 
For the more sales that can be made | 
from direct mail, the easier it will 
be to absorb slightly increased costs 

And please consider the idea of 
test mailings. They may save you lots 
of postage and paper and labor. If 
you have a fine direct mail idea, and 
do not need to send it to all your 
trade area at once, try it out on 
100 or 300 farmers. Then check on 
the results and determine if it will 
pay you to send out the remainder 
to your list of 500 to 1,000, whatever 
the case may be. 

Both newspaper and direct mail 
will sell more if they are used prop- | 
erly. 


QUALITY 
OAT 


New Richmond, Wisconsin 


Kansas State College Tests Show 


RESULTS 


for WHEAT PROTECTANT 


On-the-farm tests of Pyrenone Wheat Protectant for 
the prevention of insect damage to stored wheat were 
recently completed by Professor D. A. Wilbur of 
Kansas State College. Announcing the results, he said: 

“1951 farm tests outstandingly favorable to Pro- 
tectant treatment.” 

Mr. Jess B. Smith, President of the Kansas Wheat 
Improvement Association and a nationally known 
authority on wheat said recently: 

“A most pressing need is a repellent and preven- 
tive of insect infestation.” 

Pyrenone Wheat Protectant has been proved the 
answer to this “pressing need” for a preventive by the 
Kansas State College tests. It gives season-long, ha- 
zard-free protection from insects with a single, easy 
application—even when grain is stored in open bins. 
Germination is not affected in any way. There is no 
effect on taste or safety of the grain and treated 
grain can be milled without special handling or pre- 
cautions. And, the cost per bushel of grain treated is 
surprisingly low. 


they have to say: 


Kansas wheat farmers who have used Pyrenone 


Wheat Protectant are enthusiastic about preventing 


storage insect damage to their wheat. Here’s what 


Pyrenone Wheat Protectant prevented 


insect con e to my wheat. The wheal was 
in poor cond tion when it was stored and 
probeb'y w 1 have been damaged badly 
if hadn't used Pyrenone Wheat Protectant 
John M. Dick 
Buhler, Kansas 


“There's no doubt in my mind thet Pyrenone 
Wheot Protectant stopped insect damage to my 
stored wheat. it's easy to apply and sure did & 
wonderful job on my | plon to wee 
Pyrenone Wheot Protectant next year on wheaf 
thot | store.” 


wheat 


William Dreier 
Newton, Kansas 


“Pyrenone Wheat Protectant prevented 
With 


whegt prices as high as they ore, a farmer 


insect damage to my stored wheot 


is for better off to prevent insect damage 
it doesn't take much insect damage for a 
mon to lose a lot of money. I'd rather stop 
all insect damage before it starts with Pyre 
none Wheat Protectont 
John H. Adrian 
Moundridge, Kansas 


Your customers will be asking you for Pyrenone Wheat 
Protectant. Be sure you have a good supply on hand at 
harvest time. For complete details, see your jobber, or 


write: 


Manager, Insecticide” Sales, U. S. Industrial 


Chemicals Co. Division of National Distillers Products 
Corporation, 120 Broadway, New York 5, N. Y. 


PROTECTANTS 


*Ree U.S. Pa. Off 


PYRENONE* GRAIN PROTECTANT IS ALSO AVAILABLE FOR PREVENTING INSECT DAMAGE TO STORED CORN, OATS, BARLEY, RICE, RYE, SORGHUM AND OTHER GRAINS. 
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items discussed in this department 
may be obtained by writing the 
Reeder Service Department of: 


No. 2423—Dog 
Publication 

A discussion of ear cropping and 
current methods used by leading prac- 
titioners is a principal feature of the 
spring issue of Gaines Dog Research 
Progress, professional publication of 
the Gaines Dog Research Center, just 
published. The issue also deals with 
portable eqtipment and the possibili- 
ties this holds toward achieving ken- 
nel flexibility. Included in the article 
are a number of ingenious ideas for 
the building of such equipment, in- 
cluding food purveyors, individual 
kennels and equipment for sanitation. 

Other articles in the spring number 
include “Odors as a Guide to Dog 
Hygiene and Health,” “Canine Be- 
havior Interpreted" and a “New 
Approach to the Allergy Problem.” 
To requests being placed on the com- 


plimentary list circle No. 2423 and 
mail the coupon to Feedstuffs 

No. 2421—Car 
Door Opener 

The Penco E-Z Way Car Door 
Opener, designed to open and close 
“balky” freight car doors, now is 


being manufactured and sold through 
the Penco Engineering Co. According 
to the firm, the product is a mechani- 
cal device made of alloy steel with 
a built-in lifting and holding cam, 


/ 


6 
Services 


A reader service feature announcing the development of new and improved products, 
new services and new literature offered by 


New Propucts 


New 


ppli Claims made 


facturers and 


in this department are those of the firm concerned. Further information on any of the 


FEEDSTUFFS 
118 So. 6th St. 


Minneapolis, Minn. 
which exerts a 4,000-lb. pressure 6n 
the direct line with the opening and 
closing channel of all types of freight 
box car doors. 

Weighing 34 lb., the Penco Car 
Door Opener can be transported and 


applied by one man. It opens and 


closes any car door smoothly and 
easily without pushing or pulling and 
can be used at any height of the car 
door opening, off the ground or off 
the dock, the firm states. For full in- 
formation and literature circle No. 
2421 and mail the coupon to Feed- 
stuffs. 


No. 2412—W orm 
Preventive 
E. E. Kieser, vice president of Kas- 


co Mills, Inc., has announced the ad- 
dition of Poul-tri-tonE, designed to 


Send me information on the items marked: 


| No, 2409--Feed Supplement 
No. 2410—Corn Sheller 
No. 2412--Worm Preventive 
No, 2416—-Rodent Control 
Yo, 2417--Feed Unit Bulletin 


[] No, 2418—Poultry Grit Bulletin 


() No. 2422—Feed Mixer Auger 
() No. 2423—Dog Publication 


CLIP OUT — FOLD OVER ON THIS LINE — FASTEN (STAPLE, TAPE, GLUE) — MAIL ———————— 


) No. 2420—Lifters 
No. 2421—Car Door Opener 
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PERMIT No. 2 
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Reader Service Dept. 
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Minneapolis 2, Minn. 
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combat worm infestation in chickens, 
to the firm's line of farm feeds. 

The product is a balanced dose of 
phenothiazine and nicotine, blended 
in a 20% poultry feed which has a 
stepped-up vitamin content and con- 
tains antibiotic feed supplement, the 
firm states. It is made in Kracklet 
form. For the present, Poul-tri-tonE 
sales will be limited to a certain sec- 
tion of the Kasco territory. For de- 
tails about the product circle No. 
2412 and mail the coupon to Feed- 
stuffs. 


No. 2416—Rodent 
Control Unit 


Distribution rights for a new, port- 
able rodent control unit, the Hopkins 
Junior Ratateria, have been granted 
Fumigation Engineering Corp. a 
sales and service organization for in- 
dustrial pest control. 

The Ratateria, an all-metal unit, 
approximately 8 in. by 10 in. by 17 
in., incorporates a_ specially con- 
structed poison bait hopper suitable 
for pellet type feed. Weighing a little 
over five pounds, the unit has a self- 
watering device, safety entrance 
chambers and can be padlocked for 
safety. 

The unit is designed to hold 8 lb. 
poison, according to the manufactur- 
er. It has been used effectively for 
pest control in industrial firms and 
is manufactured in accordance with 
the recommendations of the U.S. De- 
partment of Agriculture, the company 
says. For more details circle No. 2416 
and mail the coupon to Feedstuffs. 


No. 2417—Feed 
Unit Bulletin 


A new 2-page bulletin which de- 
scribes and illustrates the Daffin 
Feed-U-Nit, a feed manufacturing 
plant, has been published by Daffin 
Mfg. Co. The bulletin gives specifi- 
cations of the unit which is adaptable 
for both stationary and mobile appli- 
cations. The product is six units of 
equipment in one and may be in- 
stalled in only 1256 sq. ft. of floor 
space, according to the firm. 

Also featured in the bulletin is the 
Daffin Mill-U-Nit, a dust free, heavy 
duty hammermill and the Daffin line 
of industrial type hammermills. For 
more details circle No. 2417 and mail 
the coupon 


No. 2422—Feed 
Mixer-Auger 


The Burrows Equipment Co. has 
designed a feed mixer-auger for un- 
loading feed mixers into wagon, bin 
hopper. The auger will operate 
0-45 capacities 


or 
from 


angles with 


from 12-18 tons an hour, the firm re- 
ports. Approximate speed is 300 rpm. 
The hopper is equipped with flanged 
edge for connecting sack from feed 
mixer outlet to auger, if desired, to 
cut down dust. For complete details 
circle No. 2422 and mail the coupon 
to Feedstuffs. 


No. 2418—Poultry 
| Grit Bulletin 


A new 4-page pamphlet, designed 
to help poultrymen better understand 
the use and value of hard grit, has 
been issued by Minnesota Mining & 
Manufacturing Co. The pamphlet, 
available on request, tells the differ- 
ence between the function of grit and 
the function of limestone and oyster 
| shell. 

It also lists instructions for feed- 
ing the four Crystal Grit sizes. No. 1 
for chicks, No. 2 for growing birds, 


No. 3 for hens and No. 4 for turkeys. 
The product's 80-lb. bag, 50-lb. self 
feeder box and 25-lb. self-feeder box 
packages are also shown. For copies 
circle No. 2418 and mail the coupon 
to Feedstuffs. 


No. 2409—Feed 
Supplement 


Following laboratory and field test- 
ing under the direction of Dr. Alex- 
ander H. Korsunsky, director of re- 
search at Hilltop Laboratories, the 
new Hilltop Vita-Mor was recently 
introduced to chicken, turkey and 
hog raisers. 

Hilltop Vita-Mor is presented as a 
concentrated source of vitamins and 
antibiotics, minerals and amino acids, 
designed to increase growth and pro- 
duction of poultry and hogs, the firm 
states. It is available in 5, 10, 25, 
50 and 100 lb. containers. 

Another new product just recently 
marketed by Hilltop Laboratories, ac- 
cording to Fred H. Moore, president, 
is the new Tape Tab powder, a one 
day treatment for tape, round and 
cecal worms. This powder is offered 
in 1%, 10, 25, 50 and 100 lb. contain- 
ers. For more details circle No. 2409 
and mail the coupon to Feedstuffs 


No. 2410—Corn 
Sheller 


Myers-Sherman Co. has announced 
the new Fords Corn Master Sheller, 
which is available in two models, 100 
to 250 bu. capacity and 250 to 500 bu 
The firm states that the product 
shells corn as moist as a mechanical 
picker will pick, handles heavy husk 


snap corn and produces high grade 
corn direct from the sheller. 

Made in portable or stationary 
models, the sheller has an adjustable 
restrictor designed for a positive feed 
with unlimited head of corn, accord- 
ing to the company. The steel screen 
has estimated life in excess of 300,000 
bu. For more details circle No. 2410 
and mail the coupon to Feedstuffs. 


No. 2420—Lifters 


A new series of Electraulic Four 
Post lifters has been announced by 
Service Caster & Truck Corp. The 
Four Posters are designed to facili- 
tate heavy loading of trucks and rail- 
way cars, and are fitted to level-to- 
level and floor-to-floor movement of 
trucks and skids, materials and heavy 
parts, according to the firm. Electric- 
hydraulic powered and designed for 
continuous operation, the “Four Post- 
ers” feature high load capacity, high 
speed lifting and large platforms, the 
company states. Models are available 


- 


in capacities from 2,000 to 12,000 Ib. 
and platform sizes from 5 ft. by 5 ft. 
to 12 ft. by 12 ft. Lifts range from 
5 ft. to 17 ft. at speeds from 8 ft. to 
23 ft. per minute. For more details 
circle No. 2420 and mail to Feedstuffs. 
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CONVENTION CALENDAR 


June 9-19 — Elevator and Farm 
Supply Training Short Course; Ohio 
State University, Columbus, Ohio; 
sopnsored by Ohio Grain, Mill & Feed 
Dealers Assn., Inc.; sec., Vaughn M. 
Thorne, Ohio Grain, Mill & Feed 
Dealers Assn., 1314 Kinnear Road, 
Columbus 12, Ohio. 

June 13—Pacific Northwest Grain 
Dealers Assn.; Spokane Hotel, Spo- 
kane, Wash.; sec., Pete Stallcop, 716 
Peyton Bldg., Spokane 1, Wash. 

June 15-17—Wyoming Grain, Feed 
& Seed Dealers Assn.; Teton Hotel, 
Riverton, Wyo.; sec., Everett L. 
Berry, Wyoming Grain, Feed & Seed 
Dealers Assn., Box 118, Sheridan, 
Wyo. 

June 16-17—Ohio Grain, Mill & 
Feed Dealers Assn.; Deshler-Wallick 
Hotel, Columbus; sec., Vaughn M. 
Thorne, 12 N. 8rd St., Columbus 15. 

June 16-18—The American Society 
of Agricultural Engineers; Municipal 
Auditorium, Kansas City, Mo. 

June 16-20—Poultry Short Course; 
Texas A & M College, College Sta- 
tion; E. D. Parnell, Poultry Husban- 
dry Dept., Texas A & M College, Col- 
lege Station. 

June 18—Illinois Feed Dealers & 
Mixers Assn.; Jefferson Hotel, Peoria, 
Illinois; sec.-treas., J. C. Van Ant- 
werp, Galesburg, Ill. 

June 18-19 — Pennsylvania State 
Poultry Federation; A & M College, 
Pennsylvania State College, State 
College, Pa.; Prof. Glenn O. Bressler, 
department of poultry husbandry, 
Pennsylvania State College, State 
College, Pa. 

June 18-19—Georgia Feed & Poul- 
try Conference; Atlanta Biltmore 
Hotel, Atlanta, Ga.; sec., Will L. Kin- 
nard, Georgia Feed Assn., Inc., 601 


PRODUCTS 


Distributed in Southern 


Missouri, Arkansas, Okla- 
homa and Texas by 


The Tommy Thompson Co. 
3617 Dryden Road 
FORT WORTH, TEXAS 
Telephone: Webster 0005 


QUALITY GOES IN BEFORE THE NAW 


Trace Mineral Premixes ... lodized-Mon- 
gonesed Calcium (any desired level)... 
Mongonesed Calcium (ony desired level) 
Electro (free-flowing) Calcium ... Pellet 
Machine Colcium...Regular (plain) Calcium 
...Dustiess (plain) Calcium...Shelimaker Cal- 
cium Grit..G-220 Riboflavin 


Write —Wire—Phone 


Calcium Carbonate Co. 


CHICAGO 6, CARTHAGE, OMAHA, 
222 Adoms Bax 409 325 WON. 


Trust Co. of Georgia Bidg., Atlanta 
3, Ga. 

June 19-20 — Kansas Wheat Im- 
provement Assn., annual wheat field 
day; Uhimann Farm, Overland Park, 
Kansas; pres., Jess B. Smith, 1212 
Board of Trade Bidg., Kansas City 
6, Mo. 

dune 21-24—Canadian Feed Manu- 
facturers Assn.; Manoir Richelieu, 
Murray Bay, Quebec; sec., Robert 
Raynauld, 1236 Crescent, Montreal. 

June 23-24—Canadian Seed Trade 
Assn.; Royal Alexandra Hotel, Win- 
nipeg, Man.; pres., A. W. Sellers, 715 
Marion St., St. Boniface, Man. 

June 25-27 — Association of the 
Southern Feed & Fertilizer Control 
Officials; Carisbad, N.M.; sec., Bruce 
Poundstone, Lexington, Ky. 


July 22-25—American Poultry & 
Hatchery Federation; San Francisco, 


“UCEPHOS”’ 
(DICALCIUM PHOSPHATE) 
Feed Grade 


Available for 
IMMEDIATE SHIPMENT 


More 


PER HORSEPOW! 


< 


R 


work alike 


In the new PELLET-ACE, power really 


has a chance to do its work. Both rollers 


because of an exclusive Sprout-Waldron 


feeding device. This feeding device plus many other 
unique features make it possible for PELLET-ACE to 
produce as many as 250 bags of pellets with 75 horsepower! 
PELLET-ACE horsepower goes to work exactly where it 
does the most good—right on the die head. And PELLET- 


ACE requires 
built for long, 


only routine maintenance . .. is ruggedly 
trouble-free life. Simple, efficient, quiet 


v-belt drive eliminates chains and gears, saves power. 


PELLET-ACE high capacity means lower cost pelleting. 
PELLET-ACE means more dollars saved . . . 


Get the complete, 
profits today! 


SPROUT-WALDRON 


more dollars made . . . for your mill. 
ae story of PELLET-ACE pelleting 
ll your SPROUT-WALDRON MAN 
or write: Sprout-Waldron & Co., Inc., 
61 Logan Street, Muncy, Pennsylvania. 


MUNCY, PA. 


| 
Cc) 
| 
| | : RICHES- NELSON, INC 
— | 
ba f | 
~ 
QUA 
More Pellets DOLLAR 
® Quality Control Mon 
| .. jit) 
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Cal.; sec., Don M, Turnbull, 15 W. 
10th St., Kansas City 6, Mo. 

Aug 15-16—North Carolina Feed 
Manufacturers Assn.; Ocean Forest 
Hotel, Myrtle Bench, 8.C.; chm., C. L. 
Fore, Siler City, N.C. 

Aug. 17-19—Illinois Feed Assn. and 
Illinois Poultry Improvement Assn., 
joint convention; Hotel Leland, 
Springfield, UL; secretaries, Aubrey 
Harless of IPIA, Shelbyville, and 


Dean M. Clark, 327 8S. LaSalle St., 
Chicago 4, TIL, of TFA. 


Hatchery Convention; Student Union 
Bldg... A & M College, Stillwater, 

« Okla.; sp ed by Oklah Poul- 
try Improvement Assn.; sec., Don L. 
Brooks, Oklahoma Poultry Improve- 
ment Assn., Stillwater, Okla, 


Aug. 20-22 — Amburgo Nutritional 
Course of Study on Feed Formula- 
tion, Animal Nutrition and Feed 
Merchandising, National Agricultural 
College, Doylestown, Pa. 

Aug. 25-26—Third Nutrition School 
for Feed Men; Memorial Union, Uni- 


20-22 — Oklahoma Poultry versity of Wisconsin, Madison; chm., 


Aug. 


TRADE MARK RES 


G. Bohstedt, Department of Animal 
Husbandry. 

Sept. 4-5—New England Feedmen’'s 
Conference; University of New Hamp- 
shire, Durham, N.H.; chm., Prof. W. 
C. Skoglund, Poultry Department, 
University of New Hampshire. 

Sept. 7-9—Grain & Feed Dealers 
National Assn.; Radisson Hotel, Min- 
neapolis, Minn.; sec., John Bowden, 
100 Merchants Exchange Bldg., St. 
Louis 2, Mo. 

Sept. 8-12—Turkey Short Course; 
Texas A & M College, College Sta- 
tion; E. D. Parnell, Poultry Husban- 
dry Dept., Texas A & M College, Col- 
lege Station. 

Sept. 9-10 — American Soybean 
Assn.; Purdue Union, Purdue Univer- 
sity, LaFayette, Ind.; sec., George M. 
Strayer, Strayer Seed Farms, Hud- 
son, Iowa. 

Sept. 12—Nutrition School for Feed 
Men; Iowa State College, Ames, lowa; 
chm., Prof. P. S. Shearer, department 
of animal husbandry, Iowa State Col- 
lege, Ames, Iowa. 


WILL IT ATTRACT BIRDS’ ATTENTION? 


Grit that remains untouched in the hopper doesn’t grind feed. That's why 
birds should be given a grit that attracts — that they like to eat. Tests 
show that STONEMO's black specks of mica glisten in the sunlight, 
attract birds. They choose and eat STONEMO above all others! 


IS IT HARD AND INSOLUBLE? 


@ Many so-called “grinding agents” are soft and soluble. They quickly 
dissolve when placed in a 0.3% solution of hydrochloric acid — the 
normal acid concentration found in a bird’s stomach. Lime base grit, 
which dissolves, tends to neutralize this stomach acid—makes it more 
difficult for the bird to assimilate proteins. 


HOW WELL WILL IT GRIND FEED? 


It takes hard, rough, insoluble grit to grind feed. STONEMO with its 
sharp-cutting extra grinding surfaces does just that—it grinds feed fine. 
STONEMO helps make more of the valuable nutrients available for 
good growth—helps birds GRIND OUT MORE from every pound of 


feed—at less cost. 


Remember, STONEMO gives your customers all three features: 
STONEM6O attracts birds. They like it. STONEMO is hard and insol- 
uble—and it really grinds feed fine, for better utilization of nutrients. 


For the proper size STONEMO at each stage of growth, give your cus- 
tomers a Stonemo Selector. We will supply a reasonable quantity free. 


STONEMO 


STONEMO 


FREE SELECTOR 


y what size Stonemo Granite 
ommend for every stage 
production : 
i i Hens — 
Pullets—Broilers—Laying 
keys. Send for o supply today. Write 
Dept. FS-6| 


Tells yo 
Grit to ree 
of growth and 


‘STONE MOUNTAIN 
GRIT COMPANY, INC. 


Executive Offices and Quarry 
LITHONIA, GEORGIA 


The Grit with the EXTRA GRINDING SURFACES 


Sept. 16-17 — National Mineral 
Feeds Assn., Chicago, Ill.; exec. sec., 
Peter W. Janss, 212 Equitable Bidg., 
Des Moines 9, lowa. 

Sept. 25-26 — Arkansas Formula 
Feed Conference; University of Ar- 
kansas, Fayetteville, Ark.; sponsored 
by the college, the Midwest Feed 
Manufacturers Assn., and the Ar- 
kansas Feed Manufacturers Assn.; 
Prof. E. L. Stephenson, Department 
of Animal Industry. 

Oct. 1-2—American Feed Control 
Officials; Shoreham Hotel, Washing- 
ton; sec., L. E. Bopst, College Park, 
Md. 

Oct. 16-17—Texas Feed Nutrition 
Conference; Texas A & M College, 
College Station, Texas; exec. vice 
pres. of Midwest Feed Manufactur- 
ers Assn., Jack Dean, 20 W. 9th St., 
Kansas City 6, Mo. 

Oct. 30-31 — Oklahoma Formula 
Feed Conference; Oklahoma A & M 
College, Stillwater, Okla.; sponsored 
by the college, Midwest Feed Manu- 
facturers Assn., and Oklahoma Feed 
Manufacturers Assn.; Prof. L. 8. 
Pope, Department of Animal Hus- 
bandry. 

Nov. 6-7—Missouri Animal Feeding 
Short Course; A & M College, Colum- 
bia, Mo.; exec. vice pres. of Midwest 
Feed Manufacturers Assn., Jack 
Dean, 20 W. 9th St., Kansas City 6, 
Mo. 

Nov. 6-7—Cornell Nutrition Con- 
ference for Feed Manufacturers; 
Statler Hotel, Buffalo, N.Y.; spon- 
sored by Cornell Departments of Ani- 
mal and Poultry Husbandry and the 
School of Nutrition in cooperation 
with the American Feed Manufactur- 
ers Assn.; Chairman, Dr. L. C, Norris, 
Rice Hall, Cornell University, Ithaca, 
N.Y. 


GRAINS ® FEED 
INGREDIENTS - 


H. V. NOOTBAAR & (0. 


890 S ARROYO PARKWAY 
PASADENA 2 CALIF RYon 1.8491 
465 Cavtorma S San 4 Catt 2-50 


BRAN + SHORTS 
MIDDLINGS 
Sacked or Bulk—Any Shipment 
DREYER COMMISSION Co. 


MEMBERS 
KANSAS CITY BOARD OF TRADE 
ST. LOUIS MERCHANTS EXCHANGE 


Board of Trade Merchants Exchange 


Kansas City 6, Mo. St. Louis 2, Mo. 
Phone BA 5462 Phone L. D. 178 
Statistical Charts Furnished Free. We 

Futures Trades in Kansas City. 


Year Round Supply— 
Stable Low Cost 


HOMOGENIZED 
CONDENSED FISH 
FIVE PLANTS 


IN 
FULL PRODUCTION 


DEHYDRATING 


| 
LIVE YEAST CULTURE be 
FACTS on VITA-GEE! 
ZEL 
A 5 points fo stres 
when you sell 
| 
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@ e@ e Primary factor in growth, feed utiliza- 
tion, egg production, prevention of perosis. 


essentl al @ e e Essential in chicken, turkey, and 
ost) ea swine rations. Indispensable in the per- 
| formance of certain body functions. 


e@ e e CSC choline comes in the two forms 
preferred by the feed trade—Choline Chlo- 
ride 70% Aqueous Solution, and Choline 
Supplement 25, on a hominy feed base. 


standardized 


choline products are carefully 
standardized, contain guaranteed choline 
potencies, are uniform, stable, easy to 
handle and mix. 


@ e e CSCisa primary producer of antibiotic 
and vitamin feed supplements. Make CSC 
your basic source for choline. Write Animal 
Nutrition Division, Commercial Solvents 
Corporation, 260 Madison Avenue, New York 
16, N.Y. and 105 South 7th Street, Terre 
Haute, Indiana. 


ANIMAL NUTRITION DIVISION 


COMMERCIAL CORPORATION 
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“My flock of 10,000 NITROSAL-fed broilers 
averaged 3.06 pounds per bird in 1012 weeks. 
Feed conversion—2.82. Mortality—only 1.7%" 


Mr. Charlie Dutton 
Milford, Delaware 


} 
| 
self “pe. NIFROSAL Gave 


rowth Stimulant 
occidiosis Preventive 


ROSAL 


Mr. Chartie Dutton 


Milferd, Delacwcore 


Gives Broilers 


FASTER GROWTH 


Even With Vitamin Bi2 and Antibiotics In The Feed 
AND Prevents Coccidiosis 


A Multi-Purpose Chemical Compound For Mixing In Your Broiler Feed 


Growers Using NITROSAL-Fortified Feed 
See A DIFFERENCE /n Their Birds 


* Bright Yellow Legs 
* Redder Combs 

* Better Feathering 
* Yellower Skin 

* Quieter Birds 


“More profit per bird”... improved feed conversion” 
... shorter growing period’. ..'"better quality broilers” 
—these are typical reports from growers who use 


NITROSAL in their broiler feed right from the start. 


Extensive tests at Dr. Salsbury’s Research Farm 
prove that NITROSAL actually increases broiler 


growth rate by 15%. Extra gains are produced even 
with Vitamin Bz and Antibiotics in the feed. 


Also Prevents Coccidiosis 


In addition to providing faster broiler growth, 
NITROSAL prevents cecal and intestinal coccidiosis. 
Helps reduce mortality and stunted growth caused 
by coccidiosis. 


Dr. Salsbury’s NITROSAL is extensively adver- 
tised to broiler growers in leading broiler and poul- 
try papers. Supplied in large drums for mixing in 
the feed. Send today, for NITROSAL prospectus, 
giving complete information. DR. SALSBURY’S 
LABORATORIES, Charles City, lowa. 


complete line 


of poultry medicines 


| 
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Te night was warm and fra- 
grant with the smell of flowers 
Joe Brooks sat in his living 
room reading the paper. He had of- 
fered to help his wife Mary with the 
dishes, but she declined, telling him 
that he had had a hard day and 
should rest. Then when she had fin- 


Take Care of the Ladies 


ished wiping the dishes, she came and 
sat beside him. In ‘the kitchen stove 
two delicious apple pies were baking, 
and Joe could not help sniffing invol- 
untarily as the smell drifted through 
the house. 

“Oh, they'll be done and cooled for 
eating by the time you go to bed,” 


kidded Mary laughingly. “And re- 
member you had two pieces of fudge 
cake for supper, too. You certainly 
love your sweets, don't you?” 

Joe took her in his arms and kissed 
her. “I sure do,” he grinned. “I like 
all variety of sweets.” 

Mary straightened her hair, but it 


WHAT HAPPENS WHEN 


Nopco Micratized* Vitamin A added to turkey starter and grower 
feeds helps turkey raisers solve these three basic problems 


PROBLEM 1~POOR CAROTENE UTILIZATION: Leading Agricultural Experiment 
Stations report that turkey poults cannot utilize pro-vitamin A efficiently. Tests 
prove that young turkeys grow better—and store up to seventeen times more 
vitamin A when fed true vitamin A rather than carotene. And Nopco Micratized 


Vitamin A is the pioneer frue vitamin A! 


PROBLEM 2 — ENLARGED HOCK DISORDER: Turkey starter rations containing 
large amounts of fish liver oil cause enlarged hock disorder in turkey poults, according 
to a recent university report. But when high potency dry vitamin A was fed, hock 
disorder was not observed. And Nopco Micratized Vitamin A is the pioneer stable 


vitamin A in dry form! 


PROBLEM 3—HIGH MORTALITY: Not only poor growth, but high mortality is 
related directly to vitamin A deficiency. So it’s vitally important that turkey feeds 
include a dependable vitamin A that’s there when it’s needed. And that’s Nopco 


Micratized Vitamin A—the pioneer true stable vitamin A! 


Here’s why you can depend on Nopco Micratized Vitamin A 


stapes Micratized Vitamin A is 
exclusive process (U. S. Patents 


rodueed by an 
ending) which 
seals the vitamin A with edible microcrystalline 
wax, effectively protecting it against oxidation 


IN STABILIZED NATURAL VITAMIN A 


~ 


Harrison 1, N. J. 


and destructive feed ingredients, yet leaving it 
completely digestible. For additional! data on the 
use of Nopco Micratized Vitamin A for turkey 
feeds, write today for turkey folder A-20. 


CHEMICAL COMPANY 


Richmond, California chemical Company 


on these Quality 
Products 
for your feeds 


NOPCO 
B VITAMINS 


riboflevin, calcium panto- 
thenote, niacin, choline 
chloride (liquid & dry), vita- 
min feed supplement 


NOPCO 
A&D VITAMINS 


@ complete line of dry 
vitomin A & D products, 
vitamin A & D oils. 


NOPCAINE 


Antibio'ic feed supple 
ment (Procaine penici.lin). 


was easy to see that she did not dis- 
approve. “Joe,” she said, “if you can 
turn your thoughts to business, I 
have something to discuss with you.” 

“Sure thing.” Joe laid down his 
paper and looked at his wife. “Busi- 
ness before reading—-any time.” 

Mary looked very thoughtful. “Joe, 
do you have a lot of farm women 
buying feed and supplies these days?” 

More Women Buy Feeds 

“Yes, we do. It seems to me that 
more farm women are buying feed 
and supplies all the time. They're 
pretty good at it, too. They get in- 
structions from their husbands, and 
they know what they want. If the 
women buy feed, then the husbands 
can stay at home on the farm and 
work. With the scale of farm labor 
high, each shopping trip would cost 
a farmer quite a little.” 

“That's what I thought,” Mary 
said. “In other words, women are 
buying feeds today, and more men 
than ever are buying groceries. That's 
sort of reversing things, isn’t it? Not 
like the old days.” 

“Right. I notice plenty of farmers 
buying groceries after they get their 
feeds on winter days,”’ Joe remarked 


“That saves time for the farm 
woman.” 
Mary tapped her foot. “And if 


women come to buy feeds in larger 
numbers than ever before, I think 
we ought to fix up that ladies rest- 
room at the mill a little nicer.” 

“Fix up the restroom!” Joe ex- 
claimed. “Why, when we built that 
store addition some years ago, I made 
that ladies’ restroom twice as big as 
the men’s, put in a mirror and plumb- 
ing and everything. Do you know that 
my store is modern in that respect? 
There are lots of retail stores that 
don’t have such facilities for women 
customers.” 

Mary held up her hand. “All right, 
dear, don't baw! me out for raising 
the question. I know that restroom 
has plumbing and a mirror. That's 
fine so far as it goes. But the walls 
are bare—unpainted. There's no 
dressing table, with a colorful cover. 
There's no tile floor. There are no 
pretty little lamps. There are no 


Dealer: ic Minaesets, North Dakota snd Westers 
Write for Prices and Information to 
MANEY BROTHERS MILL & 
ELEVATOR COMPANY 
MINNEAPOLIS Destribeters MINNESOTA 


KEEP WATER TROUGH 
ALWAYS FILLED Automatically 


with DOUBLE-ACTION 
TOADVINE VALVE 


Two-way action opens and shuts valve automat- 
ically . . . keeps water trough 
filled to desired depth at all 


non-spray feature. Solidly 
constructed to last years. 


AUTOMATIC WATERER 
A perfect companion for the Toadvine Valve. Pro- 
easy to clean. Seamless and leakproof. Exclusive 
“snap-on” legs. Economically priced. 


e | | 
| 
— 
times. Easily installed. Ad- 
justable. Will not flood. Has 
| 
BOX COMPANY 
ont) INDIANAPOLIS 6 INDIANA | 
PONDERS | 
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JUMBO 


4 means 


JUMBO ECONOMY 


4 
You can run your bag-closing Run steadily ...save money... by 

lines 16 hours without stopping to ysing Knotless Bemis Special 
wo Thread on Jumbo Cones, When use 
use e famous bemis specia 

Consider how many stops your get needle-smooth Bemis 
di machines now make in 16 hours Special Thread also in 5-lb. and 
.. and figure your savings! 2'%-lb. cones. 


| SPE 


Bemis 


Baltimore + Boise + Boston + Brooklyn + Buffalo + Charlotte + Cleveland 

Chicago + Denver + Detroit + Houston + Indianapolis + Jacksonville, Fla. 

Kansas City + Los Angeles + Louisville + Memphis + Norfolk + Pittsburgh 

Minneapolis New Orleans New York City «Omaha + Oklahoma City 

Philadelphia + Phoenix « St. Louis + Salina + Salt Lake City + Seattle 
San Francisco + Vancouver, Wash. + Wichite 
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Feepinc Steamep Bone Meat 


Domestic Production 


Manufactured from fresh packer and butcher bone 


Processed at temperatures to insure 
complete sterilization 


Packed in 100 pound Multi-Wall Paper Bags 


THE Van IDERSTINE °™?4** 


37-30 Review Avenue 


Long Island City, Zone 1, New York 


| late copies of women’s magazines. 
There should be one more comfor- 
table wicker chair.” 

“Hey,” Joe said severely, “we don't 
want women to stay in there reading 
magazines all day. We want them to 
come out and buy.” 


No Exception 

Mary ignored the remark. “Joe, 
women today like color and beauty, 
when they can get it, and a feed 
store is no exception. Why not let 
me have those restroom walls paint- 
ed a soft shade, put in an asphalt 
tile floor, colored lamps, dressing 
table and cover and the other im- 
provements? And I wait to hang up 
a sign outside and call it ‘Ladies 
Powder Room’.” 

Joe was silent. “You think it'll be 
good for business?” 

She nodded. “I know that every 
farm woman who goes into that room 
will appreciate it. She will also tell 
her friends about that Powder Room, 
and that's publicity, isn’t it?” 

“I suppose so.” 

Mary's face was serious. “Suppose, 
too, Joe, that a farm woman has 
just gone to the bank and had a 
$100 check cashed for shopping. If 
she knows there's a nice, clean, col- 
orful restroom at the mill, she'll come 
there first to shop. Maybe she'll 
charge her feed purchases; maybe 
not. And she may buy other items 
that are on display. After she has 
bought what she wants, she'll then 
go to other stores, and spend what's 
left of the $100. Follow me?” 

“I certainly do,” Joe said. “Your 
explanation puts a different light on 
the problem. If the farm women wait 
until the last thing to come here to 
buy, the chances are that that $100 
or $200 will be just about gone. But 
if they come here first—that's worth 
something to me.” 

“I thought you'd see it that way,” 
Mary replied. “Any little extra serv- 
ice we can extend which will bring 
customers here—-whether they are 


male or female—means just so much 
more store traffic for us. And that 
is what helps sales.” 

Joe agreed. 

“And another thing,” Mary said. 
“I want you to set up a ‘Small Fry’ 
reading table, with a couple of chairs, 
near that ‘Powder Room’.” 

“Small Fry table!” Joe exclaimed. 
“For goodness sake—what for?” 

Mary smiled tolerantly, as i! some 
things would forever remain beyond 
the range of male understanding. 
“Many of the farm women who are 
going to use that Powder Room will 
have children with them. If you have 
a Small Fry table nearby, with a 
stack of comic books on it, those kids 
will be content to sit and read until 
mother has powdered her nose and 
rouged her lips a little.” 

Joe nodded understandingly. “So 
that’s it. Well, I'll go for that ex- 
pense, but I sure will have to watch 
those comic books.” 

Now it was Mary’s turn to look 
surprised. “Why?” 

“Why?” repeated Joe, “because if 
I don't, those employees of mine will 
be sitting around reading those comic 
books and not waiting on customers 
I know those fellows better than you 
do. But go ahead with the Powder 
Room idea. I'll try it. And say, isn't 
that apple pie done yet?” 


(To Be Continued) 
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RICHMOND 


Gyro-Whip Sifters... 


Richmond 


with these features: 


Sanitary Operation — No crevices or ledges on which 
material can accumulate. 


Dust Tight Construction — Dust cannot escape from 
the sifter — and polluted dust cannot get into the unit. 


High Screening Efficieney—Maximum capacity secured 
in a minimum of installation space. 


Low Maintenance Costs — Heavy duty, oversize, roller 
bearings are abrasion resistant and dust-tight, with 
only infrequent lubrication necessary. 


Easily Removable Screen Frames — Mesh sizes can be 
changed easily. 


Richmond Permaflux Magnets . .. for the elimina- 
tion of ferrous metal contamination, featuring the 
unique double-gap design, are available in widths 
from 4” to 90” in 2” increments. 


= 


“Gyro-Whip” Sifter 


... help solve 
separation problems 
in feed plants 


Low Power Consumption — Only fractional horse- 
power motors are needed for most Gyro-Whip Sifters. 


Stainless Steel Screen Frames — Available to simplify 
cleaning when dairy feeds containing molasses are 
sifted. 


To ensure the proper selection of equipment for your 
sifting problem, Richmond maintains a completely 
equipped laboratory at Lockport, N. Y. for conducting 
tests on all types of materials—at no obligation to you. 
Write today for additional information on Richmond 
Gyro-Whip Sifters and Richmond testing facilities. 


RICHMOND MANUFACTURING COMPANY 


AFFILIATED WITH NOVADEL-AGENE CORP. 


LOCKPORT, 


NEW YORK 
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Research: Cornerstone of 
an Industry’s Market 


By Wayne M. Waller 


which we can be certain, it is 

that the future will bring about 
changes. What the direction of the 
changes will be and whether they 
will be for better or for worse is 
always an interesting topic of con- 
versation and one that makes busi- 
ness brisk for the Yorecaster. 

The life expectancy and the de- 
gree of success of an individual busi- 
ness or of an industry is closely tied 
to its ability to anticipate, recognize 
and adjust to changes. 

We are living in the age of chem- 


[: THERE is any one thing about 


EDITOR'S NOTE: The accompany- 
ing article is the text of a report 
presented by Wayne M. Waller, direc- 
tor of the by-products division, Na- 
tional Fisheries Institute, at the re- 
cent convention of the institute in 
Los Angeles. 


istry, and it is putting us through 
changes at a very rapid pace. I think 
one of the best ways to illustrate 
this point is to consider some of the 
new words that have recently come 
into our vocabularies such as radar, 
television, nylon, orlon, hydramatic, 
blood plasma, sulfa drugs, hybrid 
corn, fish solubles, antibiotics and 
atomic energy. 


TRANSIT STORAGE 
of MILL FEEDS and FEED STUFFS 
MIDLAND WAREHOUSE CORP. 
Waldheim Bidg., Kansas City, Mo. 
Warehouses: 


Kansas City, Santa Fe Trackage 
Oclwein, Iowa. C.G.W. Trackage 


Roy Ening 


PRODUCTS 


Distributed in Minnesota, 
North and South Dakota 
and western Wisconsin by 


SOLTRATE 


“SPECIAL” 
Condensed fish soluble (dried) 
Vitamin Supplement 

EACH 100 18. BAG, WHEN 
ADDED TO A TON OF FEED, 
SUPPLIES 2% CONDENSED 
SARDINE FISH SOLUBLES—MOST 
ECONOMICAL AND RICHEST 
NATURAL SOURCE OF / 
GROWTH FACTORS! 


With these Outstanding 
GUARANTEES 
RIBOFLAVIN: 44 Mig per ib. of product! 


8.2 : 15 Mig per 100 tb. bag! 
ANTIBIOTIC: 2 Grams per 100 ib. bag! 


1315-17 WALNUT STREET 
PHILADELPHIA 7. PENNSYLVANIA 


There is a romantic story behind 
each of these words and there is also 
a story of the effects, both good and 
bad, resulting from the development 
of these products. Some industries 
have had their products displaced in 
the market. Others have received 
dividends in the form of new outlets 
for their products or in the develop- 
ment of valuable new by-products 

The dividends resulting from these 
changes have seldom been windfalls. 
Industries which have received the 
greatest benefits are those who have 
had a long background of organ- 
ized research directed to exploring 
new usage and to keeping other in- 
dustries alert to the potentialities of 
their products. 

Our own industry has, in some de- 
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CANADIAN PEAT PRODUCERS ASSOCIATION, VANCOUVER, B.C. 


IT’S ALUMINUM! This new Superior BULK-DELIVERY 
Body won't rust, won’t corrode. Available in three different 
sizes, it gives you years and years of trouble-free service. Its 
lower center of gravity—as much as 16” lower than con- 


ventional carriers 


gives top maneuverability and driving 


safety. Its simplicity of construction—minimum of support- 


ing structure, 


permanently-mounted stinger 


mean less 


maintenance. Its round tank eliminates packing of feeds, 
insures complete delivery. And the light weight of the 
Superior BULK-DELIVERY Body makes your trucking 


equipment last longer. 


QUICK FACTS on Standard Superior BULK-DELIVERY 


@ CAPACITY —7 to 9 tons (three compartments) 


@ TANK LENGTH—!6 f 

@ WEIGHT—Aluminum: 2400 Ibs. 

@ GRAVITY POINT—7 ft. 10 in. from rear, 
8 ft. 3 in. from front. 


SUPERIOR 


SEPARATOR 


A DIVISION OF SUPERIOR SEPARATOR COMPANY, HOPKINS, MINNESOTA 


GRAIN 


@ WIDTH—7 ft. 8 in. 

@ LENGTH—17 ft. 9 in. 
@ TANK DIAMETER—6 ft. 
@ HEIGHT—9 ft. 7 in. 


COMPANY 


Light on your truck...and on your budget, too! 


EXTRA EFFICIENT! Leather-faced drag line 
paddies are gentle, permit conveying of crumbles, 
mash, pellets and hi-content molasses feeds without 
damage And there's 
only one transfer of materials during entire flow. 


yet clean runs completely 


Send coupon now 
forcomplete facts 


Superior Separator Company 
Dept. F 62, Hopkins, Minn. 
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gree, recently gone through both ex- 
periences. The development of con- 
densed fish solubles has been an 
important dividend, while the de- 
velopments of certain synthetic vita- 
mins, detergents and rubber-based 
paints have had the effect of taking 
away some of our market with a con- 
sequent lowering of the prices we 
can command. 


Research a Must 
It seems self-evident that if our 
industry, or almost any other, is to 
assure itself of a prominent position 
in the market place of tomorrow that 


it must channel a substantial share 
of its energy, talent and money into 
scientific research. It is* true that 
the government of the U.S., certain 
of the states and some of our cus- 
tomers are going to carry on investi- 
gation and research on our products. 
It is also true that certain individual 
firms are doing outstanding and valu- 
able work. These facts themselves 
suggest a course of action and it is 
that there must be a central agency 
to coordinate the work of these 
groups on common problems, to help 
them avoid duplication with its con- 
sequent waste of time and money, 


Phone Broadway 2-6289 
741 N. Milwaukee St. 


MILWAUKEE FEED & GRAIN CO. 
FEED MERCHANTS 
WE SPECIALIZE IN 
BREWERS GRAINS and MALT SPROUTS 


Teletype MI-167 
Milwaukee 2, Wis. 


Her fingertips imagine 


The lady doesn’t trust her eyes alone. 


The buyer of Multiwalls is in much the same position. 


Aside from package design, it’s hard to tell one manufac- 
turer's bag from another's simply by looking at it or fingering it. 


Put the bags out of sight and you may be able to see many 


differences. 


Men who buy 85 per cent of all Multiwalls consider* these 


the taste 


| 


to encourage them to investigate 
new channels and to seek out and 
open the door of the new customer. 

There are several methods where- 
by an industry can accomplish this 
objective. However, the one which 
has been demonstrated to be in most 
cases the most effective and efficient 
in our complex economy is the in- 
dustry trade association. Trade as- 
sociations perform many valuable 
services and, in my Opinion, are today 
earning for the industries they serve 
a very high yield on the investment. 
It is a great experience for me to 
help this industry build its associ- 
ation. I could go on for an hour tell- 
ing you about the various phases of 
the work performed on your behalf, 
but I want to confine this to the 
emphasizing of what I consider to be 
the most important long-range ac- 
tivity we can sponsor. 

Frequently someone asks what are 
you going to look for or what do 
you hope to find out by sponsoring 
a research program. The best answer 
I can make to this is that we are 
looking for Fimosol, but I don’t know 


“Do they respect delivery dates?” 


In a nutshell— 
“Are they good people to do business with?” 


We can’t tell you what the answers are when these Multi- 
wall users consider Union. This we do know .. . and the 


inference is yours to make— 


intangibles more important than any other factor when they 
choose their supplier. 
Invariably, these are among the first questions they ask... 
“Is this company big enough?” 
“Do they have a fair allocation policy?” 
“Are their prices competitive?” 


In these days of industrial pressure, when dependability is | 


a fervent wish as well as a word, men to whom Multiwalls are 
important are placing an increasing share of their orders with 
Union. 


More so every day... 


IT’S UNION FOR MULTIWALLS 


*August, 1951 research study. 


UNION BAG & PAPER CORPORATION © NEW YORK: WOOLWORTH BUILDING © CHICAGO: DAILY NEWS BUILDING 


precisely what that is. It is a word we 
coined from fish meal, oil and solu- 
bles and I use it to symbolize the 
products we believe will be made in 
the future from some of the materials 
we are now producing 

Possibly we may find the key that 
unlocks the secret to the eradica- 
tion of some dread disease. Then 
again we may only find a new and 
better home permanent wave chemi- 
cal. In either case, however, we would 
not suffer for lack of a market. Did 
you ever consider how large the 
market would be or how many cus- 
tomers there would be for a prod- 
uct that will cure the common cold? 


Story of Furfural 

There is certainly no reason for 
discouragement or pessimism as to 
whether or not new uses or products 
can be developed from fish meal, fish 
solubles or fish oils. I think the best 
illustration of this opinion is the 
story of furfural, which is made pri- 
marily from oat hulls. Now I can- 
not bring to mind a raw material 
which would seem to have less prom- 
ise or would be more discouraging 
to a research chemist than oat hulls. 

Nevertheless, in the early twenties 
a project was started by the Quaker 
Oats Co. for the purpose of doing 
something about the vast quantities 
of oat hulls which accumulated at 
its factories. There was a limited 
market as livestock feed, but be- 
cause they were only 50% digestible 
the returns were small. At one time 
it was necessary to use a circus tent 
to store the surplus at one factory 
and at other times they were spout- 
ed down to the boiler and burned. 

To make a long story short this 
research paid off in a big way, as it 


Every Good Feed 
Get your supplies from 


HENRY K. FAUST 


Successor to King Brothers & Co. 
The Bourse, Philadelphia 6, Pa. 


SPECIFY 


Columbia Caleium 
COLUMBIA QUARRY CO. 


1007 Washington Ave. 
ST. 1, MO 


N. K. Parrish 


BROKER JOBBER 
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from small feed room to 


MODER 


FEEDSFORDEFINITE NEEDS* 


“We have now been handling Master Mix Feeds for seven 
years. ... Our customers have been very pleased with their 
results.... We are grateful for the splendid cooperation we 


have had from your company.” ’ ‘ 
AV, Pheleé; 2 Office of G. H. Phillips and Sons, Pekin, indione 


WHEN G. H. PHILLIPS AND SONS shipped their first car of Master Mix” Broiler Mash back 
in 1944 they were using a small garage for a feed room. In just five years their business had expanded 
so much they built the modern push-button feed mill shown above. At that time they began making “Phillips 
High Efficiency Feeds” from Master Mix” Concentrates and local grain. Since manufacturing their own 
brand of feeds, sales have increased 300%. The business continues to grow because those feeds are giving 
their customers outstanding results. 

Perhaps your business would also benefit by a switch to Master Mix Feeds®. The Master Mix sales- 


man in your locality will gladly tell you more about the merchandising “know-how” and engineering service 


which helps Master Mix dealers increase their volume and earnings. Write us today. 


MASTER 


MASTER MIX FEEDS 
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was learned that substantial quan- 
tities of furfural could be produced 
from oat hulls at a relatively low 
cost. Now this was all well and good 
except that there was practically no 
market for furfural. One ton of oat 
hulls would, at that time, have sup- 
plied the annual world demand for 
furfural. Consequently, it was neces- 
sary to develop new uses and markets. 

New uses were found in rosins, 
as a refining agent for rosin and lu- 


Call 


Van Dusen Harrington Co. | 


for Barley, Oats, Corn 


BUSINESS FOUNDED 1852 


MINNEAPOLIS 


bricating oils, as an insecticide and 
as a substitute for certain other 
chemicals. The first drum of furfural 
was shipped in 1922, the first tank 
car in 1927 and the first tank steam- 
er in 1947. The production of furfural 
yearly consumes about 500 million 
pounds of farm by-products. The de- 
mand has long ago used up the sup- 
ply of available oat hulls and it has 
been necessary in recent years to 
utilize both cottonseed hulls and 


corn cobs as sources of furfural. 
Another more recent development 
and one which, by the way, is most 
encouraging to the fishing industry 
is concerned with sperm whale oil. 
The electrification of railroad sig- 
nal lamps eliminated the last major 
market for sperm whale oil and very 
nearly dealt a death-blow to that 
industry. Here again we have a simi- 
lar story—one commodity displaced 
in the market place and no large 
seale usage for it to switch over to. 
Almost simultaneously another indus- 
try, in a completely unrelated field, 
has developed a product which has 
resulted in problems for which they 
are seeking an answer. The new 
product is the automatic transmis- 
sion which everyone seems to want in 
today’s automobiles, and the prob- 
lem was the finding or development 
of a fluid and/or lubrication which 
would make the transmission perform 
as it was theoretically capable of do- 
ing. It has recently been learned that 
sperm whale oil is the most satis- 
factory fluid for this purpose and, 
consequently sperm whale oil is again 


tO animal bone strength, 
fertility, milk production, profitable 


weight gain 


Are you effectively counterbalancing the increasing 
deficiency of manganese in natural feeds? This vital 
trace mineral helps the animal body utilize the major 
constituents of feed. To insure proper nutrition, ani- 
mal raisers should look for—and feed manufacturers 
include—at least one pound of free-flowing, non- 
dusting, easily distributed Tecmangam in every feed 
ton. For only a few cents, this economical source 
provides positive manganese protection. It is readily 
assimilated because of its complete solubility. Be 
sofe...be sure... fortify every ton of feed with one 
sulphote. 7 


pound of Tec —70% 9 


IN HEVEMENTS| 


in brisk demand and the industry 
revived. 

Again I repeat there is no reason 
for us to be pessimistic about the 
future. More than 200 consumer items 
are derived from the corn plant and 
over 10,000 uses are known for cot- 
ton. The products we are taking from 
the oceans are vastly more complex 
in their make-up than corn and cot- 
ton and certainly we can expect 
their potentiality to be much greater. 

Several leading scientists in the 
field of nutrition have confirmed to 
us that fish meal and fish solubles 
definitely contain unidentified factors, 
which appear to be necessary for the 
growth of baby chicks. 

The oceans today represent our last 
untapped reservoir of wealth. The de- 
velopment of this resource is today 
almost entirely in the hands of the 
fishing industry. Let's not losé the 
advantage of this head start for 
lack of a strong organization dedi- 
cated to our progress. Let us not 
knowingly leave an opening for some 
other industry to move into our field. 


The process of 
vulcanization by 
Charles Goodyear, 
which resulted in 
the first commer- 
cially usable rubber. 


The Alberger Sys- | 
tem of processing 


quality salt for in- 
dustry, by J. L. Al- 


For over 50 years, Diamond Crystal 
Alberger Process Salt has been famous 
for its true salty flavor and better sea- 
soning quality. 

The exclusive Alberger System pro- 
duces salt with a consistent purity of 
99.95%—a salt that surpasses every re- 
quirement of the U. S. Pharmacopoeia. 
In addition, the Alberger Process makes 
available carefully screened salts of uni- 
form bulk to industrial users of salt who 
require a definite grain size. 

That’s why thousands of food manu- 
facturers who d d dependable salt 
of uniform purity, bulk and quality use 
this salt exclusively. 

If you have any questions about which 
grain size or grade to use for best results, 
get expert advice by writing to our 
Technical Director. 


DIAMOND CRYSTAL 
ALBERGER 
PROCESS SALT 


Diamond Crystal-Colonial Salt Division 
General Foods Corperation 
St. Clair, Michigan - Akron, Ohio 
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O you have a feed mill em- 
D ployee who has been with you 

three years? Five years? Ten 
years? As you look at that employee, 
try to decide if he has improved dur- 
ing the time he has worked for you. 
Does he have a better personality? 
Is he able to sell more feeds and 
farm supplies? Is his merchandising 
knowledge up to date? 

If that employee has not improved, 
in your opinion, whose fault is it? 

That is a mighty tough question to 
answer. However, one successful re- 
tailer who is constantly training em- 
ployees in his store, says that if an 
employee doesn’t improve over a 
two-year period, “I consider it my 
fault, not his. It means that I have 
failed to reach him with my training 

; program. I have failed to make him 
‘ interested in his job so that he wants 
to improve. I, as the owner of this 
business, have the responsibility of 
helping my employees improve in 
sales and service.” 

A. H. Edgerton, professor of edu- 
cation at the University of Wiscon- 
sin, states that a well rounded per- 
sonality is much more important to 
success on the job than a brilliant 

intellect or highly specialized train- 

: ing. Three fourths of job failures, he 

5 says, are due to the inability of em- 

| ployees to get along with fellow 

workers. 

f This increasing emphasis on per- 

sonality factors is one of the facts 

brought out by a study started 20 

{ years ago under the auspices of the 

q National Society for the Study of 

Education. Prof. Edgerton directs the 

work of an 83-man committee which 

has been working in 29 states. One 

' of the outstanding findings of the 

| committees is that honesty and de- 

ae pendability are most important for 
‘ success in any job. 

How well does the feed store em- 

' ployee cooperate with his fellow 

workers? If you haven't got the an- 

5 ‘ swers, ask the fellow workers. They 

f may give you the clues you seek. 

‘ Then you can begin to train the em- 

ployee so as to overcome those faults. 


if You Want More Capacity 
Per Horsepower, Buy the 
FORSTER HAMMER MILL 


Mi FORSTER MANUFACTURING CO. 
: Machines for Modern Milling 
1411 8. McLean, Wichita, Kansas 


PEAT MOSS 
TOP-QUALITY 


Full-pack bales in popular sizes 
RIGHT PRICES « PROMPT SHIPMENTS 
Horticultural and Poultry Grades 

Write or Wire for particulars 


BRUCO PEAT MOSS CORP. 
11 W. 42nd St., New York 18 N.Y. 


PRODUCTS 


Distributed in Utah and 
Southern Idaho by 


BADER, INC. 


214 24th Street 
Telephone: 9323 
P. 0. Box 267 OGDEN, UTAH 


QUALITY GOES IN BEFORE THE NAME GOES 


EMPLOYEE PROGRESS 


Why Don’t Some Employees Improve? 
What Can You Do About ItP 


By Milton Baxter 
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If the employee cannot get along with 
his fellow workers, it is a safe bet 
that he isn't going to get along too 
well with customers. 

As a feed dealer, you are very 
anxious that every employee treat 
customers and prospects courteously 
and to be friendly, helpful and atten- 
tive to customers’ requests. One of 
the things which irritate so many 
customers is lack of attention on the 
part of sales persons. Don't let this 
happen in your feed store. School 
your employees in the art of paying 
attention to customers. It will pay off. 

If the employee who has been with 


"BRYANT ENGINEERING CO. 


PORT HURON, MICH. 


you three years or more has not im- 


ty A NEW point to remember in your summer formulas 
KS) 
H 
METHIONINE H 
Frequent field observations by poultry ~ 
growers and feed industry researchers 
bs) have indicated that methionine supple- 44 Methionine has been found to H 
mentation in rations, particularly in increase growth, feed efficiency, and 
H summer months, improves feathering. definitely improve feathering, W 
Now experimental data under practical particularly during summer months.// 
field conditions substantiate this fact. eed Jr Couch, Texas Agricultural 
The statement of the Texas research- hy 
ers is reason enough for you to review Methionine added to the rations in 
& your summer poultry formulas to make the Texas tests, conducted under VD 
certain that you have made proper al- practical conditions, was .05%. 
B lowances for feathering problems. hs 
And when you decide that your formu- J 
las must include the addition of .05% 
i of methionine, you will be glad reared U. S. L. Products 5 
that the pioneer producer of DL-Meth- - 
ionine, U. S. Industrial Chemicals Co. for the feed industry 
is in a position to supply your needs — 
us| not only for the product but with long U. S. |. Antibiotic Feed Supplement D 
experience in supplementing feeds. U. S. |. Vitamin 8-12 Supplement 
It is important that your customers U. S. |. Vitamin B-12 and Antibiotic Feed Supplement a 
us| avoid the feathering troubles which Curbay 8-G, dried molasses fermentation solubles 
frequently beset the poultryman in (East Coast Production) 
mM summer — Special Liquid Curbay, condensed molasses distillers’ 5) 
Pian Now for your supply solubles 
of pi-Methionine from U. 5. |. Vacatone 40, dried molasses distillers’ solubles (West is] 
+ the Pioneer Producer Const Production) 
U. S. |. Riboflavin Products 
U. S. I. DL-Methionine (feed grade) 
‘ 
IM NDUSTRIAL CHEMICALS CO. 
4 Division of National Distillers Products Corporation 
120 Broadway, New York 5, N. Y. 
_ Branches in Principal Cities. 
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Laboratory 


IS ESSENTIAL to a modern 
feed concern,” says a noted 
feed expert. 


And two “musts” in a modern 
laboratory are “Labconco” ap- 
paratus for determining fat 
and fiber (above) and protein 
For 25 years, Laboratory Construction Co. has 


content (inset). 
specialized in laboratory apparatus for the feed and allied in- 


dustries. You find “Labconco” equipment in the laboratories 
of Burrus Mill & Elev. Co., Murphy Products Co., W. J. Small 
Co., U.S.D.A., Staley Milling Co., and many others. The lab- 
oratory pictured above is in the Wisconsin Alumni Research 
Foundation, consultants to the feed industry. 


Whatever you need— Kjeldahl or fat extraction apparatus, 
specialized carts and tables, acid-proof sinks—-contact Labora- 
tory Construction Co. Free estimates and layout assistance are 
available. Write today, direct to the manufacturer for pictures, 
prices, full details. Laboratory Construction Co., 1113 Holmes, 
Kansas City, Missouri. 
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If you’ve been wondering 


how you can best keep informed about 
the developments in production, research, 
nutrition, and changes in prices, taxes, 
shipping, or government actions, you need 
FEEDSTUFFS. 


Each weekly issue of FEEDSTUFFS brings 
to its readers factual reports on all 
phases of the feed industry—from the 
growing and harvesting through the proc- 
essing and distributing. 


By adopting this simple plan of read- 
ing for profit—by watching every devel- 
opment in the feed industry week by week 
in FEEDSTUFFS, you can make your sub- 
scription work for you. 
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proved in that time in relation to the 
job he is doing for you, you can han- 
dle the matter in one of the follow- 
ing ways: 

1. Discharge him. 

2. all his attention to the matter 
and offer to re-train him. 

3.-Give him a paid vacation, and an 
additional two weeks vacation with- 
out pay. 

The first method, that of discharg- 
ing a worker, may seem to be the 
easiest way at first glance. But in 
times of a labor shortage it may not 
be the best solution. Never fire a 
man until you are quite sure you can 
replace him with someone just as 
good or better in potential. 

Most certainly it is wise, too, to 
use the second method with some em- 
ployees. Call the employee into your 
office and, in privacy, discuss the sit- 
uation with him. Ask him if he is 
satisfied with his job, with the work 
he is given to do, etc. This will allow 
him to “open up” with his gripes if 
he has any. Usually the employee 
who doesn't improve has some gripes. 
If he voices them to the dealer in 
such a private conference, then the 
dealer may have the opportunity to 
solve them. In telling of the remedy, 
he can also suggest a few things to 
the employee that he can do to help 
bring about better conditions. 

Sometimes a talk like this does the 
trick. At other times it may be nec- 
essary for the employer to tell the 
employee that he has not improved 
enough during his job tenure, and 
that the owner is willing to work 
with him to try to remedy the situa- 
tion. Such a frank discussion often 
clears up the matter by removing 
obstacles to better performance. 


Third Method 


The third method is one which is 
used by an employer who has not 


DURABILITY, ECONO. 


HAMMERMILL 


Model 5A2 , 
16” Wide 


fired an employee in many years. If 
he has a one- or two-year employee 
who is not working out satisfactorily, 
he calls him into his office, tells the 
fellow he thinks he needs a vacation 
to “think over his job and his rela- 
tion to it.” As a contribution, the 
employer gives the man a two-week 
vacation with pay and suggests that 
the employee take another two weeks 
at his own expense, without pay. 
Then, if the employee feels like com- 
ing back to work, the employer in- 
vites him to come in and talk over 
the matter. 

Using a settlement like this, the 
employer finds that some employees 
voluntarily seek employment else- 
where, while others come back and 
apply for their old job, and have an 
entirely different mental outlook. 


“This way I get rid of the hopeless 
ones without discharging them and 
creating ill feeling,” the employer 
says, “and those who do come back 
are worth re-training, because of 
their better attitude.” 

Some employers hire an employee 
and then sit back with the attitude, 
“Well, show me that you're worth 
the money I’m paying you.” Others 
hire the best men they can get and 
then train each man according to his 
abilities. The latter program works 
out best in most retailing fields, for 
the personal interest of the employer, 
and the training program, inspire 
and push most employees to make 
the most of their abilities. 


KAFIR & MILO 


Largest Dealers 
in Southwest 


MID-CONTINENT GRAIN CO. 


Kansas City, Mo. 


\ 100 Ibs. ground! That's the eston- 


parts eliminates power wasting 
vibration. Direct drive the FORDS 
hammermill through FORDS 7 


economy 


31 South Illinois St. 


universal joint for greater 


E FORDS Industrial Mill 
Catalog—lllustrated! Write to 


MYERS- SHERMAN CO. 


Streator, Illinois 
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Win 


1, THE TRADE territory of every feed 
manufacturer there are a certain number 


of farmers who are constantly trying to im- 
prove their knowledge of efficient farming 
methods. These farmers read the extension 
service bulletins, some subscribe to agri- 
cultural services. Though such farmers are 
in the minority, you will almost always find 
them the leaders in their community. AS a 
group, they have the largest and most prof- 
itable herds, the best-kept farms, and many 
other less well-informed farmers follow 


their lead 


These are the men you want as customers. 
And for this type of farmer, the Ultra-Life 
Book was written. Ultra-Lifed feed manu- 
facturgss in all parts of the country find 
that it is simply beyond compare as a sell- 
ing tool with these farm leaders. They find 
the Ultra-Life Book permits an intelligent 
selling approach, and has resulted in secur- 
ing a surprising number of these hard-to- 
get and most desirable customers. 
CHECK THESE FEATURES 
OF THE ULTRA-LIFE BOOK 

@ Easy-to-understand 

@ Full of facts, not sales talk 

@ Attractive appearance, inviting to read 


@ Of permanent value because of facts and 
statistics, including feed ingredient analyses, 
grain charts, gestation tables, etc., etc. 


WRITE FOR YOUR FREE COPY TODAY 
Ultra-Life Laboratories, East St. Louis, Il. 


Please send us a.copy, free and without obli- 
gation, of the Ultra-Life Book. 


ULTRA-LIFE LABORATORIES, INC. 
OFFICE & PLANT, EAST ST. LOUIS, ILLINO!! 


FS 6-71-52 


the at mers 
RA-LIFE 
A ew one of the most complete grain charts evet . 
shown. A range of 50c $3.59 per pushel for 
oats. wheat, and parley 
farst feed angredient analys' chart snowins 
proven: fat, fiber n.F E.. calciu™ 
gigestidle prove: rotal gigesvle ‘qutrient® for 
overt punared gifferem™ angredien®® Many othet 4 
features 
= 
You. as a feed pnanufacturel will also find much 
of value yn the Me Book. kt contains easy-to” 
understand snformation about 200 yita- 
min feedins: as ell as qfree™ pages of yseful facts 
and gpatisticss including one of the most complete 
j grain charts ever published 
yust ONE OF MANY SELLING HELPS 8 
The Book only patt of the Ulera-Lite 
program which is helpins feed ena 
over the country 10 profits: housands ol 
folders; radio continuities new spaper mats and other 
selling helps are in constant use. WE do everythings 
yn our power to help you merchandise and the 
feeds ich YOU make under your own bt and name 
using Ulera-Lile product 
In SREPARATION 
The new yirro-tife 
AS for hod raisers 
the if you act 
| and Liv to ! 
estock 
| Journal. 
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\ Soybeans 5 
Ne? | ~%be 
soy" ———FUTURES—— 


Call ARTHUR C. HARRISON at STATE 2-1700, CHICAGO, ILL. 
We offer our facilities for trading in these commodities at 


all markets. 


Our direct wire to the floor of the Merchants Exchange 
of Memphis enables us to offer immediate quotations and 
prompt executions of orders in soybean meal at both Chicago 


and Memphis. 


Mitchell, Hutchins & Co. 


MEMBERS 
Chicago Board of Trade 


and 


A woman at a style show was at- 
tracted by an evening gown worn 
by a curvaceous model. “That would 
look nice at our party next Satur- 
day,” she hinted to her husband. 

“Sure would,” he agreed. “Why 
not invite her?” 


One Wall St. 
Merchants Exchange of Memphie Salle 
New York 3 New York Stock #31 8. Le St. ° 
Digby 4-0700 and Other Principal Commodity Chicago 4, Til. A successful business man, after 


and Security Exchanges 


eight years of absence, alighted at 


the station of the old home town. 


“Last year we made a cost study of our production 
methods and the figures showed us that what we 
considered adequate fortification of our feeds was 
costing us more than it should. 


“We were buying upwards to a dozen individual 
fortifying elements and making our own premixes. 
This involved weighing each ingredient with pre- 
scription-like accuracy, investment in and the main- 
tenance of specialized scales and blending equip- 
ment, and obtaining scarce, skilled personnel to do 
this precision work. 


“Buying and maintaining an inventory of so 
many necessary fortifying elements was a time- 
consuming chore, too. We also suffered the usual 
warehouse shrinkage on each one, and this totals a 
sizable loss over a period of time. 


‘We weighed our problem from every angle and 


decided the solution was a comprehensive fortifier 
blended for us by a recognized specialist in this 
highly technical field. 


“Our choice was Dawe’s Vitamelk Base. This 
multiple vitamin-antibiotic-trace mineral fortifier, 
together with the assistance of Dawe’s Formula 
Audit Bureau in our formula work, assures us that 
we are incorporating the latest nutritional develop- 
ments into our feeds. 


“Getting full fortification in one package certainly 
has simplified buying and storage. It has eased our 
personnel problem and we know our feeds are 
generously fortified. In short, we have ‘streamlined’ 
our fortification with the result that we have cut our 
production costs while improving our feeds. After 
ten months, we feel that our decision to use Dawe’s 
Vitamelk Base instead of pre-mixing our own 
fortifier was one of the wisest we ever made.” 


Let Dawe's, the nation’s leading vitamin nutritionists, prove to you the advantages 
of modern, scientific feed building methods. Dawe’s offer a complete nutritional 
program to progressive feed manufacturers. For more complete details about 
Dawe’s products and professional services, please write on your letterhead. 


awes manufacturing company 


4800 S. RICHMOND STREET, DEPT. FS-62, CHICAGO 32, ILLINOIS 


World’s Oldest and Largest Specialists in Vitamin Products for Feeds 


There was, despite his expectation, 
no one on the platform he knew. Dis- 
couraged, he sought out the station 
master, a friend from his boyhood. 
To him, at least, he would be wel- 
come, and he was about to extend a 
hearty greeting, when the other 
spoke first. “Hello, George,” he said, 
“going away?” 
¢?¢ 


Ole, the night porter, was testify- 
ing before the jury after the big bank 
robbery. 

“You say,” thundered the attorney, 
“that at midnight you were cleaning 
the office and eight masked men 
brushed past you and went on into 


the vault room with revolvers 
drawn?” 
“Yah,” said Ole. 


“And a moment later a terrific ex- 
plosion blew the vault door off, and 
the same men went out past you car- 
rying currency and bonds?” 

“Yah,” said Ole. 

“Well, what did you do then?” 

“Aye put down my mop.” 

“Yes, but what did you do after 
that?” 

“Vel, Aye say to myself, ‘dis ban 
hell of a way to run a bank’.” 

Six Yanks were crouched in a Ko- 
rean rice paddy when an enemy shell 
landed nearby, spraying them with 
mud and rice. 

“We're in a tight spot here!” 
growled one of the soldiers. 

“Brother,” said a young man who 
had twice been married and divorced, 
“you're always in a tight spot when 
they start showerin’ you with rice!” 

Hillbilly Zeb had never seen a mo- 
torcycle, so when a man came roar- 
ing up the road on one, Zeb took a 
shot at it. 

“Did you kill the varmint?” asked 
his wife. 

“Nope,” said Zeb, “but I sure 
made it let go of that man.” 


The only international language 
that has endured is double talk. 


SECURITY MILLS, Inc. 


Knoxville 5, Tenn. 


for the Feed Industry 


® CLO-TRATE VITAMIN 
A & D FEEDING OFS, in 
popular potencies. 


e CLO-TRATE D” acti- 
vated animal supplies 


Vitamin D,. 
Fleischmann’s Irradiated 
Dry Yeast (FIDY )—Vitamin 


in several potencies—dis- 
tributed in the Midwestern, 
D and <= 


States. 
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ALFALFA MEAL 


—plus a pleasant experience 


Over a period of many 
years thousands of users 
have found National’s dehy- 
drated alfalfa products genu- 
inely satisfactory and the 


service dependable. 


-. NATIONAL ALFALFA DEHYDRATING & MILLING CO. 
LAMAR, COLORADO 


Merchants Exchange 
ST. LOUIS, MISSOURI 


buy 
National 
alfalfa 
products 
with 
assurance 
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Active Market + Advertising Coverage 


The feed industry is BIG 


@ 8,000 formula feed manufacturers and feed mills 
@ 25,000 country elevators and feed stores 


and SELLS 


@ 33,000,000 tons of formula feed 


®@ 145,000,000 tons of grain and by-product feeds, 
including feed concentrates. 


The feed industry is a TOP MARKET 


. which annually runs into hundreds of millions of dollars. 
Buys nearly 11,500,000 tons of protein concentrate—equipment for 
office and plant—grinders, mixers, mills—material handling 
equipment — packaging supplies and machinery — trucks — many 
diversified products sold through local feed stores. 


Feedstuffs is the weekly newspaper of the 
teed manufacturer, jobber, broker and dealer. 


@ Its nation-wide paid circulation is 
largest in the field. 


@ Its additional controlled circulation 
blankets the industry on a regional 
basis. 


THE MILLER PUBLISHING 


118 South Sixth St, Minneapolis 2, Minn.” THE AMERICAN BAKER 


BRANCH OF Mew York Cily - MILLING PRODUCTION 
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Use a ‘Welcome Packe 


Here’s an Inexpensive Way to Win the Trade 
of Farmers New in Your Area 


By Martin Francis 


OW many new farmers move 
H into your trade area every 

year? The turnover may be 
higher than you think, for experts 
tell us that a customer list should 
be totally revised in four years. 
Farmers retire, move out of the 
area, die, sell out, etc., and others 
come in to take their place. 

Those who move in may not know 
much about buying connections or 
merchants. Often they will buy where 
they are first invited. That is why it 
pays the feed dealer to be alert to 
his merchandising opportunities in 
regard to these new residents in the 
area. 

Here is the way one feed dealer 
does it. When he hears of a new 
farmer in the area, he makes up a 
packet of feed folders, usually cover- 
ing a pretty good range of the feeds 
handled. He also slips in some folders 
on poultry and dairy equipment, live- 
stock and poultry diseases, and so on. 

These are placed in a 9 by 12 in. 
envelope (clasp) and then the dealer 
writes a letter of welcome to the 
new resident. He invites him to the 
town and to the feed store. The deal- 
er offers to be of help to him if he 
will call. 

This letter is sealed and attached 
to the front of the clasp envelope. 
The letter takes a 3¢ stamp; the clasp 
envelope and its contents take a 
much lower postage rate. Thus for a 
total cost of about 10 to 15¢, the 
dealer sends a welcome letter and a 
lot of feed folders to new residents. 
And he says that it is one of his best 
methods of advertising. 

“I get a lot of business from farm- 
ers by that method,” he explains. “At 


first I used to send just the letter of 
welcome. That’s a good idea. It cre- 
ates a friendly feeling. But why not 
capitalize on it, by sending along 
seme feed folders? 

He goes on to say that when the 
new resident feels friendly because 
he receives a welcome letter, that 
is the time when he is inclined to 
look at the feed and other folders 
and decide to go to the feed store to 
make his initial purchases. If he 
likes the products he gets and the 
treatment he receives, the chances 
are that he will become a regular cus- 
tomer. 

“No farmer likes to change from 
one dealer to another unless neces- 
sary,” states this dealer. “Therefore, 
the fellow who makes the most fa- 
vorable impression on the newcomer 
will most likely get the initial busi- 
ness and can anchor down the annual 
volume. I have lots of new custom- 
ers tell me they came here because 
of that letter and packet of fold- 
ers.” 

Low Costs 

Figure it out this way, Mr. Dealer. 
If it costs 15¢ to send this letter and 
packet to new customers, this means 
that it will cost only $1.50 for 10 such 
packets. If you send 10 packets per 
month in your area, this would be 
120 per year, and that should cover 
just about all the new customers in 
your area during that time. Costs 
should total about $18 on a program 
like this, certainly not very much for 
such a comprehensive customer-win- 
ning plan. 

Of course, this dealer takes care 
to stamp his name on every feed 


booklet sent out, in case his name 


FEEDSTUFFS, June 7, 1952——S! 


IODIZE YOUR FEED MIXTURES 


POTASSIUM IODIDE-CALCIUM STEARATE MIXTURE 


IT ALWAYS ASSURES YOU 


@ MAXIMUM IODINE LEVELS 
@HIGH DEGREE OF STABILITY 
@UNIFORM DISTRIBUTION 
@EXTREME FINENESS MESH 
ECONOMY 


The Full Line 
Fine 


ANTIBIOTIC FEED SVPPLEMENTS 

CALCIUM PANTOTHENATE DEXTROROTATORY 
CALCIUM PANTOTHENATE MIXTURE 

CHOLINE CHLORIDE MIXTURE AND SOLUTIONS 
POTASSIUM IODIDE USP 

POTASSIUM IODIDE FREE FLOWING POWDER 
OTHER POTASSIUM IODIDE MIXTURES 
VITAMINS (SNYTHETIC) 


A...Bi...Ba. .B2MIXTURE...C...Bs . NIACIN 


SPECITY W.Y.Q. OW YOUR ORDERS 


The NEW YORK QUININE & CHEMICAL WORKS, Inc. 


GENERAL OFFICES. SO CHURCH stever @tw 7. atw 
729 WEST DIVISION STREET + CHICAG@ 10, ILLINOIS 


PORTLAND 


CHICAGO PLANT 


LOS ANGELES 


SAN FRANCISCO + 


W-W STANDARD MODELS ---QUR”BEST SELLERS”. 


Has a« feed opening 24” wide and 18” 


Same size as F25M but higher grind- 
ing chamber and solid hood permitting 
easy spouting-into. Screens change in 
front quickly and with greater ease. 


MODELS SHOWN will be more fully 

described in future issues—and are com- 

pletely described in our catalog. ASK 

FOR IT. 

THE W-W GRINDER CORPORATION 
Dept. 311, WICHITA, KANSAS 


Feed opening 18” wide and with cyl- 
inder larger in diameter than F22M. 
Our most popular model for all types 
of grinding or pulverizing. 


Feed opening 18” wide and a perfect 


high. Ideal for bulky material and an 
excellent pulverizer. An excellent mod- 
el for portable mounting. 


pulverizer as well as ooarse grinder. 
For small feed plants will quickly pay 
for itself in low grinding costs. 


@ All W-W models are truly heavy duty and built strong according to horsepower require- 
ments—each is more ruggedly built than the motor required for power. No pregrinding nec- 
essary on any model as the star cylinder takes care of the slugs, acting as a heavy powerful 
flywheel. 

@ All W-W models are perfect and fast pulverizers and the model depends only upon your 
capacity requirements. Blowers below keep screens open, enabling W-W Grinders to grind 
faster with less horsepower. Also enable W-W Grinders to grind materials with high grease 


W-W MODELS OF TREMENDOUS STRENGTH AND CAPACITY— BELOW... 
F27™ F23M 150 ELP. 
50 to 75 H.P. 75 to 100 H.P. Shaft 44," 
Shaft 44,” Shaft 44," MAIN BEARINGS 


a RATED 3450 LBS. 
AT 3600 RK. P.M. 
— 36° WIDE 


MAIN BEARINGS 
RATED 3450 LBS. 
AT 3600 K.P. M. 
30” WIDE 


MAIN BEARINGS 
RATED 3450 LBS. 
AT 3600 R. P. M. 
24” WIDE 


*F27M SPECIAL, F28M and F29M 

are powerfully built and grind or pul- 
verize to enormous capacity and at a 
low grinding cost per ton. 


@ For either fine or coarse grinding. These 
great models will grind at a lower cost per 
ton than any grinder built. Crowd them with 
the toughest materials and they wil! stand 
up under the most trying conditions. 


@ Each main bearing rated 3450 Ibs. at 3600 
R. P. M. and blower bearings rated at 1960 
Ibs. each. The finest alfalfa breakdown 

"men built and the star cylinder is the 
nest pulverizer built. 
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is not imprinted on them. He wants 
to be sure that the new customer is 
reminded time and again of the store, 
its name and the friendly owner. 

Of course, it is very important, 
the dealer says, to’secure the names 
of residents just as soon as they set- 
tle in the community. This dealer 
culls the newspapers for names of 
new residents, visits local real estate 
agents, county agents, agricultural 
teachers at the high school and other 
sources. These men realize the im- 
portance of the welcome letter proj- 
ect and cooperate with the dealer on 


“The chances are that the new 
resident receives my welcome packet 
just about the time his wife and he 
are discussing where they should go 
to get their feed,” the dealer ex- 
plains. “Very often that packet solves 
their problems. I don’t get all the 
new business in that manner, but I 
get a good share of it. All I want 
is a visit from these residents and 
a chance to talk to them.” 


Personal Visits 


Whether he hears from the new 
resident or not the dealer eventually 


the list. 


visits each of them and extends them 


T. M. Reg. U.S. Pat. Off 


GIVE YOUR FEEDS THAT EXTRA PUSH 


by using GERBER’S T.B.C. which is made from Vitamin En- 
tiched Bread and has a very Low Moisture Content. 
Protein 14% — Carbohydrates 74%. 


Write for samples and prices. 


CHAS. A. GERBER COMPANY 


732-740 No. Highland Ave., Aurora, Illinois 


Truckload and Carload lots. 


a personal welcome to the area and 
asks if there is any way in which he 
can serve them. Such visits often get 
a few new customers who have not 
made commitments with other deal- 
ers and firms. But the welcome 
packet gets most of them just at the 
right time. 

For the feed dealer who wishes to 
adopt a plan of this sort, it is not 
too difficult or time consuming to 
carry out. The dealer can make a 
list of the booklets he wishes to in- 
clude in a packet. Then his office 
girl or wife can makeup 10 to 15 
such packets and letters in advance. 
They can be addressed properly as 
the names of new residents come in, 
and the packets can be sent out one 
by one. 

While addressing these packets 
keep a duplicate list. Call this your 
“New Resident List” and keep it 
handy, for you may wish to get out 
special mailings to such persons from 
time to time. Often, too, when a 
farm organization stages a “new- 
comer” dance or supper, such a list 
will be needed by someone, and you 


GORTON'S 

Blend is complete feed fortification AL- FISH 
when used os recommended. The 
basic ingredients are Gorton’s red 
meol, condensed fith solubles, 
liver and glondulor meal . 


BLEND 


‘The Biended Multi-Vitamin Ingredient” 


* Why gamble against possible market de- 


can create good will by furnishing it. 

The feed dealer who really wishes 
to build a good “new resident list” 
and to get the names in a hurry, when 
they are most valuable to him, can 
offer a cash or other prize to the 
first farmer who reports a new resi- 
dent to him. The cost of such re- 
wards would be small, but you'd get 
enough new customers out of it to 
more than pay for the cost. The idea 
cf speed must be stressed. You and 
you alone want that information as 
fast as possible. Then your welcome 
packet can go to such new residents 
the same day, the same hour that 
you receive the tip. 

Be sure to emphasize to your in- 
formants that you want the correct 
mail address, too. This will save you 
a lot of returned mail and confu- 
sion. 

The welcome packet can get new 
customers and more business for you. 
Why not try it? 


__ FEED BRANDS 


The following trade-marks have 
been published in the Official Gazette 
of the United States Patent Office 
preliminary to registration. Manufac- 
turers and distributors who feel that 
they would be damaged by the regis- 
tration of any of these marks are 
permitted by law to file a formal no- 
tice of opposition, within 30 days 
after official publication of the marks. 
Official publication dates are included 
below. 


VIT-A-PEP—St. Joe Processing Co., Inc., 
St. Joseph, Minn.; for feed for poultry, 


turkeys, hogs, dairy-cattle and stock. Use 
claimed since Nov. 2, 1946. Published May 
13, 1952 
NURSE—Carnation Co., Los Angeles, Cal.; 
for feed for livestock. Use claimed since 
Oct. 3, 1951. Published May 13, 1952 
T. Frenc h Co., Rochester, N.Y.; 


KLIX—R 
od ad se Sept. 19, 


se la 
li d May 13, "195 
LUCKY STRIKE FEEDS—Holland Pio 
neer Mills, In« Ohio City, Ohio; for feeds 
for livestock, pet animals Use claimed 
since April, 1939. Published May 6, 1952 


STEAMED 
ROLLED OATS 


INGREDIENTS 
SHARP MILLING CO. 


SIOUX FALLS, 5.0 PHONE 47705 


all by-products of edible fish, 


FISH FACTORS 
QUALITY PROTEIN 


GROWTH FACTOR 
(B 12) 


Dias COMPLETE VITAMIN 


REQUIREMENTS of: 
Vitamins A, D, G 
together with other essential Bogue -— 


Cooperating members of 
the National Fisheries 
Institute 


NEW ENGLAND BY-PRODUCTS CORP. 


Distributors for Gorton-Pew Fisheries Company, Ltd. By-Products Div. 
MILK -STREET 


177 


clines of costly protein and vitamin ingredi- 
ents? Gorton’s Al-Fish Blend contains 
every necessary factor, yet cuts storage 
and inventory costs to a minimum, thus 
eliminating potential losses. 


Gorton’s Al-Fish Blend, added to your 
feeds, not only saves money but gives you 
a superior quality feed completely enriched 
with every necessary vitamin and protein 
factor when used as recommended. Switch 
to Gorton’s Al-Fish Blend for the best re- 
sults at the lowest cost. 


Ask about Gorton's Triple - Tested 
VITAMIN OILS that bring you guar- 
anteed potencies. 


BOSTON 9, MASS. 


WARFAR-MOR 


(Contains Warfarin) 
READY TO USE 
PELLETS 
Kills Rats and Mice! 
EASIER + SAFER + SURER! 
Hilltop Laboratories 
Minneapolis 1, Mina. 


+..Be ready for the next grain 
harvest. Load cars in 90 minutes 
without dust or bother. Write 


SPROUT-WALDRON & CO.., INC. 
6] Logan St.. Muncy, Pennsylvania 


{ 
\ 
| 
: 
“pe | 
— 
itch 
swiltc fo. ee 
= 
— Z 4 
= 
| 
SPROUT-WALDRON 
UR 
re ORDER NOW! 


HAT do you take for granted 

more than anything else in 

your business? What is your 
“third arm,” yet almost as unnoticed 
and forgotten as the back wall of 
your store or building, when not 
used? 

You have guessed it—or should 
have—your telephone. It’s your mid- 
dieman in many daily contacts with 
customers and fellow businessmen. 
So important to your work is the 
phone's share, it often receives more 
use than letters or meeting people 
as a means of promoting volume. 

How strange, then, is the average 
person’s attitude toward “Phone 
Sense,” the etiquette of calling and 
taking phone calls, when you consid- 
er how necessary it is wherever you 
operate your business. 

Have you ever checked yourself to 
learn how closely your needed Phone 
Sense matches your product knowl- 
edge, ability to prepare live displays 
and feeding demonstrations, your sys- 
tem of running a retail sales outlet? 
Very likely you would be surprised 
to see how low one can score on the 
telephone compared with other activ- 
ities serving the trade. 

If you could become the “invisible 
observer” and slip around downtown 
through stores and offices in your 
ccmmunity today, you would see 
many types of characters in action 
who never heard of Phone Sense. 
From them you could take your les- 
son on “What Not to Do.” 

The first one on the route is the 
Ear Ringer, blessed with untapped 
reserve lung power, who refuses to 
believe the wires can carry any mes- 
sage but a sHout. He forces the cus- 
tomer to cringe or hold the receiver 
two feet from his ear. 

Just as annoying is Mufflemouth, 


Let’s Make “Phone Sense” 


By Will Larlee 


the other extreme whose tone is so 
confidential he can’t hear himself 
talk. Sometimes customers have an 
earphone handy, but don't count on it. 

There is another common variety 
reminds you of the busy stockbro- 
ker or city editor in the movies— 
six conversations going on at once 
plus background noise effects; sounds 
like an auctioneer who didn't quite 
make the grade, but still tries to rat- 
tle off four other talks on your call- 
ing time. He’s the “Big Wheel” until 
feeders become disgusted and look 
up a competitor’s number. 

So close he could be a relative is 
Mumbles. He reminds you of a baby, 
always something in his mouth. 
Whether it be yesterday’s gum or a 
chew of cigar, you're lucky when you 
catch a word in edgewise. He has a 
language all his own. The trouble is 
it doesn't help business. 

Perhaps you have dealt with the 
next breed. He lends a mysterious 
spell by vanishing part way through 
a call. Give him the benefit of your 
wonder because he’s probably depart- 
ed to look for a pencil, met a custom- 
er, and forgotten about you, the call- 
er. Popularly termed the Arab who 
“folds his tent and silently steals 
away.” (Finally the bookkeeper 
plunks the receiver back on the hook 
you're right where you 


Then there’s Groper, who rustles 
through papers on a messy desk-top 
for a light, or flusters everybody with 
“Where is that price list?” He has 
the magical habit of turning each 
waited minute into an hour while 
you hold the ine. 

Do you think the telephone zoo 
collection ends there? No, not so at 
all. 


You could tour many offices and 


Minnesota 


MINNESOTA LINSEED OIL COMPANY 


* Minneapolis 21, Minn. 


25—44th Ave. N. E. 


Manufacturers and 
dealers everywhere use 
Minnesota 36% meal or 
pellets. Extra protein 
sharpens appetites, boosts 
production. Wire, write 
or phone for latest 
quotes. 


There’s a QUALITY DIFFERENCE 
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OUR BROWER 
MIXER 


in service 
over 7 years... 
still operating 
perfectly ! 


“Our Brower Mixer has been in 
service over seven years, mixing 
from 20,000 to 30,000 Ibs. of feed 
a day, and it’s still operating per- 
fectly. No repairs have been 
necessary except for replacing 
the bearings at one time. 


“We not only mix our own brand 
of feeds to sell, but we also do 
custom mixing for about 150 
customers. We estimate the 
Brower Mixer increased our 
business 50% and paid for itself 
in less than a year.” 


JACK E. CARR 


| 


Thousands of Satisfied Users 


Many feed dealers who mix their own 
brand of feeds with Brower Mixers 
report that their profits are stepped 
up as much as $10 per ton. Custom 
mixing is another good source of 
income — another reason why the 
Brower Mixer quickly pays for itself. 
The dependability, fast action and low 
cost operation of Brower Mixers have 
made them the favorite of feed deal- 
ers everywhere. 


Mixes a perfect blend in approxi- 
mately 10 minutes—at a power cost 
from 3¢ to 5¢ per ton. Above-and- 
below floor models. Five sizes—mix- 
ing capacities of 700, 1200, 3000 and 
4000 Ibs. feed. Heavy welded con 
struction — gives years of trouble- 
free serviée. Many outstanding fea- 
tures—easier and faster to operate. 
Guaranteed. 


30-DAY TRIAL. Write for Full Details 
BROWER MFG. CO., 402 N. 3rd St., Quincy, Ill. 


Worlds Largest Selling Mixer ! 


dustry. Call us. 


HARRY C. 


MEMPHIS 1, TENN. 


Let’s TALK Ir Over... 


We are neighbors in the great, growing Mid-South. So, let's talk 
over your feed problems. We can help you. We offer a complete 
line of vitamins, trace minerals and animal protein replacements 
of highest quality produced by manufacturers of outstanding repu- 
tation. Quick shipment from warehouse stocks. Experienced staff, 
including trained biochemists and nutritionists to help with prob- 
lems. Twenty years a leader in supplying chemicals to southern in- 


SMITH CO. 


Trace Minerals: 
McAdams Co 


ble Co. 
Animal Protein 


BRANDS OF TOP QUALITY 


Vitamins: Morris Brand A & 1), choline chloride, ribe 
flavin, vitamin By, straight A oils, dry Dy, dry De 


For al) feeding purposes from Morris 


Calcium Carbonate: Manufactured by the Georgia Mar 


Triple-Fifty..Aa dry free 


running blend of the best grade condensed fish solublee 
on a base of soybean of] meal 


Sol-O0-Meeno: A dry, free-running fish soluble supplement 


containing condensed fish solubles 
with By on a base of soybean of] mea! 


lar meal 


fieh liver and glandu 
pilus 


unidentified growth factors and antibiotics 


INC. 


Vita-Master: A vitamin concentrate biended with con 
densed fish solubles and soybean of! meal 


Seruing Feed Industry in the Mid-South 
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EXACT WEIGHT Seales for Meal 
and Feed Packaging to 75 Ibs... . 


Several advantages are present 
when you use EXACT WEIGHT 
Scales for feed packaging. (1) You 
get absolute accuracy, (2) you save 
time and labor costs through speed 
of operation, (3) you have trouble- 
free operation, (4) simple construc- 
tion makes the equipment easy to 
clean and maintain, (5) the scale is 
tough stands hard work. The 
leading advantage, of course, is pre- 
cision accuracy which is built into 
every EXACT WEIGHT Scale. Re- 
liability of the manufacturer is im- 
portant. The fact that EXACT 
WEIGHT Scales are more than 
thirty-five years old is your assur- 
ance of quality of 
product. There is 
no substitute for 
exact weight bags. 
They are the only 
feed packages that 
are profitable. 
Write for full de- 
tails for your mill. 


“Sales and Service 
from Coast to Coast” 


THE EXACT WEIGHT SCALE COMPANY 


908 W. Fifth Avenue COLUMBUS 8, OHIO 


2920 Bloor st. W., TORONTO 18, CANADA 


Want new money-making IDEAS? 


Now it’s as easy 


as clipping a 


coupon 


The editors have gone further to make it easy for you to 
obtain additional information about the development of new 
and improved products, new services and new literature offered 
by manufacturers and suppliers. On page 32 in this issue you'll 
find these new money-making ideas described in the Worth 
Looking Into department 


All you have to do to obtain the additional information 
that you'll want about the ideas you can use in your operations 
is to clip the coupon-return-address card in the lower outside 
corner of that page. Circle the number of the item you're 
interested in; fill in your name and address. Fold the clip-out 
over double, fasten the edges together and drop in any mailbox. 


That's all you do. We'll pay the postage. You can be 
assured we'll see to it that you get the additional information 
you want quickly. 


You're sure to find a money-making idea. Take a look now. 


Reader Service Department 


FEEDSTUFFS 


118 South Sixth Street 
Minneapolis 2, Minnesota 


stores to watch other types at large, 
some of them laugh-raisers if you 
overlook the business they wilt by 
breaking Phone Sense rules. 


The Do's of Phone Sense 


Have you read enough about the 
wrong way? If you want to be num- 
bered among the elect, the success- 
ful merchandisers who use the tele- 
phone extensively, you are ready for 
the Do's of Phone Sense: 

(a) Answer calls promptly. (Wait- 
ing time drags more wearily for the 
phone-caller than even the walk-in 
customers.) 

(b) Have your phone away from 
or closed off from distracting noise. 
Your telephone should be hear-easy. 

(c) When answering the phone, 
identify your business, yourself. Give 
your caller a clear impression he has 
the right number. 

(d) Be pleasant and courteous. 
Calls have a right to interrupt your 
work. They may mean business. 

(e) Speak clearly, reasonably slow. 
Takes less time than to repeat or cor- 
rect mistakes caused by a garbled 
reply. 

(f) Like the Boy Scouts—be pre- 
pared. Have your pencil, pad and 
price lists here by the phone—not 
there somewhere out of reach. 

(g) Get the facts—and right. 
(Name, address, order, when.) 
Comes easy when you listen. Try it 
more often. 

(h) Be informed—prices and prod- 
uct information—-on the alert for any 
questions. 

(i) Keep your mouth free for talk- 
ing. The gum can wait. So can the 
pipe or cigar on the ashtray. 

(j) During the phone conversation 
acknowledge briefly by a nod or wave 
any customers who drop in—but give 


your caller first attention efficiently 
with a minimum of time. 

(k) Make the most of every call by 
having handy some reference file 
that suggests customers’ usual needs 
Have some such tips to increase the 
order. 

(1) Treat the sour or complaining 
caller with even more tact than you 
would employ on face-to-face contact 
Spice your voice with the smile he 
cannot see. 

(m) Avoid excessive small talk 
and gossiping. Undesirable any time, 
the habit has worse effect on the 
party line 

(n) When you end your call, “wrap 
it up” like the professional writer 
does his story. No “loose strings” of 
talk to delay clearing the line. Just 
a pleasant “Goodbye, call again,” or 
any similar remark. 

(o) Cradle, don't slam down, the 
receiver. Some callers might think 
the worst of you when they hear the 
unnecessary bang—either they sup- 
pose you are angry or that your busi- 
ness manners are as crude as your 
Phone Sense. 

When customers enter your store 
you have within your means the op- 
portunity to display charm of both 
voice and appearance for sales im- 
pressions. On the telephone your 
voice personality alone aids or breaks 
you. 

Let’s make Phone Sense. It’s your 
business. 


COHEN E. WILLIAMS & SONS 


Here’s how simple it is to rent a new ARID-AIRE DRYER 


There are no “catches,” no hidden charges in this 
newly-announced Arid-Aire Lease Plan. You pay a 
flat hourly rate for actual operating hours only, 
upon guaranteeing a small minimum number of 
hours during the lease period. At the end of the 
lease period you can buy the dryer outright (re- 
ceiving full credit for all guaranteed rental pay- 
ments made to date), you can extend the lease or 
you can relinquish the dryer to us at no further 
obligation. At last you can buy the very best in 
grain drying equipment on a “pay-as-you-go” 
basis! Write for the whole story or ask to see our 
representative. No obligation. 


The Dayer with All the Important Features ! 


ARIO- AIRE orvirs 


GRAIN 


3981 ZARTHAN AVENUE + MINNEAPOLIS 16, MINNESOTA 


— 
} EXACT WEI HT SCALES | svemex MEMPHIS, TENN. 
— | Grain & Feed Brokers 
H. A. GLADE, Manager 
oe 
q 
| AN ARID- AIRE vrver 
— 
go BUY! — 1O-AIRE 


The Little “Extras” 
Pay Off in Bigger 
Feed Store Volume 


@ By Edgar Bammel 


OMETIMES you will find two 
S) merchants in the same line of 

business in a town, both pros- 
pering, and both attracting a certain 
type of trade. Some customers will 
like one merchant; some will like an- 
other. Why? 

Well, the answer often lies in the 
extra flourish which one merchant 
adds to his relations with a certain 
group of customers. It may rest in 
just a smile that is a shade warmer 
because we like the customer better 
than another. It may lie in just q lit- 
tle more personal attention. But it 
makes the difference. 

There is one sure way to please 
your customers and to keep them com- 
ing to your feed store and mill. This 
is to keep in mind their special in- 
terests. 

Suppose, for example, that you have 
500 customers in your trade area who 
buy from you. You have the names 
and addresses of these people on sep- 
arate filing cards, the size of their 
farms, their herds, their flocks, etc. 
On these cards, try to list the special 
interests of each of these people. 

Sure it is a big job, but not if you 
tackle it piecemeal. Suppose, that you 
come to your office some night, take 
20 of those record cards and go 
through them one by one. What are 
the special interests of each farmer? 
All right, you know the interests of 
10 of them; the other 10 you do not 
know. 

The 10 whose 


interests you do 


PEDER DEVOLD OIL CO. 


45-FM Clinton Ave. Brooklyn 5. N. Y. 


See the NEW 


Bulldog HAMMERMILL 


With 
**Gradation of Grind Control’’ 
HAMMERMILLS, Inc. 


4728 W. Division St., Chicago 
"Phone Spaulding 2-9300 


_ MAKES PROFIT FOR YOU 


UNBEATABLE QUALITY 
..-Makes repeat sales 


UNINTERRUPTED SUPPLY 
..- From 29 big plants 


x~* 


NATIONAL ADVERTISING 
... Brings sales to you 


SPECIAL GRANULATIONS 
».-To fit buyers’ needs 


COMPETITIVELY PRICED 
...To build volume sales 


FOR HORTICULTURE OR POULTRY 


write — wire 


—phone 
J-M TRADING CORPORATION 


know--have you ever mentioned those 
interests to those farmers? Have you 
ever inquired about those crops, those 
home workshops, those herds and 
flocks specifically? Have you ever 
passed on tips concerning those in- 
terests? 

If you haven't, why not grab a 
postcard, jot a few suggestions on 
the back and mail it tonight? Don't 
keep your ideas to yourself, but pass 
them on where they will do the most 
good. Maybe you won't have a sug- 
gestion for every one of those 10 
farmers, but you'll have some, at 
least. 

Spread the Good Word 

For the next three days, resolve, 
when selling feeds and farm supplies, 
to mention to other customers the 
names of the farmers on your 10 
cards who have made a success of 
special projects. 

What will happen? Well, the farmi- 
ers to whom you speak of the pro})- 
ects, will repeat to others that you 
said Farmer Jones is doing an out- 
standing job with his dairy herd. 
This story will get around, and final- 
ly will come to Farmer Jones. He will 
be pleased that you are praising him 
and his work, and that others have 
noticed his accomplishments - 
through you. 

This is good publicity for him and 
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“Just Can't Pass It By” 
GOLDEN, NUTRITION- 


KIBBLED)\ BISCUITS \, 


These High Quality Rations 
Will Boost Your Sales! 


Here is a complete line to satisfy every type of dog and 
owner — Golden or Regular KIBBLED BISCUITS — MEAL 
with KIBBLED BISCUITS—WHOLE BISCUITS (large, small, 
bone-shaped) PUPPY FOOD and CANNED RATION. 
Completely balanced, tasty food that brings repect 
business. Priced right! Will also pack private brand. 
Send for information today 


MALT SPROUTS 
BREWERS GRAINS 
LA BUDDE 
BEET PULP 
MILWAUKEE, WIS. AND 44 OTHER FEEDS 


There are 


no headaches 


with DPi 


Vitamin E 


j 
f 
wis you buy your vitamin E feed supplement from DPi, you ! : 
know it will keep its potency. That's because we use the t 
esterified form, d-alpha-tocophery! acetate. Tests show 100°, stability 
after as long as six months’ storage at 70° F * 
It's easy to use, too. We ship it conveniently packaged in drums 


in any quantity you require, on whatever schedule you wish. And 
you can have DPi vitamin E in either oil or dry form whichever 
suits your mill best 

The dry material is Myvamix Vitamin E Feed Supplement. \t's on a 
base of soybean meal and has a potency of 20,000 International Units 
of Vitamin E per pound. The oil is DPi Distilled Vitamin E Concen 
trate, Type 6, with a potency of 300,000 International Units of Vita 
min E per pound 

Let DPi make the fortification of your feed with vitamin F as easy 
as possible. For further information or prices, write, wire, or phone 
Distillation Products Industries, 627 Ridge Road West, Rochester 3 
N. Y. (Division of Eastman Kodak Company). Sales offices: New 
York and Chicago « W. M. Gillies and Co., Los Angeles and San 
Francisco ¢ Charles Albert Smith Ltd., Montreal and Toronto 


“Myvamis” Wode mart 


leaders in research and production 
of vitamin E and vitamin A 


Also... high vacuum equipment... distilled monogtycerides .. more than 3500 Eastman Organic Chemicals for science and industry 


{ 
‘ 
(¢ 
~ 
| 
\ 
EST DOG FOOD CO. - 447 Timpson Place, Bronx 55, N.Y = —_ 
VITAMIN 
“a 
— 
Why 
J-MTC§ 
1 
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fine public relations for you. Farmer 
Jones will always have a friendly 
feeling for you, even if you never 
do any other specia] favor for him. 
You may have made a customer for 
years by this act 

How about those other 10 customer 
cards, the men about whom you know 
little in the way of special interests? 
Well, why not take these cards and 
talk the situation over with your em- 
ployees? 

Do any of them know these farm- 
ers and their special interests? It can 
well be that some of them do. You 
can jot down this information on the 
ecards. Also, you can engage such 


better. 


men in conversation when they come 
into your mill for service. Thus you’!! 
uncover many new facts about them 
and get to know the customers much 


You can also make a point of talk- 
ing to the county agent and other 
rural leaders about such farmers. 
Through such questions you can very 
easily learn more about those custo- 
mers, so that you can pass on to them, 
now and then, information which will 
especially interest or please them. mers. 


Keep It Up 


It is not too much to suggest that 
you can easily handle 20 such custo- 


mer cards in one month. Keep this 
up for one year, and then you will 
have covered approximately 250 farm- 
ers, or one half of the total number 
that you serve in your trade area. 
By such a process of customer 
relations you will slowly but surely 
learn more about your customers, the 
information will be recorded for fu- 
ture use, and you can check on your- 
self to see if you have been of some 
extra service to each of these custo- 


This attention is the “extra flour- 
ish” which so often distinguishes one 
merchant from another. You, as the 
dealer, are the one who can most ef- 
fectively build your business. And the 


best way to build it is to get to know 


A COMPLETE LINE OF 
FORMULA FEEDS FOR 
LIVESTOCK and POULTRY 


your customers better and to find out 
who your prospects are. 

I know one retailer who was never 
too busy to take time to talk to cus- 
tomers who asked for him. Although 
he had a lot of office work, he felt 


Minnevpolis 1, Minn. 


that the customer was more import- 


Chicago Ridge, Ill. 


T —— ant. Customers who asked for the 


RECLAIMED MATERIAL PAYS FOR 
THE DAY “AC” DUST FILTER 


RECOVERS FINES AND OTHER PRODUCTS 
LOST BY MECHANICAL SEPARATION 


Oper rating with a cleaning efficiency of approximately 
100% as compared with an average efficiency of 98.5% 
for mechanical types, the DAY “AC” Dust Filter 
reclaims 114% more material. 

In hammermill applications, the DAY “AC” Dust 
Filter has proved extremely effective in reclaiming 
materials otherwise discharged into the atmosphere. 
Where the DAY “AC” Dust Filter was used as a 
secondary cleaner following the hammermill, one 
operator reported that it paid for itself in less than a 
year by recovering fines and other products formerly 
discharged by his cyclone. In addition to reclamation 
of milling by-products, increasing use of expensive 
trace elements and antibiotics points further to the 
need for filters to hold dust losses to an absolute 
minimum in feed mills. 


ADVANTAGES OF DAY “AC” DUST FILTERS 


High Cleaning Efficiency. With gentle reverse jet cleaning, high grade 
filtering materials con be used. 

Conti -Aut tic Operation. Reverse jet rings move slowly up 
and down the tubes, cleaning continuously 

Constant Air Volume. Back pressure rises slightly when operation 
starts, then levels off to assure a uniform, constant flow of air. 


Porallel Air Flow. Dust and air travel downward together. 

High Air-to-Cloth Ratios. 10, 15, or even 20 to | ratios are achieved 
with uniform back pressures. 

No Dust-Catching Ledges. Square-to-round inlet fittings have no flat 
surfaces where dust can accumulate and become infested. 


Our ding Adaptability for installati Units furnished in multiples 
of 4 tubes, housed or unhoused; con be applied for either pressure 
of vocuum. 

\ 
‘ 


HAS 99.998% COLLECTION EFFICIENCY— 


A FEW DAY “AC” FILTER USERS 
No. of units 

Archer-Daniels-Midland Co. 

The Glidden Co. . . ace 12 
igleheart Bros. Div. —Conerel Foods Corp. 13 
Kellogg Co. . . ous 6 
McMillen Feed Mills Div. —Central Seve Co. <r 12 
16 


PROFIT BY DAY’S 71 YEARS’ EXPERIENCE IN 
PROVIDING BETTER DUST CONTROL 


Since 1881 The DAY Company has specialized in 
the engineering, manufacture and installation of dust 
control systems for indusiry. If you have a dust prob- 
lem. DAY can provide an effective and economical 
solution. DAY engineers are at your service for 
plant studies and cost estimates. CALL OR WRITE- 
TO-DAY FOR MORE INFORMATION. 


819 3rd Ave. N. E., Minneapolis 13, Minnesota 


In Canada: P. ©. Box 70Q, Fort William, Ontario 


Branch plants in Fort Worth, Buffalo and Wellend, Ontario 


owner by name and who got his full 
attention always felt very pleased and 
remained loyal to the firm, as well as 
taking the time to recommend the 
firm to their friends. 

“I like John because he’s never too 
busy to talk to a customer and visit 
a little with him,” one customer said 
about a merchant, “and that’s the 
sort of fellow I like to do business 
with.” 

I know one feed dealer who says 
that the chief value he gets from 
visiting farmers is that while on the 
farm premises he has an opportunity 
to become acquainted with the farm 
wives, the children, grandpas and 
grandmas, etc. This personal relation- 
ship means a lot, he says, for all those 
folks usually urge the head of the 
family to buy from the “dealer they 
know.” 

Most certainly this visiting angle 
is the dealer's extra flourish which 
pays off for him. Every dealer can 
have an extra flourish, if he looks for 
an angle he likes and one which his 
customers need. 


FISH MEAL 
HEADQUARTERS 


SARDINE 


HERRING 
MENHADEN 
BLENDED 


South African 
PILCHARD 


NORWEGIAN 
Full Herring 


Includes Fish Solub‘es 


NORWEGIAN 
HERRING 


FISH SOLUBLES 


FISH SOLUBLE 
Mixtures 


Feeding Oils 


Write - Wire - Phone 


COMPANY 


320 CALIFORNIA STREET 
SAN FRANCISCO 4 


CHICAGO 3 - 
NEW YORK 6 - 

Los ANGELES - 8S. Maple Ave. 
BUFFALO 3 - ~ Ellicott Sq. Bldg. 
SEATTLE 4 - - Central Building 


| 
| \ 
| 
| 
illtop Faim | 
erFic pushel® more 0: | 
WILBUR-ELLIS 
DAY | 
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\ @ Prompt efficient delivery service from 
\ Manufacturer to Feed Dealer. 


@ Complete feeds, feed stuff ingredients or 
Concentrates and Supplements speedily 
trucked from one single source. 


Combination loads in smaller quantities 
are an actual cash sevings. 


Want to mix your own feeds? With Provico Concentrates you can enjoy the 
prestige of mixing your own brand name Quality feeds. You can cut your 
inventory by eliminating the need for purchasing and warehousing various, 
separate feedstuffs in individual lots of specified size or weight. You can save 
labor in mixing and attain an accuracy in mixing which will keep your feeds 
uniform in quality. You can have expert Laboratory assistance available in 
aiding disease control for your feeders. You can have experienced sales assist- 
ance available if and when you need it. You can have assistance in the planning 
and preparation of advertising and point-of-sale materials. You can have complete 
Laboratory facilities in the formulation of your feed and checking the finished 
feed until the formula is stabilized. There are many other advantages which will 
enable you to build volume business and cut rat 


ts. A post card or 
letter of inquiry will bring you complete information a iately. Complete 
feeds, Concentrates, Supplements, feed imgrec nts, Provico is for serv- 
ice. May we serve you? , 


+t? 
WITH 


if 
| 
V 
PROVICO FEEDS CINCINNATI 32, OHIO 
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buy MIDWEST 


New! 


PAPER, BURLAP, COTTON 
Processed! 


BURLAP and COTTON 


Your margin of profit, however slight it may 
be, could well be the result of careful buying 
of bags from Midwest. 

Your savings of “DOLLARS PER TON” 
will be reflected in a more substantial profit 
margin and greater satisfaction in the bags 
you use. 

Your products may be identified with your 
own label or we will submit ideas and 
sketches. 


When you want “better” bags, 
call MIDWEST. 


BURLAP & BAG COMPANY, es Moines, Sousa 


PROCESSORS AND CONVERTERS OF USED BAGS » MANUFACTURERS OF NEW BURLAP, COTTON AND PAPER BAGS 
213 THIRD STREET PHONE 2-8355 


DES MOINES, IOWA KANSAS CITY, MO. MINNEAPOLIS, MINN. WESTVILLE, ILL. 
Lydia Ave 1716 First St. N 
HA 


Members of the Senitary Institute of America and the National Beg Deslers Association 


YEARS OF EXPERIENCE 
BACK OF ALL W&D 
FEED AND FERTILIZER 


INGREDIENTS 


When you call W & D you know that you 
can profit by 80 years of experience — 
80 years of building direct contacts with 
world’s best markets for feed and fertilizer 
ingredients. 


IMPORTED and DOMESTIC 


FISH MEAL 


Dicalcium Phosphate 
Min. 88 B. P. L. (about 18% phosphorus) 


BONE MEAL 


Sterilized, Steamed 
. « » and all Feed Ingredients 


PHILADELPHIA 2, PA. 
Phone: LOcust 4-5600 


DR. J. L. K. SNYDER OPENS 
OFFICES IN NEW YORK 


NEW YORK-—Dr. J. L. K. Snyder, 
formerly vice president in charge of 
saJes for Merck & Co., Inc., has 
opened offices at 60 E. 42nd St. for 
the purpose of conducting a consult- 
ing business. He will specialize in 
management problems, product de- 
velopment, distribution and sales pro- 
motion in the chemical, pharmaceuti- 
cal and nutrition fields. Dr. Snyder 
retired from his position with the 
Merck organization last year. 


FLEXIBLE STEEL LACING 
PROMOTES J. P. RAMSEY 


CHICAGO—John P. Ramsey suc- 
ceeds Hugh L. Coats as sales manag- 
er of the Flexible Steel Lacing Co., 
Chicago, manufacturer of conveyor 
and transmission belt fasteners. Mr. 
Coats, after 38 years as sales manag- 
er, is continuing as secretary and di- 
rector of the company. 

Mr. Ramsey has been assuming the 
responsibilities of his new office for 
the last four years. For several years 
before that he represented the firm 
in the New York and New England 
area. Prior to that, and following his 
graduation from Grinnell College, 
Grinnell, Iowa, he had eight years of 
sales work with the Lannon Manufac- 
turing Co. 


—_ 


USDA ISSUES REVISED 
TAG MOISTURE CHARTS 


WASHINGTON — Revised mois- 
ture conversion charts for use with 
the Tag-Heppenstall electric meters 
in determining the moisture content 
of hard red winter wheat, and in all 
hard red spring wheat and white 
wheat grown in the western areas, 


have been issued by the Department 
of Agriculture. 

The charts will be used by licensed 
grain inspectors and grain inspection 
supervisors in the inspection of these 
wheats beginning June 16, 1952. The 
revised charts will show slightly high- 
er moisture results at the 14% level 
and above, it was reported. 

The revised charts are based on 
studies and comparisons of tests made 
by the official air-oven methods and 
results obtained on the Tag-Heppen- 
stall meter during the past several 


years. 
Copies of the new charts will be 
sent to licensed grain inspectors, 


grain inspection supervisors, and the 
manufacturer of the Tag-Heppenstall 
meter, department officials said. 


HISTORIC MILL BURNS 

SPRING VALLEY, WIS.—The his- 
toric Spring Valley Mill, in the town 
of Meeme recently was destroyed by 
fire which caused a loss estimated at 
$35,000, according to Edwin Feldt, 
owner and operator of the 100-year- 
old mill, all but about $1,500 in grain 
was covered by insurance. 


COURT SETS ASIDE ICC 
GRAIN SHIPMENT RULING 


WASHINGTON — The Supreme 
Court June 2 set aside a finding of 
the Interstate Commerce Commis- 
sion that a through route for grain 
shipments exists between central 
Kansas points and Omaha by way of 
the Missouri Pacific & Burlington 
railroads. The ICC had ordered that 
railroads apply through rates on 
crain shipments to Omaha not to ex- 
ceed charges made for grain hauled 
from the same area to Kansas City 
by the Missouri Pacific. 


Some Things 


since then! 


as such... 


wherever it is found. 


out in front. 


by results. 


Don’t Change! 


GEVENTY-ONE years ago when we started in the 
feed business, homes were lit by kerosene lamps, ladies 
wore bustles and whalebone corsets, and the nattiest 
method of transportation was a high-wheeled rig drawn 
by blooded horses. There have been a lot of changes 


But some things just don’t change. 

Quality, for example, is still quality, and recognized 
and the familiar Tuxedo Feeds bull’s-eye 
emblem on a sack of feed is the guarantee of top quality 


In the Tuxedo laboratories in Cincinnati lights often 
burn far into the night as our technicians study, experi- 
ment, weigh, evaluate, and test... test... test. 

As each new development in feeds has come along 
over the years, the latest protein, vitamin, mineral and 
antibiotic discoveries have been added to keep Tuxedo 


A quality feed 71 years ago, Tuxedo continues to 
win friends year after year through quality proven 


THE EARLY & DANIEL CO., CINCINNATI 2, OHIO 


Our 71st Year 


AND POULTRY 


TUXEDO 


FOR LIVESTOCK 


FEEDS 
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Since 1910 


| Custom 
HAMMERMILL 


The “MASTER” Grinder is Thi « typ- 


chosen as new equipment, and as tion. Note the simple 
replacements of inefficient Hammer easy, pecb-pull contro! 
Mills— wherever maximum tonnage of screen changes from 


per hour at minimum costis required. the work 
When « Grinder ceases 


to produce the required tonnage, 

or is shut down frequently for re- Com | 
pairs, and is wasteful of power, any o f 

delay in replacing with new equip- 
ment prolongs expenses and post- 
pones profit. 


MASTER’ < 
Features: 


Instant Screen Change from 
Work Floor 
(See diagram at right) 


Small Floor Space—no more 
than ordinary grinders 


Low Feed Hopper 
Improved Collector System 
Non-Choking Fan 
Reversible Rotation 


Write for Bulletin 1104 


JACOBSON MACHINE WORKS 


1076 TENTH AVENUE SOUTHEAST ««»» MINNEAPOLIS 14, MINNESOTA 


‘ 
| 
| 
Treice, 
Mast 
Co.cecroe 
AvTomatic SCREEN 
Fron WorK Fioor ~ 
= 
| 
To Secntr 
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Jacosson 
Master Deracnto Brower | “| 
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The Feed Man’s 
LIBRARY 


Reader Service Department 


Feedstuffs 


BOOKS— 
FEEDS and FEEDING, 21st Edition 


By Frank B. Morrison, Professor of Animal Husbandry and 
Animal Nutrition, Cornell University 

Part I—Fundamentals of Animal Nutrition 

Part Il—Feedingstuffs 

Part I1l—Feeding Farm Animals 


An accepted manual of feeds and feeding eince the 
first edition in 1900 


ANIMAL NUTRITION, Third Edition 


By Leonard A. Maynard, Professor of Nutrition and Biochem- 
istry, Director of the School of Nutrition, Cornell University 
It covers the standard, constantly-needed facts on feeding farm animals, and also 
the newly discovered facts about how certain acids, minerals, vitamins, etc., can 


help in raising healthier, more — animals. 
474 pages, 77 illustrations and tables a $6.50 


RAISING SWINE — 


By George P. Deyoe, Professor of Agricultural Education, 
University of Illinois, and J. L. Krider, Director of Feed Re- 
search and Education, McMillen Feed Mills 


A practical swine raiser’s handbook. Stock record k 
ond handling, marketing techniques and preparing pork for heme 
use. 447 pages, 201 illustrations, 40 tables 


REPRINTS— 
1952 FEEDSTUFFS ANALYSIS TABLE 


By Charles H. Hubbell 


This chart is published to assist feed ers and stadents of nutrition in 
formutating feeds. Outli the p ins, fat, fiber, calcium, phosphorus in eighty 
feed ingredients, also the units per pound ef Vitamin A, Riboflavin, Niacin, Panto- 
thenie Acid and Choline. Notes on the table give practical helps, Avail- 4 00 
able in quantities of 20 or more only, at 5¢ per copy. Minimam order..... . 


—— ORDER FROM 
Readers Service Department 
Feedstuffs 


118 South Sixth Street 
Minneapolis 2, Minn. 


For complete information, prices 
and deliveries, call or write the 
nearest Sales Representative: 


CANE FEED 


IMOLASSES 


KANSAS CITY, MISSOURI 
M. A. McClelland Co., 


} Bradley & Baker, Clinton ROCK, ARKA s 
J. W. Nutt Co 


St. & Danville Ave 
BUFFALO, NEW YORK 
Sunset Feed & Grain Co., 
805 Dun Building 
CINCINNATI, OHIO 

G. E. Linder, 406 Elm St 
DALLAS, TEXAS 
Von Woters & Ro 
Inc., 10216 Denton 
DENVER, COLORADO 
Arch Soles Co., 
1406 East 47th Avenve 


EVANSTON, ILLINOIS 


801 E. Morkhom Street 
LOUISVILLE, KENTUCKY 


Milton Crowe, 
605 West Ormsby Ave. 


820 Tenth Street 
MEMPHIS, TENNESSEE 
Service Sales Co., 

P.O. Box 1045 
MINNEAPOLIS, MINN. 
Maney Bros. Mill & Ele- 
vator Co., 2214 Snelling 


ers, 
oad 


Hall Sales Co., Ave 
1313 Ridge Avenue NASHVILLE, TENNESSEE 
HOUSTON, TEXAS Cumberland Brokerage 


Co., Commerce Union 
Bonk Bid 


A.F. Miller Co., 643 First 
National Bank Bidg. 


Distributing Stotions of strategic points on the 
East Coast, Gulf and West Coast 


PACIFIC MOLASSES COMPANY 


OFFICES 215 MARKET STREET, SAN FRANCISCO 
120 WALL STREET, NEW 
209 DELTA BUILDING NEW CRLEANS 


ALLIED SALES SCHOOL—An Advanced Sales School for sales trainees was 
held by Allied Mills, Inc., in Waukegan, IL, recently. In attendance were 4 
assistant salesmen preparing for assignment to territory selling of the com- 
pany’s livestock and poultry feeds. The class studied a variety of subjects 
including feed formulation, and merchandising, sales promotion and display 
techniques. The week-long program included a tour ef the Allied Mills 
Research Farm, near Libertyville, under the direction of Chet M. Kessler, 
director of sales training, and his staff. Presentations were also made by 
company executives, including E. D. Griffin, general sales manager, and his 
assistant, Fred Christen; Les Bolitho, credit manager; Wayne Switzer, di- 
rector of kennel and fur foods division; Dr. J. E. Hunter, research director, 
and Kyle Wike, chief chemist. The illustration above shows members of the 
class, Front row, left to right: L. A. Murphy, Alabama; Carl Showalter, adver- 
tising division, Ft. Wayne; Henry Hisey, Virginia; Lawrence Lee, Michigan; 
Les Hargrave, Illinois; Ward Henderson, Kentucky; R. Carmichael, Georgia. 
Rear row, left to right: Henry Butters, research division, Libertyville; John 
Westall, Illinois; W. Ward, Iowa; Carl Huntzinger, New Jersey; N. Whitfield, 
Virginia and West Virginia; F. Warren, Pennsylvania; Lee Baird, Iowa. In the 
lower picture, Harold J. Buist, Allied president and 40 company executives 
and sales managers are shown on a tour of the Allied research farm. 


FISCHBEIN 


BAG CLOSER 


CARRY MACHINE TO BAGS! 


@ Entirely portable ... weighs 
only 10% pounds. 

@ Requires no installation, 
supports or plant space. 

© into any electrical 


all types of textile 
bags and most paper bags. 

@ Economical to v>.... 
economical to buy! 

@ Unconditionally guaranteed! 


Practical, reliable and effi- 
cient in both small or large 
plants, for continuous or oc- 
casional work. For details 
on how the FISCHBEIN 
Portable BAG CLOSER can 
cut YOUR Bag Closing 
costs, write: 


DAVE FISCHBEIN CO. 


Industrial Sewing Machinery 


DEPT. B 38 GLENWOOD AVE. 
MINNEAPOLIS 3, MINN. 
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SAMPLING THE SUNSHINE—The 
American Dehydrators Assn. has se- 
lected Phoenix, Ariz., as the site for | 
its 1953 convention. Arrangements 
were completed a short time ago by 
the association officers, who are 
shown above on a visit to Paradise 
Inn, which together with nearby Jo- 
kake Inn will be the convention head- 
quarters. Studying the advertising 
folders depicting the delights of the 
resort are, left to right, Mrs. Loyd 
M. Faris, Lloyd S. Larson, executive 
secretary of the ADA and Loyd M. 
Faris, president of the organization. 
The convention is booked for Jan. 
11-14. 


MINNEAPOLIS TRAFFIC 
CLUB NAMES OFFICERS 
MINNEAPOLIS—Akeley L. Ste- 
vens, Northern States Power Co., was 
elected president, and Ralph P. Witt- 


‘Mox-i-pacity 
Bucket Elevators Grain Driers 


SHANZER MANUFACTURING CO. 


85 Bluxome St. + San Francisco 7, Calif. 


WITAMIN 


Zenere Difices: “ke Creuse, 


| CHARLES H. HUBBELL 
consutranr 


| Feed Formulation 
and Research 
Phone— Wabash 2-9005 
53 W. dackson Bivd. Chicago 4, IIL 


man, traffic manager of Ralston Pur- 
ina Co., was named vice president of 
the Minneapolis Traffic re- 
cently 


BREWERS’ DRIED GRAINS PRO- 
DUCTION (tons) 
The Preduction and Marketing Admin- 
istration reports the following statistics on 
brewers’ dried grains output 


~1950-51— —1951-52 


Cumu Cumu | 
Monthly lative Monthly lative 
October -. 16,400 16,400 16,500 16,500 
November ... 16,300 32,700 15,800 32,300 
December 16,000 48,700 15,800 48,100 | 
| January ..... 18,000 66,700 17,300 65,400 | 
February 16,600 83.300 16.600 82,000 
March ; 20,900 104,200 18,100 100,100 | 
April 20,000 124,200 °18,200 118,300 
May ......... 22,900 147,100 ...... pew 
Jume ......+. 24,700 171,800 ...... 
July 33,700 196,500 . 
August ...... 24,300 219,800 ...... . | 
September ... 19,100 238.900 ..... 
*Preliminary. 
Stocks of brewers’ dried grains on hand 
at plants and warehouses April 30, 1962, 
amounted to 1,400 tons compared with 1,100 
tons March 31, 1952, and 3,600 tons April 
30, 1961. 
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Feed Mills, Elevators and Seed 
Plants—designed and built to 
your exclusive need. 


Let us help you solve your problem. 
Write us in confidence. 


IBBERSON COMPAN) 


Minneapedes, We 


and Comtractors 


Loshing Backward 


Dorward 


Looking backward—it seems that all of us remem- 
ber with pleasure the good things that took place 
in our lives. It doesn’t really matter how long ago 
they happened—just so long as the association 
was truly a pleasurable one. 
Distillers, where we have been forced to tempo- 
rarily discontinue the production of Nadrisol and 
Produlac due to unsatisfactory conditions in the 
beverage distilling industry, it is hoped that YOU 
will feel this same way about our products in their 
absence during the interim until production is 


resumed. 


Our reason for hoping you will feel this way 
about Nadrisol and Produlac is simple. Known 
to be rich in protein and the Vitamin B-G Com- 
plex, Nadrisol and Produlac have always per- 
formed in your best interests by helping to 
stimulate faster growth and development in poul- 


try and livestock. 


Looking forward—it is our sincere wish that 
circumstances will soon again allow us to resume 
shipments of Nadrisol and Produlac to you. 


Here at National 


Products of 


NATIONAL DISTILLERS PRODUCTS CORPORATION 


GRAIN PRODUCTS DIVISION 
120 Broadway New York 5,N. Y. 


— SHANZER= | | 
= 4 | 
| | 
COLBY 
INC. 
Phone or 
PULVERIZED 
ooo 
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Wednesday each week for the 
the following Saturday. 
vertising copy 


Classified advertisements 


Changes of 
in classified advertise- 
date 


Classified Ads 


Rates: 15¢ per word; minimam charge 
$2.25. Situations wanted, 10¢ a werd; 
$1.50 minimum. Count words of signature, 
whether for direct reply or keyed care 
this office. If advertisement is keyed, 
care of this office, 20¢ per insertion a - 


tor — 
Classified advertising rate net available 
fer cemmercial advertising. Advertise- 
ments ef new machinery, —ry and 
services accepted for insertion at mini- 
mum rate of $7 per colama inch. 


MACHINERY FOR SALE 
v 


HELP WANTED 
v 


FOR SALE—SOME CALIFORNIA PELLET 
Sabetha, Kansas 


mills, Wenger Mixer Co 


WHIKLAW AY AIRBLAST CAR LOADERS 
J. EB. Hagan Mill Machinery, Jefferson 


City, Mo 
POR SALE —ONE 75 ELP., 3,600 R.P.M. 
motor with starter, like new, price $700 
Farmers Milling & Elevator Co., Colfer 


ville, Tenn 


FEED MIXER, 1-TON CAPACITY, GUAR- 


anteed first-class throughout, 6 H.P. mo 


tor drive. Address 8774, Feedstuffs, Min- 


neapolis 2, Minn 


WHEN YOU ARE IN THE MARKET FOR 
electric mo- 
write J. B. 


new or used mill machinery, 
tors or any other equipment, 


Hagan Mil! Machinery, Jefferson City, Mo. 


FOR SALE —JAY BEE 3 W HAMMER- 


mills, V-belt drive on steel base with pipe 
and collector, Heavy duty Minneapolis 
Sewing Machine, like new. Robert Louks, 


Laurel, lowa 


SIX UNION 
suspended units for burlap and 
$300 each. One Singer suspended 
otton and burlap § 
suspended unit 
Murdock Road 


SPECIAL 


$25 
Baltimore 12, Md 


FOR SALE—ONE GEHL 


STYLE 80560-F 
paper, 
style 
50. One Metropolitan 
2. C. Covell, 719 


PICK-UP FIELD 


machine with 4-cylinder engine One 
Papec pick-up field machine with 6-cylin 
der engine. Either machine can be put 


in first class condition for $100. Will sell 
cheap. National Processing Co., Frank A 
Webb, Arkansas City, Kansas 


FORK SALE—MOLASSES MINER; CLIPPER 


Corn Shellers; Screw 
Materials; 2 and 3 High Rolls; 
Double Mills; Roll Chills 
Attrition Mills, single and 
Mixers; Hammermillis, new 
Hughes Engineering Co 


Cleaner 
Elevator 
and 9x30 
of all sizes; 
double head; 
used and rebuilt 
Wayland, Mich 


nveyor; 


Screens - Hammers - Bearings 


NEW and REBUILT MILLS 


Write for Prices 


INDIANA GRAIN MACHINERY Corp. 
Indianapolis, Ind. 


420 S. Meridian St. Riley 3235 


WANTED — MEN FOR RETAIL STORE 
managers and assistant Managers by New 
York state feed manufacturing firm. Ad 
dress 701, Feedstuffs, Minneapolis 2, Minn 

FEED INDUSTRY “WANTS AGRICULTUR- 
al graduate or nutritionist under thirty 
five. Travel central West. Salary open 
Give qualifications, Address 441, Feed 
stuffs, Minneapolis 2, Minn. 


WANTED — EXPERIENCED BOOKKEEP- 
er, grain and feed business, also, be able 
to handle inside sales and eventually tak« 
full responsibility of office. Excellent op 
portunity for young married man. Address 
761, Feedstuffs 2, Minn 

WANTED—FEED INGREDIE NT BUYER— 
A young man with experience in buying 
and brokering of feed ingredients. If you 
happen to be a junior member of a pur 
chasing department handicapped by sen 
ority and with a reasonable amount of ex 
perience in purchasing raw materials for 
feed manufacturing as well as brokerage 
this is a real opportunity for advancement 
and a future for the right man in a young 
growing feed and grain company in the 
Midwest. Address all replies confidential 
to Box 754 Feedstuffs, Minneapolis 2 
Minn 


WANTED — A MAN WHOSE RECORD 
proves he can sell. We are an established 
manufacturer of feeds, and have a terri 
tory opening in lowa where through plain 
hard work and sincerity a man can be 
come an above-average earner. We offer 
in return for honest and intelligent effort 
a salary, commission, car, expenses and 
all-out assistance and direction’ from a 
district sales manager long experienced in 
the industry and in this particular terri 
tory. If you are not farsighted and ready 
to make an honest effort to produce, do 
not apply to Box 752, Feedstuffs, 612 
Board of Trade Bldg., Kansas City 6, Mo 


Machinery Auction 


$550,000 worth of flour milling equipment 
goes under the hammer, 10 a.m., June 
25 and 26 at Universal Mills, Ft. Worth. 
Includes 48 motors, all sizes, 20 double 
stands rolls 9x30 and 9x56, 10 sifters, 20 
reels, 12 purifiers, 7 aspiraters, 3 mixers, 
45 feeders, 7 separators, 6 cleaners and 
scourers, 10 collectors, 4 hammermills, 
600 ft. screw conveyors, 175 belts, 255 
pulleys, shafting, hangers and other 
items by the hundreds 

You can use a lot of these and save 
thousands of dollars. Write for folder, 
Vlan to attend and buy some bargains. 


SODER SOUTHWESTERN, Sales Agent 


Mill & Blevator Specialist 
Sle Hightower Bldg. Okla, City, Okla. 


We have the following surplus 
equipment for sale: 


on Hammermill, 


i—Prater, 12 
Type Bs 
i—Prater, 20-ton Hammermill, 
Type DFO 11. 
1—100 H.LP., 3-phase, 60-cycle, 440- 
volt Motor. 
10—Allis-Chalmers Kotary Steam 
Tube Dryers (single section) 
*—French, 3-section, Screw Presses 
6 
1—Allis-Chalmers, 2 pair high, 
Cracking Roll, 
I—Prench Oi Settling Tank 
I—Link Belt Vibrating Oil Screen. 
416 Steam Duplex Pump 
2—Bucket Elevators, 20° high, 4 
cups, with of] tight case 


serew Conve) or 


The above equipment available for 
inspection at our mil r we will fur 
nish further details upon request 


SWIFT & COMPANY SOYBEAN MILL 
Champaign, Illinois 


SALESMEN 
Jobbers and distributors 


Leading a of liquid fer- 
tilizer has several territories open for 
product being used by progressive 
grain and vegetable growers for fast- 
er germination, improved plant and 
root structure. Every feed and seed 
dealer a prospect. 

Also need sales organizations for new 
chlorophyll products for dogs and 
pets. Added to food or drinking water 
daily, it eliminates all body and 
breath odors in less than 24 hours. 
Positively eli ted fem J 
worry. Every dog food and pet supply 
dealer a prospect. Write full details 
te U. 8. Chemical Products Co., 1294 
Oak St., Columbus 5, Ohio. 


SALESMEN OF 
AGRICULTURAL CHEMICALS 


A large eastern manufacturer of fine 
chemicals wishes to employ several sales 
representatives in the midwestern states. 
Principal sales efforts will be in the field 
of animal nutrition. Formal education in 
nal husbandry and some experience 
i therefore, essen- 
The salary, though 
pare favorably with simi- 
lar work elsewhere and will be deter- 
mined in each case by the candidate's 
experience and other qualifications. For 
further information, please write 


745 FEEDSTUFFS 
40th St. New York 16, N. Y. 


BABY CHICKS FOR SALE 


v 


HATCHING YEAR ROUND; 45,000 CHICKS 
r week; contact us for wholesale prices. 
oe _ approved and pullorum paseed. Mor- 
hery, 843 Jack Morris, UL 


Splendid Selling Opportunity 
POULTRY 
BIOLOGICALS 


For two men with background ia 
poultry husbandry and uae 
ment to sell complete line of na- 
tionally-known poultry biologicals. 
Territory eastern seaboard. Sal- 
ary and expenses start immedi- 
ately; opportunity for generous 
earnings through commissions and 
incentive plan. Excellent future. 
Write in full detail; replies con- 
fidential. 


Address 689, Feedstuffs 
Minneapolis 2, Minn 


HELP WANTED 
WANTED — EXPERIENCED MANAGER 
for grain and feed operation by Midwest 
feed and grain company. This is a real 
»pportunity for the right man experienced 
in buying grain, wholesaling and retail 
ing of feed and some feed manufacturing 
Only experienced men need apply. Salary 
and percentage of the profits to the right 
mar Address 753, Feedstuffs, Minneap- 
Minn 


olis 2 


SITUATIONS WANTED 
v 


FEED MILL FOREMAN, EXPERIENCED, 
middle aged, desires position in Mid-Cen- 
tral state. Address 718, Feedstuffs, Min- 


neapolis 2, Minn 


GENERAL SUPERINTENDENT OFFERS 
long experience supervision, maintenance 
engineering, mills or elevators. Age 44 
Will travel if needed. Address 736, Feed- 


stuffs, Minneapolis 2, Minn 


BOOKKEEPER—? YEARS’ EXPERIENCE 
in flour and feed mill, desires to make 
connection with feed mill in Midwest. Can 
handle complete accounting. 32 years old 
College graduate. Married. Address 717, 
Feedstuffs, 612 Board of Trade Bidg 
Kansas City 6, Mo 


ADMINISTRATIVE EXECUTIVE 
Age 45, available Jane 1. Successful 
background in: 

ORGANIZATION SALES MANAGE- 
MENT ~- ADVERTISING - PLANT 
MANAGER AND PROCUREMENT. 
Feedstuffs 

Minn 


Address 725, 
Minneapolis 2, 


BUSINESS OPPORTUNITIES 
FOR SALE—OLD ESTABLISHED FEED 
and seed business located on railroad in 
the Willamette Valley in Oregon. Address 
750, Feedstuffs, Minneapolis 2, Minn 


WELL-KNOWN, FULL EQUIPPED, OPER- 
ating feed mill in prosperous southwest 
ern feeding and rail center for sale at a 
reasonable price Address 740, Feedstuffs 
Minneapolis 2, Minn 


WHEN YOU WANT TO BUY AN ELE- 
vator or feed mill, see or write us your 
needs. We have some good ones in Ohio, 
Indiana, Illinois. Mid-West Business Ex- 
change, Plymouth, Ind. 


FOR SALE—FEED STORE AND MILL— 
N. W. Wisconsin, city of 10,000 in rich 
dairy and poultry country. Clean stock, 


long lease. Address 755, Feedstuffs, Min 


neapolis 2, Minn 


FOR SALE oR LE -ASE—ALFAL FA DEHY- 
drating plant located in the Arkansas 
Valley in Colorado. Plenty alfalfa acreage 
and good plant. Address 748, Feedstuffs, 
Minneapolis 2, Minn 

FOR SALE—FLOUR, MEAL AND FEED 
Mill, seed cleaning and fertilizer business 


located in North Carolina, Income pro 
ducer. Will pay for itself in 10 years, 
terms to reliable people Address 729, 
Feedstuffs, Minneapolis 2, Minn 


THREE ELEVATORS AT TWO STATIONS 
in central Illinois, combined capacity 126, 
000 bushels. Handle feed, coal, hardware, 

zer and seeds. One 50-ton Fairbanks 

Morse and one 20-ton Fairbanks Morse 

Address 739, Feedstuffs Minn 

Minn 


apolis 2, 


OBTAINABLE BARGAIN — TWO-STORY 
wooden building, equipped with machin- 
ery, cement block storage room. Pa. R.R 

side track, running parallel with building 

lly located. Everything in excellent 
condition. Owners retiring Fry Milling 
Co., Cresson, Pa 

LONG ESTABLISHED ALFALFA SEED 
country processing plant for sale; ample 
dealer-jobber outlets for rapidly expand 
ing volume hardy, high-altitude seeds 
n healthy mountain climate, fishing, hunt- 
ng. w sports. Requires $15,000 
George Heflin, De Beque, Colo 


FOR SALE OR LEASE 
ONE of MIDWEST’S FINEST 


Modern Feed Mill and Soybean 
Processing Plants—2 country ele- 
vators—Located in heart of 
country’s largest livestock and 
grain producing area, on two rail- 
roads with transit privileges. 
Small amount of cash required. 
Address 749, Feedstuffs, Minne- 
apolis 2, Minn. 


inter 


BUSINESS OPPORTUNITIES 


ELEVATOR FOR SALE — LAKEVIEW, 
Ohio. Located in an excellent grain and 
feeding territory. All buildings and rail 
road siding are located on the elevator’s 
land. It is equipped with feed grinder, 
mixer and corn cracker. A large ware- 
house and coal yard, located across the 
street from the elevator. Corn cob burner 
erected within the past five years. Re- 
ceiving scales installed new last year The 
elevator is located on the N Y.C 
road Trucks and inventory can be ad 
justed for the purchaser. For full particu 
lars call or write the Ohio Farmers Grain 
& Supply Fostoria, Ohio 


FEED PLANT FOR SALE, DOING FROM 
$600,000 to $700,000 business per year; lo 
cated in excellent grain section of éastern 
North Carolina. Well established with ex 
cellent reputation. Owner retiring because 
of ill health. Daily capacity—-80 tons per 
day including molasses feed 30,000 bu 

molasses con 


Assn 


grain storage 15,000 gal 

crete storage 35,000 sq ft warehouse 
space, 20.000 sq. ft. sprinkled; new two 
story store building 40'x100’ with offices 
and truck scal: lot 145'x425’ with 300° 
A.C.L. siding: plenty room for expansion 


three 150 KVA transformers. Address Wi! 


liam R. Mayes, P.O. Box 706, Roanoke, Va 
WANTED 


MACHINERY 


WANTED — INTERNATIONAL UD. 18 
Power Unit. Give full information. Write 
Waumandee Mills, Cochrane, Wis 


WANTED TWO SUPER DUO EXPELLERS 
—May consider Duo or RB for other 
operation. Address 1594, Feedstuffs, Min- 
neapolis 2, Minn. 


WANTED TO BUY — Biessapee™ 
scales, bag closing nes and other 
good mill, feed and oa equipment. 
. B. Hagan Mill Machinery, Jefferson 
City, Mo. 


Nopco Plans Program 


for Jobber Salesmen 


HARRISON, The Nopco 
Chemical Co.’s agricultural depart- 
ment, as part of its 25th anniversary 
expansion program, is starting a new 
educational program for its jobbers’ 
sales representatives. 

According to a plan outlined re- 
cently by A. V. Jay, eastern sales 
manager for the firm's agricultural 
department, key representatives of 
Nopco jobbers throughout the coun- 
try have been invited to the com- 
pany’s Harrison, N.J., plant and of- 
fices for a three-day sales and promo- 
tion clinic. 

The program, being held June 9-11, 
will include trips through Nopco vita- 
min plants and laboratories; sales and 
advertising conferences that will out- 
line new promotional! and sales ideas 
and methods; nutrition conferences 
with Nopco's technical service bureau 
covering ways and means of analyz- 
ing existing feed formulas and devis- 
ing new formulas; an introduction to 
the new Nopcosol line, hailed as an 
“entirely new feeding concept”; and 
a look at the company’s new “batch- 
size’’ custom mix facilities. 

Designed to more fully aquaint 
jobbers’ representatives with the 
problems of feed formulation and vi- 
tamin concentrate production, as well 
as advancing new sales slants, the 
three-day clinics, it is planned, will 
be a yearly event at Nopco. 


FEED WHEAT IMPORTS 
SHOW LARGE INCREASE 


WASHINGTON—Imports of feed 
wheat from Canada were stepped up 
sharply in February, the U.S. Bureau 
of the Census reports, with a total 


of 2,004,000 bu. entering the U.S 
in that month. 
Total feed wheat imports in the 


July-February period were 21,165,000 
bu., compared with 4,947,000 bu. in 
the same months of 1950-51. Imports 
through February this crop year were 
valued at $33,819,000. 

In the same period this year 208,000 
tons of bran and shorts have been 
imported, compared with 184,000 a 
year earlier. Cottonseed oil meal im- 
ports in February totaling 18,205 
tons, compared with 5,079 in Febru- 
ary, 1951. 

Eight months’ cottonseed oil meal 
imports were 82,247 tons, compared 
with 69,261 tons last year. During 
this period soybean meal imports this 
year were 38,387 tons, compared with 
7,888 tons a year earlier. 
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First Car of New 
Crop Alfalfa 
Received at K.C. 


The first car from the 
of alfalfa was received at 
City June 2, the U.S. Department of 
Agriculture pointed out in its recent 
hay market review. A year ago the 
first car arrived on June 4 and in 
1950 the first car was received on 
June 12. 

The first car this year originated 
at Bonner Springs, Kansas, and was 
of good quality and color, although 


1952 


crop 
Kansas 


containing some immature grain, 
according to USDA. The probable 
grade was No. 1 alfalfa light grain 


mixed hay. It sold at $30 
Other arrivals on the Kansas City 
market during the week ended June 


2 were five cars of old crop alfalfa 
and two cars of prairie hay. In addi- 
tion to the above sale, two other 
cars were sold at $34 ton. Demand 


for alfalfa was easy, and only an 
occasional inquiry was reported. Nom- 
inal quotations by grade: No. 1 $35 
and up, No. 2 leafy. $3034.50, No. 2 
$28 @ 29.50, No. 3 leafy $25.50@27.50, 
sample grade $16 @ 22.50 ton. 

Good progress was made with al- 
falfa harvesting during the week in 
the Larned, Kansas, area. Favorable 
weather conditions helped in produc- 
tion of good quality alfalfa. However, 
yields were running below normal for 
the crop; green bug damage early in 
the growing period is showing up in 
reduced tonnage. There has been lit- 
tle movement of new alfalfa as most 
of the crop was going into storage. 
The bulk of the first cutting was 
harvested by June 1, the earliest in 
a number of years for this area. The 
second crop was starting off well, 
with some fields already 8 to 10 in. 
high. Quotations on new crop alfalfa 
were not established as no sales had 
been reported. Much of the alfalfa 


Standard steel elevators. belt and bucket type. avail- 
able from stock. Ten Heavy Duty sizes, from 300 to 
10,000 Bu /Hr., for continuous service and four 
Light Duty sizes, from 110 to 750 Bu /Hr., for imter- 
mittent service. We also manufacture screw con- 
veyors and hoppers. Send your requirements for 
complete information. 
GODSHALK 
Sheet Metal Fabricators 
BANG 


FARMERS MAKE TOP 

eld baled hay. Prevent mildew and wildy 
oy by controlling moisture content o bay 
when baled. Eliminate the guesswork. Write 
for circular and dealers proposition on the 
Delmhorst Moisture Detector, distributed 
by The Dewey Bros. Co., Blanchester, Ohio, 
and RK. B. Dewey, Box 802, Cortland, N. ¥ 


ATLAS 
FIELD-TEST 


 Knotless 
BALER TWINE 


Guaranteed Uniform 
Yardage and e Treated 
n 


@ Dependable Delivery 
A Quality Product of 
FITZMAURICE MILLS 
For Dealership Contact 


ATLAS CORDAGE CO. 


219 E. NORTH WATER STREET 
‘CHICAGO aa, 0at. 
Importers Since 1928 


harvested was comparable to third 
cutting and was high in protein. 

There was but limited action of 
the prairie hay market at Kansas 
City during the week. Demand was 
lacking and in keeping with the very 
light offerings. Arrivals totaled two 
cars and the only sale reported was 
one car at $25 ton. Nominal quota- 
tions by grade: No. 1 $25 and up, 
No. 2 $22@2450, No. 3 $18@21.50, 
sample grade $15@17.50 ton. 


CCC Lists Prices, 
Amounts of Grains 


Available in June 


WASHINGTON—The U.S. Depart- 
ment of Agriculture has announced 
approximate quantities and domestic 
prices of various commodity hold- 
ings of Commodity Credit Corp. that 
are available to buyers during June. 
Commodities available tor domestic 
sale include wheat, oats, barley and 
corn. 

Although these commodities are 
offered specifically for sale to domes- 
tic buyers, they also are eligible for 
export. 

Flaxseed has been dropped from 
the domestic sales list, but CCC has 
about 152,000 bu. old crop stocks in 
the Minneapolis area. Inquiries re- 
garding this flaxseed should be ad- 
dressed to the PMA commodity office 
in Minneapolis. 

The June price list, like those is- 
sued previously, is based upon the 
minimum levels prescribed by law, 
which requires that CCC not sell any 
basic commodity or storable non- 
basic commodity at less than 5% 
above the current support price plus 
reasonable carrying charges. 

Sales from the domestic list during 
the period of Jan. 1-May 23 includ- 
ed 974,712 bu. wheat, 1,286,081 bu. 
oats, 618,325 bu. barley, 15,308,013 
bu. corn and 460,706 bu. flaxseed. 

Examples of minimum prices on 


the domestic list include: Wheat— 
Kansas City, No. 1 HW, ex rail or 
barge, $2.75 bu.; Minneapolis, No. 1 
DNS, ex rail or barge, $2.77; Chi- 


cago, No. 1 RW, ex rail or barge, 
$2.80. Oats—Chicago, No. 3 or better, 
ex rail or barge, $1. Barley—Minne- 
apolis, No. 1 barley, ex rail or barge, 
$1.53. Corn—Chicago, No. 3 yellow, 
$1.98; Minneapolis, No. 3 yellow $1.89. 

Approximate quantities available 
are 25 million bushels of wheat, 4.5 
million bushels of oats, 8 million bush- 
els of barley and 50 million bushels 
of corn. 

The same lots of wheat, oats and 
barley are available at export sales 
prices which were announced. In each 
case, the export price is market price 
on date of sale at point of delivery 
provided delivery takes place within 
15 days unless otherwise agreed upon. 

Sales from the export list during 
the period of Jan. 1-May 23 included 
2,668,765 bu. wheat. 


COURT REJECTS CITRUS 
FEED PATENTS CLAIM 


TAMPA, FLA.—Judge George W. 
Whitehurst of U.S. District Court 
ruled recently that patents claimed 
by Daniel B. Vincent and Food Proc- 
esses, Inc., Tampa, covering a process 
in the manufacture of cattle feed 
from citrus waste -were invalid pri- 
marily on grounds Mr. Vincent was 
not the first inventor of the process. 

The decision brought to an end 
litigation which has been continuing 
in one case or another since 1941. 
The court ruled the patent invalid 
because of “lack of novelty and in- 
vention,” and also upon other grounds 
urged by the defendant processors. 

The decision was entered in three 
suits pending in district court. One 
suit was brought by Suni-Citrus Prod- 
ucts Co. against Mr. Vincent to de- 
clare the patents invalid. Two coun- 
tersuits, one in the name of Food 
Processes, Inc., against Minute Maid 
Corp., and the other by Dan B. Vin- 
cent, Inc., against Minute Maid, fol- 
lowed. Suits were filed by Mr. Vin- 


cent's companies to establish valid- 
ity of his patents and also charging 
patent infringement. 

Mr. Vincent had sought to bar oth- 
er firms from using the lime process 
unless they paid royalties and had 
asked for royalties on citrus proc- 
essed for cattle in past years. 

The defendants argued that there 
was no patent infringement and that 
Mr. Vincent was not the true and 
first inventor of the process, which 
involved dehydrating the citrus pulp 
and other products through the use 
of lime. 

The court opinion not only disal- 
lowed any claims for royalties, but 
in effect ruled that the process used 
could not be patented and that the 
Vincent patents are invalid, attor- 
neys said. 

It was not known immediately 
whether an appeal would be taken 
from this decision. 


NEW ST. REGIS PAPER 
MACHINE IN OPERATION 


NEW YORK-—St. Regis Paper Co. 
announces that the new paper ma- 
chine at the company’s “Kraft Cen- 
ter” at Pensacola, Fla. capable of 
producing approximately 100,000 tons 
of kraft paper and board a year, is 
now in regular production. The pulp 
mill at that center was also expanded, 
and completion of the program at 
Pensacola has raised the company’s 
paper and board capacity there to 
265,000 tons a year. 

The company also reports “on- 
schedule” progress in the construction 


MOLAS-O-FIER 
FITS ALL MIXERS 
Mixes Betaine, Choline, Mo- 
lasses, Buttermilk, Solubles, 
All Liquids inte Dry Feeds, 
Easier, better, faster 

blending. Portable. Low cost 


Write CARROLL SWANSON 
Bldg. 
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of its new kraft paper and board mill, 
including pulp manufacturing facili- 
ties, at Jacksonville, Fla., with pres- 
ent indications that production will 
start in the fourth quarter of this 
year. 


NEW NAME 
PORTLAND, MAINE 
June 2 the Maine Fish Meal! Co. here 
became known as the Maine Marine 
Products, Inc., according to an an- 
nouncement from the firm. The 

change is one of name only 


WAYNE FISH 
ano cOmPANYT 


1455 RAND TOWER 
MINNEAPOUS, MINN. 


. for personal service: e 
e WALSH GRAIN CO. e 

1002 Flour Exchange Lincoin 0678 . 
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SINASON - TEICHER 
INTER AMERICAN GRAIN CORP. 


Telephone HAsover 


1 WALL STREET, NEW YORK 


Teletype WY | 


GRAIN @ FEEDS @ FLOUR 


WIRE US YOUR OFFERINGS 


NEW ARRIVALS IN DAVIS MACHINE FAMILY ! 


CRIMPER, shels 
dour HP - $1500.00. 
Other wizes 6" t r 30” 
When bett er rolier mills are 
built, Davis wil! build them 
This new refinement to our 
Standard line of roller mills 


promises even greater out- 
put and efficiency at lower 
initia! and long range cost! 


CORN AND COB 
GRANULATOR. w! After 3 


years of b sweat, and 

tears, w ~; ved this 
probl (rer ator ute 

power t n ha Reduces 

ear rn to gra ar form, 
making only mea r fines 
Feed miling « newest sensation 
Idea! also for crumbling 

cobs to litter 


DEPT. FH.6 © BONNER SPRINGS 


KANSAS 


Engineered to 
Do the Tough Job 


The New MARION INDUS- 
TRIAL MIXER is used by 
Packing Plants, and many 
other Plants, where they 
must run 24 hours per day 
on the toughest kind of mix- 
ing. 


1. Minerals 


889 STREET 


MARION INDUSTRIAL MIXER 


WILL DO ACCURATE MIXING— 


2. Molasses 3. Fish Solubles 
RAPIDS MACHINERY COMPANY 


MARION, IOWA 
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FLOUR, FEED, GRAIN and BAKING 


THE NORTHWESTERN MILLER, 
published weekly, carries the advertiser’s 
message to the large users and distrib- 
utors of flour. Its editorial content em- 
" braces the long chain of processing and 
merchandising that binds the wheat field 
to the consumers’ table. It is the leading 
publication of the breadstuffs world. 


FEEDSTUFFS—a weekly paper for the 
feed manufacturer, jobber, broker and 
dealer—gives its readers prompt informa- 
tion about the products they use, buy 
and sell. It is the only newspaper of the 
feed trade. In addition to its paid cir- 
culation—largest in the field—selective 
controlled distribution blankets the in- 
dustry. 


MILLING PRODUCTION is a monthly 
technical journal for operative millers, 
cereal chemists and their associates. Its 
circulation is carefully selected to assure 
advertisers complete coverage of key per- 
sonnel in the production departments of 
the flour milling industry. Its readers 
recommend what to buy. 


THE AMERICAN BAKER, published 
monthly, brings to the big buyers of the 
baking industry all the news of the bread- 
stuffs world. It reviews and analyzes the 
factors influencing the flour market— 
nerve center for bakery profits. It sug- 
gests what to make and how to sell it. 
Its selective readership makes it a pow- 
erful advertising medium. 


The Business Paper Family Serving 
the Related Fields of 


FLOUR, FEED, GRAIN & BAKING 


Ways to Reach 


The related fields of 


FEEDSTUFFS 


* A WEEKLY MEWSPAPER «+ 
FOR THE FEED MANUFACTURER, BROKE ond DEALER 


10% Larger Spring Pig Crop Predicted 


TOTAL OF 56.5 MILLION HEAD 
WOULD BE UNDER USDA GOAL 


1968 Pig Crop Increases 1% Over Lan Your Because of 
3% Gain io Fail Producnon; Pigs Seved Per 
Record 


’ THE MILLER PUBLISHING CO. 


118 SOUTH SIXTH STREET 


BRANCH OFFICES — NEW YORK. CHICAGO, KANSAS CITY, TORONTO 


MINNEAPOLIS 2, MINNESOTA 


Vivd ONISI 
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Shell Egg Buying 
Program Unlikely 
to Be Extended 
WASHINGTON-—-U.S. Department 


of Agriculture poultry specialists say 
it is unlikely that the shell egg pur- 
chase program will be extended be- 
yond June. This comment was ob- 
tained after another week's procure- 
ment revealed that acceptances had 
been small. 

Against the 500,000 case program 
limit, to date USDA has obtained 
only approximately 100,000 cases 
Even if the goal limit is not reached 
through further June buying, it is 
seen as impractical to continue the 
program beyond the new deadline of 
June 30, officials say. 

First, it must be understood that 
most of the offers accepted up to this 
time have come from country pack- 
ers. Few have been obtained from 
the terminal market accumulators. 
At the country packing level in the 
Midwest there has been a consistent 
fear that eggs offered and placed in 
storage might not grade out to gov- 
ernment specifications. This fear dis- 
couraged many offers from the sur- 
plus Midwest area and also made 
bankers reluctant to finance these 
storage deals. 

Rising Price Trend 

Lending support to the USDA opin- 
ion that the program will not be ex- 
tended beyond June 30 is the further 
information that there is a rising 
price trend for top quality eggs which 
also discourages offers of shell eggs 
to the government program. 

One factor which might boost the 
government procurement toward the 
end of the program this month would 
be offers of shell eggs now being held 
in storage. 

Purchases made last week by USDA 
amounted to 22,052 cases, bringing 
the total procurement since the pro- 
gram was started up to 100,422 cases. 
The program will continue through 
June 30 with additional offers to be 
received on June 10, 17 and 24. Shell 
eggs purchased during June will have 
to be placed in storage not later than 
July 1. 


SALE OF MILLING FIRM 
IN MISSOURI EXPECTED 


FREDERICKTOWN, MO.—Negoti- 
ations are reported to be under way 
for the sale of the Fredericktown 
(Mo.) Milling Co. to the Missouri 
Farmers Assn. of Columbia, Mo. It 
is expected that the local cooperative 
exchange will use the plant for grain 
storage facilities and local feed mix- 
ing. 

One of the oldest flour milling oper- 
ations in the state, the Frederick- 
town mill has a capacity of 1,200 
sacks daily and storage for 70,000 bu. 
wheat. The firm has done consider- 
able flour business in the Southeast. 

HERBERT TOOLEY DIES 

WINNIPEG—Herbert Tooley, 64, 
a member of the Winnipeg Grain Ex- 
change since 1917, died at his home 
here May 24. He was a member of 
the first Canadian Wheat Board, 
which was organized in the closing 
years of World War I. He became 
secretary of that organization in 1921, 
and one year later he formed his own 
brokerage firm, the Tooley Grain Co., 
of which he was president at the time 
of his death. Mr. Tooley was vice 
president of the Winnipeg Grain & 
Produce Exchange Clearing Assn., 
and of the Traders’ Building Assn., 
Ltd. He was also a member of the 
Chicago Board of Trade. 


JOHN K. PIERCE INJURED 

NEW YORK—John K. Pierce, vice 
president of Charles Bowman & Co., 
of this city, was critically injured in 
an automobile accident in Jamestown, 
RL, June 1. He and his companion, 


R. E. Leonard, an advertising execu- 
tive with Remington Rand Corp., 
both graduates of Brown University, 
had been attending a class reunion. 
Their car went off the road at a sharp 
turn. Mr. Leonard was killed, and 
Mr. Pierce suffered a fractured pelvis 
and internal injuries. He was placed 
on the critical list in the hospital 
to which he was taken. 


OPS PLANS LINSEED MEAL, 
ALFALFA MEAL ORDERS 


WASHINGTON — Economic briefs 
supporting Office of Price Stabiliza- 
tion action on specific orders for lin- 
seed oil meal and suncured alfalfa 
meal have been prepared and are un- 
der study at the grain branch of the 
price agency. 

The actual orders have not been 
written. On the basis of the tortoise- 
like speed of the price agency, it may 
reasonably be expected that the issu- 
ance of these orders will be on the 
July schedule 6f the agency 


OPS te Permit 
Pass-Through of 
Rail Rate Hike 


WASHINGTON The Office of 
Price Stabilization is poised to issue 
an amendment to Supplementary 
Regulation 73 to the General Ceil- 
ing Price Regulation which will per- 
mit millers, feed manufacturers and 
other handlers of grain and grain 
products to pass on in delivered price 
sales the last of the freight rate in- 
creases granted to the railroads by 


the Interstate Commerce Commis- 
sion 
However, in granting this pass- 


through of the higher freight rates, 
OPS is prepared to sound an ominous 
note to the effect that at some later 
date a survey may be made of these 
industries to see if the pass-through 
provision is justified on the basis of 


iy 
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the industry earnings standards of 
the price agency 

If such a study revealed that these 
industries could absorb this latest 
rate without dropping their 
earnings below 85 of the best three 
years in the 1946-49 period, OPS says 
it may withdraw this pass-through 
provision 

In other similar 


boost 


approvals of the 
pass-through of freight increases 
OPS has stated that an earnings 
standard test may be applied 


$10 DAMAGES ORDERED 
ON SOY MEAL DEFAULTS 


CHICAGO—The directors of the 
Chicago Board of Trade have ordered 
a payment of $10 ton as liquidated 
damages against shorts who default- 
ed on their May, 1952, soybean oil 
meal futures contracts 

At the close of business May 29, 
the final day for delivery on open 
May contracts, 64 lots of 100 tons 
each of May futures were still open 


BUILD 


YOUR BUSINESS 


SOUND FOUNDATION 


Feeds that produce build a sound foundation 


for your business. Feeds enriched with MANAMAR 


“Sea Power” nutrients are constantly setting new livestock 


and poultry records. A MANAMAR dealer’s feed 


formulas are the result of constant laboratory 


research, analysis control, and actual feeding tests. 


In addition, the dealer is supplied with practical up-to-date 


SEA POWER NUTRIENTS 


a rich, natural source of 


Vitamin B-12 plus 
Unidentified Growth Factors 


B-Complex Vitamins 


Essential Trace Minerals 


merchandising aids and information which enable him to give 


better service to today’s progressive feeders. This adds up to 


more feed sales and more profits to you! There may be a 


MANAManR dealership open in your area. Call or see 


your MANAManr representative today! 


PHILIP R. PARK, INC. 


FEED ENGINEERS 


manufacturers of MANAMAR **Sea Power” supplements 


141 WEST JACKSON BOULEVARD 


CHICAGO 4, ILLINOIS 


BERTH 42 OUTER HARBOR 
SAN PEDRO, CALIFORNIA 
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THE FEED MARKETS 


* * 


Demand — Supply — Trends — Prices 


Quotations on feed ingredients shown in these and adjoining 
columns are wholesale prices, per ton, bagged, for prompt delivery, 
unless otherwise noted. They are the latest quotations available by 
mail from Feedstufls correspondents, but are not necessarily those 
in effect on date of publication. The prices represent fair average 
trading values and do not necessarily represent extreme low or 
high levels at which individual sales might have occurred. A de- 
scriptive summary of supply and demand factors prevalent in the 


feed market appears on page 2. 


ALFALFA MEAL 


Omaha: Demand good on 
weak on suncured supply good t 


drated, weak on suncured 20 let rated 
150,000 A $56; 17 lehydrated, 10 
su ired, Nebraska, No, 1 
Demand good upply p 

100,000 units vitamin A guarar 

75 ton; 20% with 150,000 units A 

Les Angeles: Ihemand steady; supply am 

ple; 17% dehydra 1 $60@66; Imperial Val 


$60@62 San Joaquin 
15 suncured $56@ 
of Imperial Valley pro 


ley offerings 
Valley produ 


Demand slow trend lower; 
improved suncured 15% $45, f.o0.% 
Idaho. $50, California; dehydrated, eastern 
$64. fot California $68, fob 

Cincinnati: Demand fair; trend easy; 
supply adequate 17 dehydrated, 100,000 
units vitamin 2.50@64 

Buffalo: Demand fair; trend steady to 
easier, supply ample; new crop, 20% 1 0 
A $74@75, basia Boston 17%, 100,000 A 


toston 
Philadelphia: Demand moderate; supply 
fair 17% dehydrated $67.50 

Seattle: Lemand slack upply fair; 16% 
fine grind suncured §57 ton, ex-warehouse; 
lehydrated §67 to delivered, carlots. 


New Orleans: Lemand siow; trend low 
supply adequate 17% dehydrated vita 
min A guaranteed §$62@63, non-guaranteed 
Boston: Demand fair supply steady; 
lehydrated 17% $69.75 suncure 13% 
$65.50 
St. Louw Demand fair on dehydrated 
slow mn suncured supply ample 
lrated limited on suncured 
17%, $57.40, 100,000 A, St. Louis 
No. 1 fine ground, 13% $60.80, St 
Kansas City: Many producers ir 
and Nebraska reached the end 
first cutting of alfalfa hay this week and 
the result wa a ons 
some dehydrating units iown 
Tr a& week because ha 
in spite of lighter pr ure 
plentiful; prices have he 
tendency was towards ate 
this week yet the to 
have a rather weak de 
hydrated alfalfa meal of 
tamin A guarantee ou 
53.50, sacked, Kansas City 
Minneapolis rh 1 i firm, with 
offering reduced i 
western dehydrat 
to second cutting 
7% dehydrated t 
A guaranteed $58, papers or burlaps 
lehydrated is quoted in a wide range of 
$64.50 @68.50 no suncured rs 
Ft. Worth: Demand fairly supply 
ufficient; dehydrated, 100 >A 17% $63.60 
scattered June 
fair trend steady 
ated 1 protein 
guaranteed i * Vitameir $59 
ler na lach trer teady 
neured, 1 $ lehy 
Demand good, suzy scarce 
m 16 dehydrated fair a 1 with A 
guarantes no 1 vut acle ate or 
western su ‘ western dehyd 
with 100,00 A gua $60 
western dehydrated, 1 $ 15 $ 
ALFALFA PELLETS 
Omaha Demand good « tet ater 
weak or ur are ’ i 
trated, weak on sun 1% de lrated 
150,000 A $61; 1 iydrated, 1 ) A 
$57; 13% suncured, Nebra N 1 $50 
BARLEY FEED 
Francisco: Len fair; supply am 
ple ‘led $74, 2 
hic age: Demand fair t 8 
ton | 
Baltimore: Demand fair tigh 
$64 ton, sacked 
Portland Demand slow trend lower 
supply ample rolled $8 round $81 
Ogden: Rolled $ p75, w ba y $ 
@7o 
Boston and fa $ 
Philadet un falr 
pulve ed 
Seattle hole 
$82 ton $85 te all 
ox- ware el 
Demar 
unchanged; supply ace ate wl t 
$78, sacked; crimped ‘ t 
supply light ny ized 
Milwaukee: Dermar fair ipply ade 
juate on pulverized, fair needle pul 
verized, white $6 feed $ needle $i 


@1.45 bu 
BLOOD FLOUR 
Louisville: Demand fair: trend strong 
supply normal; $100 ton 
New Orleans: Demand dull: trend steady 
supply adequate; $90@95, local plants 
BLOOD MEAL 
New Orleans: Demand slow: trend steady: 
supply adequate; $900 95 
Seattle: Demand slow; supply good: $110 
ton, f.o.b. local packing plants 


rt rtilizer grade $80 


MEAL (STEAMED) 


: Demand more active; supply ade 


Demesa heavy; supply light; 


‘ 
+ heavy; supply light; 


BUTTERMILK-CONDENSED 


AL CITE CRYSTALS AND FLOTR 
t including freight and tax) 


| 
| 
| 
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Hoffalo: Demand siow; supply ample to 
good; crystals $12.94, flour $10.19. 

Toledo: Demand steady; supply ample; 
crystals $14.52, flour $11.77 

Boston: Lemand supply ample; 
crystals $13.37, flour $10.6 

Limecrest, Crystals $8.50, carlots; 
flour $5.76 

CALCIUM CARBONATE 

Los Angeles: Demand good; trend steady; 
supply adequate; $106.72@12.73. 

Portland: Demand good; supply ample; 
trend unchanged; §14 

Minneapolis: Prices depend on potency of 
mix; KI .5 and 25-lb. MnSO, $15, plain cal- 
cium $9 ton 5 KI $12.60. 

Seattle: Demand steady; supply good 
$12 ton, ex-warehouse, truck lots. 

New Orleans: Demand good; trend steady; 
supply ample; $9@10, Louisiana origin 

CHARCOAL 

San Francisco: Demand steady; supply 
ample 

Chicago: Demand fair; supply very lim- 
ited poultry charcoal §93 ton in 50-Ib 
multiwalls (ceiling). 

Bost« Demand and supply steady; $78, 
f.o b Texas 

Los Angeles: Demand fair; trend steady; 
supply ample; $60. 

Portland: Demand good; trend steady 
supply lunited; $100 

New Orleans: Demand light; trend steady 
supply limited; 40-Ilb. bags oak charcoal 
$1.75; 50-Ib. bags poultry charcoal $2 

COCONUT MEAL 

San Francisco: Demand good; supply 
improved; $85 

Los Angeles: Demand good; trend steady; 
supply adequate; spot $88@90, June ship- 
ment $84@87 

Portland: Demand limited; none avail- 
able at Portland; $86, sacked, Tacoma. 

Seattle: Demant slow: supply good; $86, 
Tacoma, carlots, June delivery 

Bayonne, N1.: 20% protein solvent ex- 
tracted meal $73.50 ton, bulk basis; sacked, 
$1 tor, buyer's bags: $6.50 ton, seller's 
recon utioned bags. 

COD LIVER OTL (FORTIFIED) 

New York: 300 ICU, 1,500 A 23@24%¢: 
200 ICU, 2,250 A 25% @26%¢@; 300 ICU, 3,000 
A 28@29%¢; 600 ICU, 1,500 A 24@25%¢; 
600 ICU, 3,000 A 320@32¢. 

Boston: Demand fair; supply ample; 600 
D, 2,250 A 28¢ Ib.; 300 D, 2,250 A 27¢; 
300 bb 1,500 A 24%¢ 

CONDENSED FISH SOLUBLES 


Boston: Demand good; supply fair; tank 
ears 5¢ Ib., drums 6¢ Ib. 
CORN GERM MEAL 
St. Louis: Demand good; supply limited; 
$64, bulk 
Louisville: Demand slow; trend steady; 
supply normal; $76.80 ton. 

CORN GLU12N FEED AND MEAL 
(All quotations for all cities are sacked 
basis; bulk basis $6 less) 
Minneapolis: Feed $72.77, meal $92.77. 

Atlanta: Feed $79.92, meal $99.92 

Birmingham: Feed $78.18, meal $938.18 

Moston: Feed $77.15, meal $97.15 

Chicago: Feed $67, meal $87 

Cleveland: Feed $74.04, meal $94.04 

Denver: Feed $76, meal $96. 

Ft. Worth: Feed $74.50, meal $94.50. 
Feed $71.50, meal $91.50 

Kansas City: Feed $67, meal $87. 

Louisville: Feed $73.11, meal $93.11 

New Orleans: Feed $75.88, meal $95.88. 

New York: Feed $76.69, meal $96.69 

Norfolk: Feed $76, meal $96 

Philadelphia: Feed $76.23, meal $96.23 

Pittsburgh: Feed $74.50, meal $94.50 

St. Louis: Feed $67, meal $87. 

COTTONSEED OIL MEAL 

San Francisco: [Demand good supply 
scarce; $76.50, nominal 

Chicage: Demand strong; supply tight 
$103 ton, sacked 

Louisville: Demand good, trend strong 
supply light; $98 ton 

Wich fa: Demand slow; supply very short 
41% $ 

> mong City: Demand fair to good; offer 
ings scattered market firm in Memphis 
holding around $95, sacked, Memphis for 
June shipment Texas meal $89, solvent 
ss, basis Texas points 
tland: Demand good; trend steady 
supply imported imported $85 @90 

Omaha: Demand fair supply good 


Atlanta: Demand good trend steady 
supply tight 36 & $83.90 f_oa.b Georgia 


Besteon: Demand light; supply nil; $100.5 
@102, nominal 

Los Angeles: Demand strong; trend firm 
supply scarce; Mexican production $85 @86 

Cincinnati: Demand good; trend steady 
supply limited; $102@104 

Ogden: 41% $90@95 

Memphis: Demand good; trend steady 
supply tight; prime 416 protein $93 (sale 


e). 
Indianapolis: Demand slow: trend up 
ward supply ample 41% $106 ton 

Buffalo: lemand strong: trend steady 


supply tight; 41 $195, nominal, Boston 

Philadelphia: Demand fairly good: supply 
scarce, No quotations 

Seattle: Demand slow: supply fair; $88 
ex-dock for imported June arrival 

Ft. Worth: Demand very light ffer 
Ings adequate carlots, 41 solvent $97 
98, hydraulic $100@101 elivered Ft. Worth 


New Orleans: Demand strong: trend steady 
to lower; supply tight; 888@96 


A AND D FEEDING OIL 

New York: 300 ICU, 750 A 19% @20\¢: 
300 ICU, 1,500 A 22@23%¢; 300 ICU. 2.260 
A 24% @26%¢@; 300 ICU, 3,000 A 27@28%¢; 
600 ICU, 1,500 A 23@24%¢@; 600 ICU. 3,000 
A 29@31¢ 

Chicago: Demand fair; supply light; 
straight A feeding oil, with 10,000 units 
vitamin A per gram, 10% @12¢ a million 
units of vitamin A, Le.l., packed in 55 gal 
drums, f.o.b. Chicago, drums included 

Atlanta: Straight vitamin A feeding oll 
190.000 units per gram—demand fair; supply 
adequate; trend steady; 15%¢ a million 

Boston: Demand fair; supply ample: 600 
D. 1.500 A 25¢ Ib.; 300 D, 2.250 A 26%¢; 
300 D, 1,800 A 24¢; 300 D, 750 A 20¢ 

Minneapolis: Straight A feeding of] 15¢ 
per million; 85 D $1.08 gal.; 300 D, 750 A 
20%¢@ Ib.; 500 D, 1,500 A 23¢ Ib.; 300 D, 2,250 
A 25¢ Ib, single drum lots. 

Baffalo: Demand quiet; trend steady; 
supply ample; 300 D 23% @23%¢. tanks, 


25% @256%¢, 60-drum lots; 3,000 A 25%@ 
25%¢, 60-drum lots; 4,500 A 23% @23%¢, 
tanks, 26% @26%¢,. 50-drum lots; 750 
24%¢, tanks offered, 18@18\¢, 60-drum 
lots; 750-300 A 17% @17%¢, drums; 2,250 
300 A 224 @22%¢ 

Seattle: 300 D, 2,250 A 24¢; 300 D, 1,500 
A 22¢; 300 D, 750 A 21¢, all ex-warehouse 


D ACTIVATED ANIMAL STEROL, 
POWDERED 
Kansas City: Demand fair; supply ade 
quate; trend steady 11%@12 sh Ib. 
New York: Demand good pply « 
cient trend unchanged ICU pr 
10@12.6¢ Ib., ton lots wareh 
3.000 ICU 16@18¢ 


DEFLUORINATED PHOSPHATE 


Wales, Tenn.: $64.55 
Tupelo, Miss.: $49.50 


Portland: Demand good; trend steady 

supply ample; $8 
DISTILLERS’ DRIED GRAINS 

San Francisco: Demand fair; supply am 
ple; solubles $82 

Louisville: Leman: 
at ceiling supply 
grains light $69.40 
$80.40, rye grains $66 
operating out of 65 ar 
in most instances very 
after June 15 to July 1 
next year 


strong; trend steady 
bourbon 


Atlanta: Demand good t 1 steady 
supply tight; $51, Atlanta, nomina 
Boston: Demand quiet; supp short; $7 


@7s 

New Orleans: Demand fair; trend steady 
supply tight; $80@81 

New York: Demand very heavy; tren 
steady supply limited solubles, sacked 
$89.50, light grains $75.50 

Cincinnati: Demand good; trend stead) 
none available: $71@80 

Portland: Demand 
ply limited; solubles 

Buffalo: Demand good; trend steady 
supply tight; light and dark, both $78 
nominal, Boston. 

Philadelphia: Demand very good: supply 
nil; no quotations 


DRIED BEET PULP 
San Franesico: Demand good; supply 


trend firm; sup 


air; > 

Los Angeles: Demand good; trend firm 
supply improved $68.10, packed in paper 

New Orleans: Demand good; trend firm 
supply fair 5.60@78 

Ogden: $68@72 
Atlanta: Demand slow trend steady; 
supply ample; $80. Atlanta 

ton: Demand fair; supply adequate 


$63 

Baffalo: Demand good; trend steady to 
easier; supply fairly ample; domestic, 50 
Ib. bags $82@83; Canadian, 100-lb. bags 
$85@86; Yugo. imports, plain $66, f.o.b 


cars. New York city. 
Seattle: Demand heavy; supply exhaust 
ed; $68 ton, ex-warehouse, truck lot 
Milwaukee: Demand good; supply scarce 
plain $81.50, molasses $82.50 


DRIED BUTTERMILK 
Sen Francisco: No offerings: no quota 


tions. 

Chicage: Lemand fair Iipply adequate 
$12.50 ewt in carlots 

New Orieans trend stead 
supply a 

Louis, ille: trend steady 
supply ample 

Demand fz supply short 

ln Market steady upply ade 
quate demand light; $12.25@12.50 ewt 

Boston: Li i fa supply gh el 


Ib 
Omaha: Deman and supply fair; $11.7 
Ogden: $11.50, 100-1b. bag 


Buffalo: Demand fair ¢ good re 
steady supp A le 13% 13K%¢ 

Ft. Worth: Demand fair; supy imited 
local and nearby production fob. Ft 
Worth 


Indianapolis: [emand only trend 
unchanged; supply ample: $14 ewt 

Milwaukee: Demand good; supply scarce 
$14.25 cwt. 


DRIED CITRUS PULP 


New Orleans: | 1 fair; trend steady 
supply plentiful 0, fob. mills 

san Francisco Demand and supp! fair 
mea 62.50 

Atlanta: [Der 1 good on pulp. fair 
men supply arm pulp ight r . 
trend eady: J meal $47 f 
Florida mill 

Boston: Lremand fair ipply good: $68 

Los Angeles: Demand strong: trend frn 
supply light bu producers’ plants 

Baffalo I and air to good ret 
steady u tate pulp and me 


York state points 


DRIED SKIM MILK 
San Francisco: Lemand good supp 


ampie 
eas 
stead 
easier 
cwt 
ample 
Porth : Demand good trend steady 
supply limited $12 
Buffalo Demand good trend steady 
ppl ample 14K 
: Dd and moderate; supply 
scarce n juotations 
Seattle: Demand good upply tight; $17 
cwt ex-warehouse, | 
Ft. Worth: Demand supply scarce 
local productior $1 f t Ft Worth 
Milwaukee: Demand good; supply scarce 


14.75 ecwt 
DRIED WHEY 

San Demand steady; supp! 
good; $7 cwt 

Chicago: Lemand very good suppl 
searce; $7.35 cwt. in carlots. 

Louisville: Demand good: trend steady 
supply ample 

New Orleans: I 
supply searce; $7.35 

Kansas City: Dem er de supply light; 
Prices firm at $7.35 cwt., price date of 
shipment, fortified 

Portland: Demand good: trend steady: 
supply ample; $7.50 ‘i 


nar 00d; trend steady 


4 

| 
Coronet, Fl ; 
Ho 
Louisville: Demand fair; trend stronger; 
rated supply normal; $100 ton 
Portiand; Lemand fair; trend steady; 
y . upply am ple $130 
San Francisco: Lemand supply am- 

ple $6.10 a unit of ammonia; screened 

; r blood $6 a unit of ammonia 
Chicago: Demand fair; supply adequate: 

$i4 ton, sacked 
BONE MEAL 

Cincinnati: Demand fair; trend steady; 

: supply adequate; $95@110 ton, sacked, f.o.b 

Atlanta: Demand slow; trend weak; sup- 
ply ample; $73, f.o.b. southern ports 
J Louisville: nd steady; 
supply light 

san supply 

wy fair; $73 

New Orleans: Demand good; trend steady; 
supply adequate $79@82, southern 

ports 

abe supply ample; $81@82.50, Buffalo 

BD. Indianapolis: Demand very slow; trend 

unchanged; supply light; $110 ton 

Louisville; Demand fair; trend easy; sup- 

. { ply normal; $95@100 ton 
Portland: Demand good trend steady: 
sk” J supply limited; domestic $104, imported $95 

tha Los Angeles: Demand steady; supply am 

ple; domestic $87, carlots 
mts ; St. Paul: Market steady at $100@105 ton. 
b St. Louis: Demand fair; supply adequate; 
$111, sacked 
q San Francisco: Demand good; supply am- 
ple; $90 
Chic: 
ce | quate $95 ton, sacked 
rq New Orleans: Demand stronger: trend 
eae steady t ower; supply adequate; import- 
ed $60, f.ob. dock 
@s4 

a BREWERS’ DRIED GRAINS 

Ft. Worth: Demand unsatisfied; supply 

ee almost nil nominal $66.70, delivered Ft q 
q Worth f 
Milwaukee: Demand good; supply scarce; 
4 $641@69, ceiling price 
Buffalo: Demand good; trend steady to 
4 ' trifle easier supply fair to better; 24% 
"S77 @78, 26 379 @80, both New York, Phila- 
delphia or Baltimore basis 
Cincinnati: Demand good; trend steady; 
supply limited $66.75 @71.75 
$53.70 
mee t St. Louis: Demand good; supply limited; 
$47@50 bulk, $59.40 sacked; seller's ceiling 
price time of shipment, if higher 
Boston: Demand quiet supply short; 
$69 bulk 
Prat | Philadelphia: Demand good; supply light; 
$70, nominal 
ma y Louisville: Demand strong; trend steady: 
supply searce;: $63.50 ton 
—— | San Francisco: No offerings; no quota . 
tions, 
Chicago: Demand quiet supply tght; 
is $67@68 ton, sacked 
New Orleans: fair; trend steady 
supply tight; $72a@74 
BREWERS’ DRIED YEAST $ 
t ecarload lots; 12%¢, less than carload 
Louisville: [Leemand good trend firm 
2 supply light $200 ton 
Pe Heston: Demand quiet; supply nil; no 
| Cincinnati: Demand heavy; supply light; | 
|} carlota, when available 10¢ Ib; 6-ton lots | 
| 11¢:; ton lote 11%¢ | 
| Pittsburgh: Demand heavy; supply light; 
ll¢; ton lots 11 
New Oricon: 
carlota, when a ts 
ll¢; ton lots 
New vork: 
As | carlots, when available 10¢ Ib.; &-ton lots 
ton lots 11%¢ 
| San Francisco: No offerings; no quota- 
tions 
St. Louis: Demand good; supply limited; | 
| 11¢ Ib. in ton lots; 12¢ leas than tons; | 
no earlot quotations 
; | Milwaukee: Demand good; supply limited; | 
Chicago: Demand good; supply Iimited; 
11%¢ Ib in ecarlots when available; 12@ 
12%¢@ 
4 Philadelphia: [mand moderate; supply 
Heht: $5.25 
Indianapolis: Themand fair: trend station- 
ar 1 am ple 190-1b. bag $5.65 in 
barrels $4.94 
3 i | Minneapolis: Market steady; demand fatr 
ample $ wt 
| Hoffalo Demand fair to slow trend 
stea ippl @6¢ 
| Louls ville emand good trend steady 
| ample $5.75 cwt 
| San Francisco: Demand fair; supply good: 
| $5.3 wt 
| Chiengo: Demand fair supply ample; | 
si@a wt n carlot 
gs New York: Demand steady; supply am- 
ple; crystala $12.14. four $9.49 | 


Ogden: $8.25, 100-ib. bag. 
Buffalo: Demand good; trend steady; 
supply ample; 84% 
Philadelphia: Demand moderate; supply 
searce; $19.25. nominal 
Seattle: Demand steady supply suffi- 
cient; $8.25 cwt ex-warehouse, l.c.l 
Ft. Worth: Demand unsatisfied; supply 
scarée, nominal carlots $7.55 cwt., 
delivered Ft. Worth or any Texas 
> or in ton lots out of warehouse, Ft 
inneapolis: Prices were advanced 50¢ 
this week by a major producer, and 
rang quoted now its $7.65@8 cwt., 
ts 
Resten: Demand fair; supply light; §8@ 
Ib 
FISH MEAL 
Milwaukee: Demand and supply fair 
60 $170 
Indianapolis : Demand only fair; trend 
unchanged; supply limited; 65 $180 ton 
Ft. Worth: Demand expanding; supply 
tight Midwest and eastern seaboard be 
ing forced to depend on Gulf Coast account 
strike on East Coast: menhaden 60% $133.50 
@135, f.o.b. Port Arthur. Texas, immediate 
or prompt shi pin ent 
Seattle: Deman« slow supply good 
salmon meal a unit protein, sacked 
Seattle, rted South American $2.20 
a unit, ex June a va 
$2.20 a unit, fob. Coast; 65% 
$16 65 
Portland: Demand slow trend weak 
supply ample imported $2.20 a unit; Ca- 
Prices declined this week on 
)% herring meal, now quoted 
a unit of protein, East Coast 
2 steady at $2.20 a unit 
Boston: Demand good; supply Ught 2.26 
a protein unit 
Atlanta: Demand fair trend steady; 
supply ample; 60% $123.50, fob. Atlantic 
ports (imported) 
Louisville: Demand fair trend steady; 
supply normal $140 ton 
Los Angeles: Demand good; supply im 
proved; local tuna §2.20@2 a unit, sacked 
imported fish meal $2.12@2.1 sacked 
New Orlean Demand good; trend low 
er; supply fe 60 pr in $121@123.50 
Chicage: Demand go supply fair; 60% 
protein $132.50, sacked, f.ob. New England 
60° blended West Coast $132.50 herring 
meal 73% protein $2.25 a unit of protein, 
f.o.b. West Coast, sacked 
§ Francisco: Demand fair; supply good; 
imported $2.20 a unit of protein. 
ffalo: Demand good; trend steady; 
supply ample; $135@138, all Bast Coast © 
ports, 
HAY 
Los Angeles: Demand = steady trend 
slightly weak; supply ample; baled alfalfa, 
U.S. No. 1 $42@43; US. No. 2 leafy $39@ 
41 U.8. No. 2 green $37@38; U.S. No 2 
$34@35 
Louisville: Demand slow; trend steady; 
supply fair; mixed timothy and clover, No. 1 
$35, No. 2 $33; timothy, No. 1 $31, No. 2 
$30; local alf 35, No. 2 $33, 
western No. 1 0@22 
Boston: Demand quiet: supply adequate 
No. 2 timothy 5@37 


Demand poor; trend weak 


New Orleans: 


er; supply am ple timothy and clover $30. 60 
@35; baled 48 airie $30@32 
Wichita: I alr quate 
q prairie $20@ new alfalfa $2 
New York: Demand steady 
4 supply fair timothy No, 2 
33@39, No. 3 $26@28 
Ogden: New crop coming along micely 
feed opening up; $1.70 bale; $48@50 ton 
baled n barn 
Buffalo: Demand strong for better grades 
supply good to scarce; No. 1 $40@43, No, 2 
‘1440 No $28a@ 30 all Erie County 
points 
Seattle: Demand fair; supply good; baled 


New York Omaha 
Chicago Columbus’ Enid 


Nashville 


alfalfa $37, delivered truck lots, western 


Washington common points; $37 for U.s. 
No. 2 gree 
Philadelphia: Demand fair; supply light; 
timothy and clover $28.50@ 30.50 
Ft. Werth: Demand fair; supply ample 
on alfalfa, prairie scarce; cariots, baled 
No. 1 alfalfa $46@48, No. 2 $41@43, Okla- 
homa-Texas origin; prairie No. 2 §356.50@ 
41.60, Johnson grass. nominal, No. 2 834@ 
39. delivered TCP 
HOMINY FEED 
Chicago: Demand quiet supply ade 
quate; $68.85@69.50 ton, sackec 
Louisville: Demand good; trend steady 
supply light 70 ton 
Demand fair; trend steady 


supply ample; white or yellow $ 50@7! 
Omaha: Demand good; supply adequate 
$59 bulk, $64 sacked 
Boston: Demand quiet; supply fair; $76 
@7s 
Cincinnati: Demand good; trend steady 
supply adequate; §71 
Baffalo: Demand slow to fair trend 
steady; supply ample; yellow $76.50@ 77.50; 
white bm 76.59, both Boston 
Demand slow; supply fair; paper 
burlap bags $78, both delivered 
carlots 
Memphis: Demand fair trend steady 
supply adequate; white $67, yellow $72 
Indi. is: Demand only fair; trend 
steady to lower supply light but ample 
$71 ton delivered Indianapolis including 
state tags and used bags; ground corn 
$76 ton 
Milwaukee: Demand good; supply fair 
$70 ton 
LINSEED OTL MEAL 
Milwaukee: Demand heavy; no June-July 
August available; no quotations 
Indianapolis: Demand fair; trend slightly 
higher: supply light 34% $103 ton 
Ft. Worth: Demand fair; supply suffi- 
clent; carlots $86.90, delivered Ft. Worth— 
last half June-July shipment 
Seattle: Demand slow; supply good; $94 
ex-dock, carlots, spot 
Philadelphia: Demand good, supply scarce 
Canadian price $106.50 
Baffalo: [remand strong trend steady 
supply tight; $102, nominal, Beston 
Cincinnati: Demand good; trend 
none available; $88.50 
Om : Demand good supply short 
$80.80 
Minneapolis: The situation is unchanged, 
with crusher prices nominally $70@ bulk 
Minneapolis 
ton: Demand quiet; supply nil; $88.59, 
nominal 
New Orleans: Demand good; trend steady 
supply tight; 36% protein $96@97 
Porth Demand fair; trend higher; 
supply limited; no domestk offerings; im 
ported $97 ex-dock 
Kansas City: Market inactive; no offer 
ings; price nominally at ceiling 
— Demand slow; supply very short 
$96 
Demand good; trend steady 
supply very scarce $89.50 ton 
Leos Angeles: Demand strong; trend firm 
no spot offerings; July forward reported 
sold basis of present ceiling price or ceiling 
price in effect at time delivery or market 
price if no ceiling price exists 
Chicago: mand good supply tight 
nominally 36 protein $80.75 ton, sacked; 
34% $82.25 (ceiling) 
San Francisco: Demand and supply fair; 
$90 ton 
MALT SPROUTS 
Chicago: Demand light supply ample; 
No. 1 $59@61 ton, sacked 


OFFICES: 
Fort Worth Galveston 
Buffalo Portland 

lis Peoria 


Kansas City Memphi Mi 
St. Louis 


Winnipeg 


San Francisco Los Angeles 


rend steady; 
70, Boston; 
Philadelphia 


Demand strong; 

tight; domestic 

anadian $64@65, New York, 
or Baltimore 

on: Demand quiet; 


supply light; $70 
limited 
oeil- 


Demand good; supply 

$51.50 bulk, $49@59.60 sacked; seller's 

ing price time of shipment, if higher 
New Orleans: Demand light; trend steady 

to easier, supe ample; $63@68 

emand good, supply scarce 


MEAT SCRAPS 
Demand good supply 
protein, produc 


St. Louis: 


Sere 


impr ed; supply am 
ton, sacked; 55 
Leos Aw one emand strong; trend firm 
upply ght unit of protein 
Louis ile fair tr 1 easy 
supply ample ton 
Wichita: Demand good; supply limited 
$11 f.o.b. plant no quotations 
Ro fferings 
ket stronger; demand steady 
50 $117.50 
Demand fair supply ade 
bulk, $115 sacked 
nd good upply fair: $ 
erted $112.50 
Demand fair to « 1; of 
arket firm 0 meat and 
D118, sacked, Kansas City 
mand good; trend steady 
a unit 
Omaha Dem and fair; supply good 
$115 
Cincinnati: Demand good: trend steady 
supply adequate; $198 @112 ton, sacked, 
Cincinnati 
Salta Demand good: trend steady 
supply good; sacked $116@126 ton, Buffalo 
New Orteans: Demand good; trend high 
er; supply limited $110@120, local plants 
New mand good; trend higher 
supply limit bulk 8$117.50@121.50 
sacked $12 
Ft. Werth: Demand fair: supply limited 
meat and bone, 50 $105@110, sacked, f.0.b. 
or delivered Ft. Worth 
Milwaukee Demand very good: supply 
very scarce $112.50 
seattle Demand steady; supply | 
$120 ton, sacked, f.o.b. producer's plant 
for 50% 
MILLET 
St. Louis: Demand slow; supply scarce; 
Early Fortune, country run $3.85 cwt., bulk 
nominal; recleaned and sacked Barly For 
tune $5 cwt yellow Proso $5.75 cwt all 
prices f.ob. St. Louts 
MILLFEED 
Minneapolis: Demand is not heavy, but 
light operation of mills has trimmed of 
ferings and the list is fairly firm at prices 
ranging $1@2 lower Quotations: bran $55 
@s7 standard midds $62@62.50 flour 
midds. $64.50@665, red dog $45 @656.50 
Kansas City: Demand showing some im 
provement offer ght market trend 
stronger brar 753.5 racked) Kan 


Controlled 
Uniform Quality 


DEHYDRATED 


ALFALFA MEAL 


BERT & WETTA SALES 
MAIZE, KANSAS 


FEED GRAINS 
KAFIR-MILO 


BARLEY - CORN - OATS - WHEAT 
From &very Grain Producing Area in United States 


CONTINENTAL GRAIN COMPANY 


TERMINAL ELEVATORS: 


Kansas City 
St. Louis 


Vancouver, 
Chicago 
Buffalo 
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sas City; shorts $62.25@63, sacked, Kan 
eas City 
Omaha Demand fair; eupply good; bran 
$53.60, shorts $62.5 
Wiehit Demand fair; supply about off 
demand; basis City: bran $63 
@53.60 shorts spot delivery 
bran declined t@ m and shorts $6.60 
@é ton, compared with the precetiing week 
Ft. Werth: Demand fair f bran, shorts 
dragey supply ample arlots prompt 
wheat bran $62@63, gray de 
livered TCT Wer bran and $6 lower 
shorts, cor ared ¢t aw x prev us 
Chicage M were sod im the 
putweigh ea ira standard 
m le. were ensle with bran « wing price 
re ne of arou a midds 
were steady t asic However 
milling ffa f t npr ed 
jemand. with a spor ge slight price 
pewing. Quotations June 4: bra ssa bo@se 
standard midds. $¢ midds nomi 
pally $68 red dog $69@69 
Milwaukee: | supply ade 
jUate pure bra $59 ard mid see 
St. Louis: Demand ed: « y ade 
juat bra o@es 
St Louls witching 
Cincinnati; lemand poor trend lower 
supply adequate bran $4464.54 mid 
$69@7 
Indianapolis: [ben ach trend down 
ward; supply light bu mple soft winter 
wheat bran 87 ‘ midds 74. «ray 
shorts $7 tor 
Louis, ille Demand and supply fair 
trend easy bran #4 niddlings $72.7 
1 improved, Canadian stil! 
market trend upward 
plentiful to slightly bur 
a bra $60.60 @ 61.50, stand 
ard midds $61.75 flour midds. $66.50 
né red dow $67 
Phitadsighte Demand and sup ly good 
$67 tandard midds. $68.75 ed dot 
New York: Demand poor; trend steady 
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supply moderate; bran $69, standard midds. 


$70, Canadian $66 
Boston: Demand dull; supply good; 
standard bran $64@64.50, middlings $66 
New Orleans: liemand fair; trend easter; 


shorts $71@72.50. 
trend steady; sup- 


supply ample; bran $63.10 


Demand supply poor; $68, 
points, June 
fair: trend firm; sup 
ply limited: $69@71, middlings $5 higher 
Ogde fo Utah and Idaho dealers: red 
run blended white $68 
lings $73 to Denver red bran and 
middlings $80; to California 
mill run 50, middlings 
San Francisco and Los An 


Seattle: 
common transit 
Portland: Temand 


and 
$40.50 fob 
geles 

San Francisco: 
fair; $75@76, red bran $74 

Los Angeles: Demand good 
settled: supply adequate; standard 
$75@76. bran $73@74, July bran 


MINERAL FEED 

Francisco: | steady 
all-purpose with $70 
Wichita: ber supply 
all-purp 60-1b 
$91.50, 100-1t plant 

Portland: ample, 
trend unct 


improved; supply 

trend 
mill 

$71.50 


un- 
run 


»mand supply 
fodine 
heavy 

lodine 
f.ob 
supply 


very 
blocks 


Demand 
anged 
supply limited 
supply good; high 
competitive brands 


Demand slow 
ixtures $54 
warehou 
Demand supply 
upplement 20% calcium, 
$75@80; mineral blocks 
um 41% phosphorus 
Worth 

trend un 
feed with 
lots 


good searce 


7%% salt $85 
Indianapolis: 
changed supply 
fodine $51, In 5-ton 
$418. fob. Indianapolis 


“on 

Demand 
ample 

lots 


mineral 
$49, in 10-ton 


Milwaukee: good supply ade 
quate -Ib. blocks $2.25: $75 

St. Paul: All-purpose with todine $92.50 

Minneapolis: Minimum phospherus, 7% 
$95, vitamin mineral for hogs $99 

MOLASSES 

San Francisco: Demand and supply good; 
$22 ton, f.o.b. cars, Richmond, Cal 

Los Angeles: Demand moderate trend 
weak supply ample cane feed molasses 
$32 ton, f.ob. tank cars, Los Angeles har 
bor: beet molasses $32, loading point 

Louisville: Demand = slow trend easy 
supply ample; 19@19\%¢ gal, tank car lots, 
New Orleans 

Kansas City: Demand fair; offerings ade 
quate; market somewhat easter offerings 
free at 19%¢ gal. New Orleans, with some 
reports of slightly less, and tone weak 

Cincinnati: und fair; trend lower 
supT adequa 19¢ gal fob New Or 
leans 

Boston: Demand steady: supply adequate 
gal. in tank cars 


Minneapolis: Market easier; demand Ught 


supply ample 19% @19%¢ eal fob. New 
Orlear J ton, West Coast 
Buffalo: Demand fair to good trend 
steady uppl ample tank cars 843@44 
irums, 610 It 5. both Buffalo 
Seattle: Ther steady supply ample 
ton in tank 11.50, 600-Ib. drum 
Ft. Worth: 1 fair: supply ample 
blackstrap. prompt gal fob Hous 
ton; $42.30 ton ered Ft. Worth, June 
through August el price date of ship 
ment, maximum 19%¢, f.o.b. Houston 
New Orleans: Temand fair; supply am 
ple: 19%¢ gal. in tank cars, f.o.b New Or 
leans 
New York: Demand fair; trend steady 
supply sufficient 
Memphis: Demand fair; trend lower; sup 
ply ample; blackstrap 19%¢ gal., tank car 
fob New Orleans 
Indianapolis: Demand very Ught; trend 
unchanged supply ample 50-gal drum 
$21.1 including drum: bulk, 50-gal. $18.15, 
ton $4 barrels extra 
Milwaukee: Demand fair; supply ade- 
quate $52 
NIACIN 
New Vork: $9 kilo 
OAT PRODUCTS 
Chicago: | and and supply fair re- 
ground oat feed $30@31 ton, sacked; fine 
ground feeding rolled oatmeal $85; feeding 
rolled oat $95. @97 
Louisville: Demand good trend easier 
reground feeding oatmeal 
$8 pulver 
Portlan¢ Demand slow trend steady 
supply ample rolled $85 ground $85 
leaned $8 Canadian mixed feed oats 
earlots $58.50; Canadian No. 1 extras $64.50 
earlot 
Buffalo: fair to ge trend 
steady supp rdequate reground $35 @36 
pulverized white oat 40761 Buffalo 
pul ve ed mixed feed oats $64@65, mixers’ 
pul ed white oat P68. Crescent pul 
verized white at 68, Poston 
! lull on pulver 
on at feed; supply 
ized, light to searce 
ed white oats $66 
lomestic no quo 
tations 
Minneapolis: Demand improved somewhat 
hous? mfined mainiy to 
nserl about $1 ton on some 
poultry rolled oats $92 
ulverized $56, feeding oat 
id oat feed $30 
mand poor trend lower 
protein, reground oat 
Demand fair to moderate 
trend steady to lower supply ample pul- 
verized mats $463 white pulverized oats 
$67, crimped oats §85, steel-cut oats $108 
oat groatsa $108, fine ground oatmeal $108 
rolled oats $108 recleaned No > white 
oats 90¢ bu sacks extra 
Milwaukee: Demand fair on pulverized 
good on molasses, fair on regrounds; supply 
adequate on pulverized, scarce on molasses, 
fair on regrounds; pulverized, white $59 
feed $55; molasses oat feed $42. reground 
oat feed, 3% $31, 5% $32 
St. Louis: Demand fair; supply ample; 
pulverized white oats $65, choice $66; re 
ground oat feed $33, burlaps 
Boston: Demand siow supply ample; 
reground oat feed 


white pulverized $62.75 
$37 


Demand fair; trend lower; 
pulverized white oats $69@76, 
mill oats $62 


New Orleans: 
supply light; 
mixed 


feed oats $65, 


OYSTER SHELL 
New Orleans: Demand good; trend steady. 
supply ample; $9@9.25 local plants. 
Seattle: Demand steady; supply good; 
eastern $34, western $27, both ex-warehouse, 
Lel 
Boston: 
per $21.44. 
Portland: 
supply fair; 
$22, crystal 
Louisville: 
steady; supply 
Angeles: 
supply ample 
or 100-Ilb. papers; 
san 


Demand and supply steady; pa 


trend lower; 
granite grits 
eastern shell $33.50 
Demand fair to good; trend 
normal; $19 ton 

Demand fair; trend steady; 
eastern $24.91, packed in 80- 
local $13@ 165. 
Francisco: Demand fair; 
$13, eastern $24 


PEANUT OTL MEAL 
Demand fair; trend 
45% $94, f.0.b. 


Demand good; 
western shell $27, 
grits $22, 


supply am 


ple; local 


Atlanta: 
supply limited; 


steady; 
Georgia 


Demand fair; trend steady; 
adequate; $91@93, f.o.b. mills. 
PEAT MOSS 
Boston: lemand steady; supply adequate; 
ecarlots $2.75 bale; Le.l. §2.85@3 
Franciseo: Lemand fair; 


supply 


supply am- 


steady; supply ade 
100-1b. bale 
Demand fair; 
Canadian $3.25 bale. 

Demand very good; trend 
supply fair; Canadian $3.25@ 
3.60, imported $2.75 @3.32, f.0.b. port 
New Orleans: Demand fair; trend 
to higher; supply adequate; 135-Ib. 
German moss $3.15@4 

and: Demand 

supply ample; $2.93. 
Philadelphia: Demand 
searce; $2.95 
Demand fair; supply good; $2.80 
ex-warehouse, either horticultural or 


POTASSIUM IODIDE, U.S. P. 

New York: Demand normal; supply am 
ple; trend steady; 200-Ib. lots $2.15, 100-Ib 
lots $2.17, 25-Ib. lots $2.20; potassium flodide 
chalk mixture, 250-lb. lots §2.06, 100-Ib 
$2.08, 25-ib. lots $2.11. 

St. Louis: Demand and supply good; 100% 


trend steady 
suppiy ample; 

New York 
unchanged, 
steady 


bales 


good; trend steady; 


good; supply 


pure potassium ftodide, U.S.P., 100-Ib. lots 
$2.17 im fiber drums, 25-Ib. lots $2.20 in 
fiber drums, 5-Ib. lots $2.27 in bottles,’ f.o.b 
St. Louis; 90% potassium iodide calcium 
stearate mixture, 225-lb. lota $2.06 in lever 
pak drums, 100-Ib. lots $2.08 in fiber drums. 
25-Ib. drums $2.11, 5-Ib. bottles §2.18, f.o.b 
St. Louis 
RIBOFLAVIN 

New York: mand good; supply ample; 

trend steady; 12.5¢ gm. equivalent, freight 


allowed 

Terre Haute: 
gm of contained 
freight allowed, for 8,000 
tency dried fermentation 

RICE BY-PRODUCTS 

New Orleans: Demand fair; 
supply tight; $46@50 on bran, 
ana mills 

Atlanta: 
supply ample; 
milis 

Memphis: 
supply ample; 
kansas points 

Ft. Worth: 
client on bran, 
$41@a2 hulls 
rice mills 

Francisco: No 


SCREENINGS 
Prices are stronger with 
Canadian screenings moving up $1 ton and 
the range of domestic prices moving up 
$5 ton at both the top and bottom of the 
Quotations: lights $15@25, mediums 
heavies $35@45; Canadian $138, 
Duluth; Canadian ground $29, sacked 
screenings $40. 


Demand and supply good 
riboflavin, with 
and 16,000 po 


solubles 
trend steady 
f.o.b. Louisi 


steady 
Louisiana 


trend 
f.o.b 


Demand fair; 
bran $46.50, 


trend lower 
f.o.b. Ar 


Demand fair; 
bran $48, sacked, 


suffi 
bran 
Texas 


fair; supply 
on hulls; rice 
f.ob. south 


Demand 
ample 
$5 @6, 

offerings; no quota 

tions. 


Minneapolis: 


Boffale: Demand fair; trend steady; sup- 
ply ample; domestic, ground $32@33, Ca 


nadian, ground $28@30, basis New York 
Philad Iphia or Baltimore, 


Demand and supply fair; ground 


gmin screenings $30 ton, sacked; Canadian 
$20.50 ton, bulk 
SESAME MEAL 
Los Angeles: Demand good; trend firm 
supply very light; $115@116 
Portland: emand good; trend weaker 
supply limited; $88, ex-dock, June shipment 


SORGHUMS 


Ft. Werth: Demand fair; supply 

cient; carlots, bulk, No. 2 yellow 
delivered TCP. 
SOYBEAN OIL MEAL 

Minneapolis: With bean prices soaring 
this week, quotations on mixes were hiked 
sharply, with a wide range quoted by 
crushers. Fair buying interest was indicated 


lower end of the range. (Juotations 
$89@94, bulk, Decatur. 

Chicago: Straight soybean oil remained 
unobtainable in the central states area this 
week and prices for deferred shipment 
gained, in response to a stronger soybean 
market. Soybean oil meal for October, No- 
vember and December shipment gained $1 
@2 ton this week, and was quoted at 
ton. Soybean oil meal mixtures 
scored advance of around $1.59 ton 
going at 90@91 ton, bulk 

Atlanta: Demand slow; trend 
steady; supply limited; 44% $98, 
Mississippi mills. 

Boston: Demand 
$81, nominal, f.o.b 
trates $88.50@89. 

New Orleans: Demand improving; 
stronger; supply light; $1054 

Milwaukee: Demand good; supply scarce 
41 to 44% 0 

Indianapolis: 
unchanged supply 
prices. 

Memphis: Demand 
supply tight; prime 41% 
ess $99 (sale price), sacked, f.o.b. Memphis. 

Ft. Worth: Demand limited; supply ade 
quate; nominal, 41% Missouri-Arkansas or 
igin $110@111, June-July-August, delivered 
Ft. Worth 


at the 
mixes 


f.o.b 


scarce 
concen 


quiet; supply 
Decatur; soy 


trend 


trend 
ceiling 


only fair; 
scarce; 


Demand 
very 


good; trend steady; 
protein, old proc- 


supply ‘fair; 
protein, ex 


steady; 
41% 


Demand 
ton, sacked, carlots, 
dock, spot 

Philadelphia: Demand very good; 
ceiling prices. 
Demand strong: 
supply of straight meal tight 
plentiful; 41 and 44% straight meal 


supply 


trend steady; 
mixes fairly 
$81, 


COTTONSEED OTL MEAL FUTURES 
Closing prices of cottonseed of] meal (41% protein) on the Memphis Merchants Ex- 


change in dollars per ton (saeked) 

May 31 June 
July -»+@°78.00 
October ..@*°78.00 ane 
December 76.25@ 77.00 75.50@ 77 
January 75.50@ 76.75 75.60@ 76 
March 75.00@ 76.25 75.25@ 76 


00 
50 
00 


SOYBEAN OIL MEAL FUTURES 


Closing prices of soybean oil meal 


(basis Decatur 


the Chicago Board of Trade 
(bulk basis) 


Til.) on 


and on the Memphis Merchants Exchange, in dollars per ton 
CHICAGO 
June 2 June 4 
July @*31.00 @*81.00 
October 80.20@ 81.00 80.99@ 81.03 
December -@ 77.10 76.85@ 77.00 
January 76.00@ 76.50 76.00@ 76.7 
March 75.75@ 76.50 75.75@ 76.5 
*Bid 
MEMPHIS 
May 31 June 2 June 3 June 4 June 5 
July @*81.00 ~@*81.00 W*81.00 @*81.00 -@*81.00 
August @ °81.00 @*s1.00 ¢*81.00 @*81.00 @*81.00 
October . . 79.25@ 80.25 79.25@ 80.25 79.25@ 79.75 @ 80.15 80.15@ 80.75 
December 75.90@ 77.00 7 @ 77 
January 75.50@ 76.00 
March 75.00@ 75.90 
*Bid 


nominal, Decatur: 41% mix $87.50@88.75, 
42% $88.50@89.50, 43% $88.50@89.50, 44% 
$59.50@90.50, all Decatur 


Ogden: $107@112 

Cincinnati: Lemand good; trend 
e available; $81 bulk, Decatur. 
Demand good; supply 


steady; 


short; 


Demand fair; offerings 
$91@93, bulk, De- 
unrestricted ship 
probably $2 ton 


City: 
market steady, at 
for 1° mixtures, 
western shipment 


light; 
catur, 
ment; 
leas 
Wichita: Demand slow; supply scarce; 
41% $100, f.o.b. Wichita 

Louisville: Demand 
supply normal; mixed, 5% 
soybean oil meal $104 ton 

Los Angeles: Demand strong 
no offerings straight meal 
meal with 1 mixture $87@89, bulk, De- 
eatur, and offerings light; local 41% 
expeller process with added mixture $85 

Decatur: lLemand supply very 
scarce; 41% protein $81 ton; 44% $81 (ceil- 
ing prices) 
. Francisco: Demand and supply fair; 
nominal $115.69, with mineral mix $118.50. 


SUNFLOWER SEED 
Loris: Demand fair; supply limited; 
black and large gray $21.50 cwt.; 
medium black and medium gray $18.50 
ewt; small black $12 cwt; no cariots avall- 
able, all varieties scarce due to short crop 
last fall 
SUNFLOWER 

Portland: Demand good; trend lower 
supply fair; $88, ex-dock, June shipment 

Los Angeles: Demand good; trend steady 
supply light; $88@89, sacked, docks, 40% 
protein 


trend stronger; 
corn meal; 95% 


trend firm 
soybean oil 


St. 
large 


SEED MEAL 


TANKAGE 


St. Paul: Market stronger; demand steady 


supplies lighter; $117.50 for 60% digester 
Milwaukee: Demand and supply good 
60% $107.56 

Ft. Wor Demand fair; supply suffi 
ent 60 digester $115@120 ton, f.o.b 
Ft. Worth 

Omaha: Demand fair; supply good; $110 
New Orleans: Demand dull; trend steady; 
supply adequate; $100@108 

St. Louis: Demand fair; supply ade- 


$110 bulk, $115 sacked 
Demand good; 
steady to slightly 
tankage $110@113, 


quate; 60% 
‘ offerings 
stronger 

sacked, 


Demand good; supply insuffi 


client; 60% $110, f.0.b. plant 


W. G. Kellogg 


RETIRING FROM BUNGE—W. G. 
Kellogg announced recently that he 
will retire from active management 
of the Bunge Corp. July 31. Mr. Kel- 
logg is vice president of the Bunge 
firm and the Hixon-Gannon Co., Inc. 
He is also president of Hallett & 
Carey Co. and an officer of several 
other Bunge-affiliated concerns. (A 
story on Mr. Kellogg’s announcement 
appeared in the May $1 issue of 
Feedstuffs, page 53.) 


MILLFEED FUTURES 

The following 

prices at Kansas 
June 4 


of settling 
and 


is a 
City 


com parison 
for May 28 


Bran 
June 
July 
August 
September 
October 
November 


Shorts— 
June $61.60@ 
July . 56.75@ 
August 5 
September 
October 
November 55.00@ 
tBid *Sales. 


Louisville: Demand slow; trend easy 
supply ample; 60% $115 ton 

Chicago: Demand (fair supply ample 
60% protein $98@110 ton, sacked 


WHEAT GERM 
New Orleans: Demand light; trend steady; 
supply ample; $83@84 
Chicage: Lighter production because of 
approaching warmer weather brought about 
stronger prices, with quotations at $79@80 


ARK VALLEY REOPENS 
DEHYDRATING PLANT 


HUTCHINSON, KANSAS — The 
Ark Valley Alfalfa Mills, Inc., has 
announced that its plant at Yaggy, 
Kansas, is back in operation after a 
shutdown of nearly two years. In 
July, 1949, when floods and wet 
weather reduced acreage to a point 
where the plant could not obtain 
enough alfalfa to operate, the com- 
pany moved the dehydrating equip- 
ment. 

Although the good crop prospect 
this year has brought a resumption of 
activities at the plant, more acreage 
will be needed to keep the plant go- 
ing on a steady basis, Ralph Brown, 
manager, said. 

Ark Valley will have six plants in 
operation this year. It has leased 
equipment of an idle concern at Great 
Bend, Kansas, and moved the unit 
to Arcadia, Neb., where production 
starts June 7. Other plants are at 
Gothenburg, Neb., Haven and Yaggy, 
Kansas, and two at Rocky Ford, Colo. 


MID-YEAR MEETING OF 
ADA BOARD SCHEDULED 


KANSAS CITY — The mid-year 
meeting of the board of directors of 
the American Dehydrators Assn. will 
teke place June 20-21 at Sylvan Lake, 
S:D., in the Black Hills region. 

The location was arranged by ADA 
Vice President Henry Moeller, Sioux 
Alfalfa Meal Co., Vermillion, S.D. 
Fifteen directors from 12 states will 
attend the sessions. 


RETURNS TO OFFICE 

ROGERS, ARK.—Charles Garrett, 
president of the Farmers Produce & 
Feed Co., Rogers, feed manufactur- 
ing firm, has returned to his office 
after undergoing an operation in the 
city hospital in Fayetteville, Ark. 

FEED STORE OWNER DIES 

WALNUT RIDGE, ARK.—Morris 
M. Moore, 38, Lawrence County stock 
farmer and co-owner of Moore Broth- 
ers Feed Stores here and at Black 
Rock, died at a Memphis hospital May 
23. The widow and a son survive. 


ust 
e | June 3 June 4 June 5 
| ....@*78.00 -@°78.00 @*78.00 
De 70 75.90@ 16.75 76.90@ 77.90 76.60@ 76.80 
= 15.25@ 76.25 ....@ 76.26 75.70 
mill 
F 1 Milwaukee: Demand good; supply scarce; 
a 26% $ ‘ $103 
Omaha | 
$80; $9 
rouphor 
; phosphor 
} $58. 
‘ Ft. Wort 
— $51.10@ $1.75 $52.55@ 52.75 
$1 48.25@ 48.75 49.25@ 49.50 
Ka $7.75@ 48.25 48.50@ 49.00 
os 47.75@ 48.25 48.20@ 48.75 
| 47.75@ 48.25 48.15@ 49.00 
49.50@ 50.25 49.75@ 51.00 
| 62.50 *$63.00@363.00 
| | 57.50 57.76@ 58.50 
6.75 56.25@ 56.90 
waht 57.00 66.55@ 56.90 
56.50 56.25@ 56.75 
56.00 56.05@ 56.40 
} 
4 
| 
a | 
| 
| 
| 
4 na 
| 
| — 
& 
| 
é. 
| 


Central States Meeting 


(Continued from page 1) 


be said that America’s success can be 
attributed to a higher level of in- 
telligence of its people than in other 
lands. With mental resources no dif- 
ferent than those of other countries, 
the U.S. has been able to progress 
because of its free system of govern- 
ment. 

The senator sounded a warning, 
however, that Americans are in dan- 
ger of losing the system which has 
made them prosper, citing the inroads 
made on individual liberties through 
price and wage controls and alloca- 
tions of materials. 

The greatest danger to the nation, 
the speaker deciared, is the attempt 
of some potitical groups to implant 
the idea in the minds of its citizens 
that the system is unsound. 

If we lose our system of govern- 
ment, we cannot rebuild the nation, 
Sen. Capehart concluded. 


Raps Socialists 


A similar warning concerning the 
dangers of socialistic ideas of govern- 
ment as opposed to the free enter- 
prise system was sounded by Maj. 
H. G. L. Strange, director of research 
for the Searle Grain Co., Winnipeg. 

“Socialism, with its state planning, 
is I believe a more severe threat to 
our progress and liberty than so- 
called Communism, which itself is 
more of a religious than an economic 
doctrine,” Maj. Strange said. “The 
only way, I believe, to prevent the 
destruction of the American way of 
life or free enterprise, that has 
brought such progress and prosperity 
to the U.S. and CanA&da, is in stopping 
the first socialistic steps that are 
taken. For unless the first steps are 
stopped, they will inevitably lead to 
complete Socialism.” 

“If our tried and true system of 
free enterprise is ‘liquidated’ or is se- 
riously impaired, it will not be suc- 
ceeded by a new economic heaven on 
earth, but by a socialistic ‘ice age’.” 

The surplus wealth that has en- 
abled the U.S. to help other countries 
through the Marshall Plan has been 
produced solely by the free enterprise 
system, he declared. 

Maj. Strange reviewed Canadian 
crop developments of the past year, 
noting the “miracle” of a dry spring 
and the aid of U.S. drying facilities 
which permitted saving a huge pro- 
portion of grain left under the snow 
last winter. The availability of Cana- 
dian feed grains and frost-damaged 
wheat to the U.S. has been of great 
benefit to both countries, enabling 
U.S. feeders to maintain production 
and providing Canada with funds with 
which to purchase U.S. goods, he 
said. 

Feed men can be proud of their in- 
dustry, Maj. Strange said, because 
what they produce benefits all man- 
kind. The answer to world population 
problems is production of more ani- 
mal proteins, and the feed industry 
plays a key part in boosting this 
production. 

Urges Strong Associations 

The necessity for maintaining 
strong state and national associa- 
tions was emphasized by R. C. Booth, 
Piper Grain & Feed Co., Cedar Rap- 
ids, Iowa, and president of the Grain 
& Feed Dealers National Assn. 

“I have found in my business that 
many problems could not be handled 
by my own staff—that I did not have 
a voice in affairs that could be heard 
above the tumult,” Mr. Booth said. “I 
found that the tax problem, the wel- 
fare state, the sanitation program, 
wages and hours, price control and 
many others that you can “think of 
are all things that I needed help on, 
and I also learned that they were 
identical problems that others have in 
their business.” 

“So my business and your busi- 
ness converge into one at this point 
and become our business. When we 
discover that we have common prob- 


lems and that your business and my 
business do become ‘our business,’ 
then and only then can we ask each 
other how to get some answers. When 
this happens, I think we will all 
agree that there is but one method 
to accomplish this end, and that is 
group action—trade association ac- 
tivity—through which you and I can 
have a voice in these problems; a 
voice that can be heard.” 

“It is true that we cannot show the 
advantages on our firm’s books or 
profits that come directly from trade 
association membership,” he contin- 
ued, “but neither can we show profits 
from city fire protection and police 
protection; yet we would not be a 
day without them.” 

Since benefits of trade association 
work cannot be restricted to mem- 
bers, non-members of these groups 
should be pressed to join and pay 
their share of the group's costs, Mr. 
Booth said. 

“This group action is so necessary 
that, were we to disband this associa- 
tion today, another would be formed 
tomorrow by firms that know the 
value of such work,” he declared. 

Mr. Booth complimented the cen- 
tral organization on being a strong 
organization and urged its members 
to help make it stronger. 


Extra Service 

Service to farmers can be carried 
beyond that of providing the best in 
feeds and other customary feed store 
functions, Norman F. Kraeft, farm 
service director of Chicago radio sta- 
tion WGN and WGN-TV, declared. 

The farmer is in a bad way because 
of irresponsible attacks on him which 
make him appear the culprit in the 
nation’s economy, Mr. Kraeft said. 
Too often, he said, the farmer is 
characterized as a “pirate” or “prof- 
iteer” because food prices are high, 
he continued. 

“Let's act as good-will ambassadors 
for the farmer, Let's get the facts 
and defend our customer, the farmer, 
in meetings of church, civic, fraternal 
and social groups. Let's explain to our 
consumer frieads that they are suf- 
fering not so much from the high 
cost of living, but from the cost of 
high living. Let’s explain that we're 
living in an inflationary time, that 
prices and wages rise and fall more or 
less in relationship to each other. 
Let's explain to our consumer friends 
that when they object to price sup- 
ports for farmers, the farmer might 
point to the laborer’s guaranteed min- 
imum wage.” 

Mr. Kraeft cited a number of studies 
which illustrated that food costs ac- 
tually are lower today than some 
years ago when measured against the 
pay envelope. 

He pointed out, for example, that 
in 1917 on the average a worker 
spent the equivalent of 27 hours’ 
wages a week to provide food for 
three. In 1927 it took only 15 hours, 
in 1937 only 11 hours and at present 
it averages only 8 hours to provide 

same quantity of food. 


Economy Important 

Dr. W. W. Cravens of the Univer- 
sity of Wisconsin poultry department 
urged the feed men to study refer- 
ence works on nutritive requirements 
of birds and distribution of nutrients 
in various feedstuffs. Such study, he 
said, can be extremely helpful in mak- 
ing modifications of formulas in line 
with changing costs of ingredients. 

“It is very important that top 
quality feeds be produced,” he said, 
“but it is equally important that 
these feeds be economical to the 
feeder.” 

This knowledge, he pointed out, is 
particularly valuable to the mixer 
during periods of shortages of some 
commonly used ingredients, such as 
soybean oil meal during the past sev- 
eral months. 

“If soybean mea! is limited or un- 
available, it is necessary that higher 
quantities of other protein feedstuffs 
be used,” Dr. Cravens said. “In gen- 
eral, meat scrap will be the most 
economical and thus would be the 
feedstuff of choice. Corn gluten meal, 
cottonseed oi] meal, peanut oi] meal 


may be used, but should not supply 
more than about 4% of the total 
protein required in the chick start- 
ing ration.” 

The best level of protein for chick 
starting and broiler rations is about 
20% of the ration, he said. Protein 
needs of the bird decline as the bird 
gets older and the level may be re- 
duced at about six weeks of age. 

Dr. Cravens reported that in nu- 
merous Wisconsin experiments no in- 
dication has been obtained that nia- 
cin and pantothenic acid are neces- 
sary in poultry rations when 10% 
or more millfeeds included. 
However, when millfeeds are omitted, 
as in the case of high energy rations, 
addition of these vitamins give a 
slight growth stimulation. 

Requirements of the chick for 
vitamin B, are in the neighborhood 
of 2 to 4 milligrams per ton of feed, 
he said. Requirements for growing 
and laying chickens have not been 
determined, but it is known that 
needs of the chicken for B, decline 
as the bird gets older, and thus it is 
not likely that supplements of the 
vitamin need to be added to growing 
rations. Also, he said, there are no 
data to indicate that B, needs to be 
added to laying rations when the 
birds are maintained under practical 
conditions. 

Dr. Cravens cautioned the feed men 
against leading the feeder to believe 
that the occasional large growth re- 
sponse from antibiotics is the general 
rule. “Let us keep in mind that av- 
erage improvements in most cases 
prevail,” he said. 

“Increases in growth of 10 to 25% 
with an improvement in feed effi- 
ciency, together with greater uni- 
formity and perhaps somewhat lower 
early mortality are quite a contribu- 
tion for the antibiotics to more effi- 
cient poultry production,” he noted. 

Early tests with arsenic compounds 
are promising, he reported, as they 
appear to stimulate growth about the 
same as antibiotics. However, more 
research is needed. 

The use of surfactants (surface ac- 
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tive agents) at the moment has no 
application to feed manufacturing, 
Dr. Cravens said. Tests reported re- 
cently showed that the surfactant 
used did not benefit a ration contain- 
ing vitamin B,. or a ration contain- 
ing vitamin B, and antibiotics 
“Unless a surfactive is found which 
will give growth above that resulting 
from a vitamin B, antibiotic supple- 
ment or will give the same results in 
combination with B, that antibiotics 
do, but at the lower cost, then I can 
see no reason to consider using such 
materials in feeds,” he declared 


Role in Disease Control 


The part of feed dealers in farm 
animal disease control was described 
by Dr. T. V. Raines, Wisconsin De- 
partment of Agriculture. Dealers, he 
said, should be alert to any reports 
of unusual animal deaths in their 
trade areas and report them imme- 
diately to a veterinarian, who will in- 
vestigate. Such cooperation is essen- 
tial in controlling the current out- 
breaks of anthrax, he said 

At the present, he reported, 30 Wis- 
consin farms are under quarantine 
for anthrax. 

While foot and mouth disease ap- 
parently is under control in Canada, 
Wisconsin farmers and feed men 
should continue to be cautious, he 
said. Precautions have been taken to 
keep the disease out of the state, but 
emergency procedures have been 
planned to stamp it out if there 
should be an outbreak, he said. Wis- 
consin last had a foot and mouth out- 
break in 1914. 

Dr. Raines reported success in bru- 
cellosis control and tuberculosis erad- 
ication and acknowledged the cooper- 
ation of feed dealers in all of the 
sState’s animal health programs 

Peul N. Reynolds, executive direc- 
tor of the Wisconsin Taxpayers Alli- 
ance, Madison, deplored the reluc- 
tance of responsible businessmen to 
enter politics and their failure to be 
adequately interested in affairs of? 
government. 

“If the ‘somebodies’ don't get into’ 
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politics, the ‘nobodies’ will run things, 
and soon will be the ‘somebodies’,” 
he said. “If politics are rotten, we are 
all responsible.” 

The federal government's share of 
total U.S. tax collections has shot up 
sharply in relation to state and lo- 
cal taxes, Mr. Reynolds noted. While 
many people give lip service to want- 
ing to support local government with 
local taxes, at the same time they 
constantly ask the federal govern- 
ment for more and more in aids, he 
said. 

Likening this to a small boy asking 
his grandfather for spending money, 
Mr. Reynolds said that sooner or 
later “Grandpa” is going to have 
more and more to say about how the 
money is to be spent. 

The speaker said various groups 
constantly ask for more _ federal 
spending but want others to pay the 
necessarily higher taxes. He termed 
bonds, “interest-bearing 
deferred taxes,” and warned that the 
US. dollar will certainly decline fur- 
ther in value unless government ex- 
penses are balanced with income. 


Congratulates Group 

Roy G. Leistikow, Stratton Grain 
Co., president of the Milwaukee Grain 
Exchange, welcomed the association 
members to the city and congratulat- 
ed them on the success of their or- 
ganization. ‘‘No organization can at- 
tain the success that yours has had 
through the year without everyone 
having a voice in its management and 
giving its full support to your offi- 
cers,” he said. 

Donald R. Guptill, retiring presi- 
dent of the organization, reported a 
progressive year for the association, 
during which all segments of the 
feed trade were brought into closer 
cooperation and an association-spon- 
sored advertising and public relations 
campaign was launched. 


He urged attendance at nutrition 
meetings, noting that the industry 
would not have been able to cope 


with the protein shortage if it were 
not for mixers’ knowledge of nutri- 
tion. 

Association action was instrumen- 
tal in winning the struggle to con- 
tinue sale of livestock remedies in 
feed stores, Mr. Guptill said. 

Mr. Steenbergh, the association's 
executive secretary, said the new pub- 
lic relations campaign is an effort to 
convince farmers of the benefits to 
be derived from purchasing their 
feeds and other needs from members 
of the Central Retail Feed Assn. 

The campaign includes use of an 
association seal and hinges on the 
slogan, “You can depend on the feed 
dealer who displays this seal.” Farm 
paper advertising is being used in the 
campaign, and outdoor signs and mats 
of the seal have been made available 
to members for use on stationery, 
invoices and tags 

Mr. Steenbergh also reviewed other 
association activities, including 
bulletin service, promotion of a build- 
ing for poultry research at the Uni- 
versity of Wisconsin, cooperation with 
government agencies, sponsorship of 
awards for 4-H club members and 
district meetings. 

He announced that the next two or 
three National Feed Industry Shows, 


which the association has helped 
sponsor in Milwaukee, will be held 
in other cities. The last show was 


held during the 1951 central conven- 
tion 

William DeLong, Jr., the DeLong 
Co., Clinton, Wis., in his treasurer's 
report noted that the association in- 
creased its funds by $2,263 to $19,742 
in the past year. 

C. S. Wagner, Allied Mills, Inc., 
was elected president of the Sales- 
men's Club, which met at an “eye- 
opener” breakfast June 3. He suc- 
ceeds Neal Allen, Nopco Chemical 
Co., Lake Geneva, Wis. 

The annual banquet and floor show 
was held June 2 at the hotei, and 
the convention wound up with a stag 
luncheon at the Blatz Brewing Co. 
auditorium. 
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Senate Rejects New 
Moves for Dairy, 
Grain Import Bans 


WASHINGTON—The dairy indus- 
try will have no less than Sen. Mil- 
ton Young (R., N.D.) to thank for 
its defeat in the Senate this week 
when that body rejected a proposal 
to continue the import ban on dairy 
products and cheese among other 
items for another year. 

The Senate Banking and Currency 
Committee had already modified the 
import ban on these commodities, and 
the attempt to override the commit- 
tee on the Senate floor failed when 
Sen. Young offered an amendment 
to the committee bill which would 
have continued the import ban now 
in existence for dairy products and 
would also have imposed a ban on 
imports for one year on rye, oats, 
barley and wheat for animal feeding 
purposes. 

It is seen that’ Sen. Young hoped 
to win over the dairy interests to his 
widened import ban proposal and at 
the same time gain support for his 
pet project of banning imports of 
Canadian grains. The North Dakota 
senator has steadily charged that im- 
ports of these grains depressed the 
price of similar U.S. grown grains 
to the farmer. 

At no time did he give considera- 
tion to the fact that many Canadian 
grains are needed in the feed deficit 
area of the East. The Senate was 
not persuaded by the Young proposal 
and voted down the amendment. 

Subsequently another amendment 
to maintain import controls on dairy 
products in a modified form was of- 
fered by Sen. George D. Aiken (R., 
Vt.) and was lost through’‘a tie vote. 
Obesrvers here say that had the 
Aiken amendment been given pref- 
erence over the Young amendment, 
it is probable that the dairy industry 
would have gained the protection it 
claims to be necessary. In short, Sen. 
Young, in pushing his pet project, 
made the dairy industry an unwilling 
victim of his strategy. 


OVER 1,000 EXPECTED 
AT SHIPPER'S MEETING 


WICHITA—More than 1,000 wheat 
shippers and railroad officials are ex- 
pected to attend the quarterly meet- 
ing of the Trans-Missouri-Kansas 
Shippers Board, to be held here at 
Hotel Broadview, June 11-12. 

Principal speaker will be F. G. Gur- 
ley, president of the Santa Fe. Offi- 
cials and other representatives from 
all railroads serving the area will be 
present at the meeting, at which 
plans are to be completed for the 
movement by rail of the midwestern 
grain crop. 

Railroad officials just returned from 
an inspection trip of Kansas wheat 
fields report present expectations are 


history of the state. 


LEDERLE REDUCES PRICE 
OF PENICILLIN PRODUCT 


NEW YORK—Lederle Laboratories 
has announced a price reduction in 
its procaine penicillin feed supple- 
ment, effective May 28. A. B. Clow, 
director of Lederle’s animal feed de- 
partment, said that the price reduc- 
tion would amount to 8¢ Ib. 

Lederle’s penicillin feed supplement 
is guaranteed to contain 4 gm. pro- 
caine penicillin per pound, equivalent 
to 24 gm. crystalline penicillin G 
master standard. 


SATURDAYS COUNTED 
AS DEMURRAGE DAYS 


WASHINGTON — The Interstate | 


Commerce Commission has ordered 
Saturdays to be included in comput- 
ing of demurrage on all railroad 
freight cars. The action, effective 
May 31, was taken by extending Re- 


vised Service Order No. 856 to Nov. 
30, 1952. The order, which had been 
under suspension since April 16, 1952, 
was due to expire May 31. 

The Defense Transport Administra- 
tion, which announced the action, said 
that it was necessary because of the 
need for prompt release of freight 
cars 


$50,000 FIRE 
CENTERVILLE, MD.—-Fire caused 
damage estimated at $50,000 at the 
Wilson Feed & Grain Co. here recent- 
ly. C. Merrick Wilson, the owner, 
was uninjured when he leaped from 
a window after retrieving some of 
the firm’s papers. 
ULTRA-LIFE COMPANY 
APPOINTS CARL HAGEN 


EAST ST. LOUIS, ILL.—Car! Ha- 
gen recently joined Ultra-Life Labor- 
atories, Inc., as northwestern terri- 
torial manager, according to an an- 
nouncement by E. L. McKee, Ultra- 
Life vice president. 

Much of Mr. Hagen’s experience 
has been with King Midas Feed Mills, 
with which firm he started as a ware- 
houseman in 1935, working up 
through the positions of station man- 
ager, territorial salesman and sales 
manager. 

Mr. Hagen is well known among 
feed manufacturers in Wisconsin and 
Minnesota, Ultra-Life officials said. 


ABBOTT PLANS BUILDING 

CHICAGO—Abbott Laboratories of 
North Chicago, pharmaceutical pro- 
ducer, has purchased a 43-acre tract 
of land on the Chicago & North West- 
ern right-of-way at 22nd and Buckley, 
east of Route 41. The company ex- 
pects to construct a structure of ap- 
proximately 300,000 sq. ft. as a new 
unit in its operations. 


Production Starts at 
Murphy Company’s 
New Feed Plant 


BURLINGTON, WIS.—Production 
has started in the Murphy Products 
Co.'s new feed plant at Burlington. 

The. new plant doubles the produc- 
tion in the old building which was 
destroyed by fire five months ago, 
company officials said. 

The new building is of steel and 
concrete construction. Push button 
contrcls and automatic machinery 
eliminate much of the hand handling 
of materials that go into Murphy's 
Concentrates and Minerals, it was 
noted. 

A continuous mixing process 


is 


used in making feeds. In addition to 
the continuous mixing line, the plant 


STARTS NEW MILL—dJames H. 
Murphy, president and general man- 
ager, is shown above as he starts the 
mill at the Murphy Products Co.’s 
new feed plant at Burlington, Wis. 
The new plant replaces the building 


destroyed last December by fire. 


has a battery of batch mixers lor 
making pre-mixes, minerals and spe- 
cial feeds. 

The new Murphy plant went into 
full operation this week, with a nor- 
mal production of 20 carloads a day 

The old plant burned out last Dec 
24, and Murphy feeds have been made 
since then by Arcady Farms Milling 
Co. at Riverdale, Ill. 


Markets 


(Continued from page 2) 


if turkey production in this state will 
run as high this year as it did last 
year. 

There was a poor demand for for- 
mula feeds. Uncertain grain markets 
and a decided easiness in the vege- 
table protein picture influenced buy- 
ers to sit on the sidelines and work 
their inventories and contracts up 
Formula feed prices are still 10 to 
15% higher than a year ago, but an 
easing in some of the ingredient 
prices has lent a soft undertone to 
the market. 

There are ample offerings of im- 
ported proteins, with cottonseed oil 
meal available at $85 ton, ex-dock, 
linseed oil meal at $92.50 ton, ex- 
dock, and both sunflower and sesame 
seed meals availbale at less than $90, 
ex-dock. In view of these prices, 
buyers are very apathetic towards 
soybean oil meal, and the fish meal 
market also looks easy. 


Northeast 


Formula feed production in the 
Northeast continued at full time this 
week, and demand for the output was 
equal to the production. 

Poultry raisers are still the best 
takers of the feeds, while dairy de- 
mand is slipping off slightly. Plentiful 
and timely moisture has put the pas- 
tures in excellent shape, and grass is 
very plentiful throughout this area 
for both dairy and beef herds. A new 
setup in milk prices received by the 
producers has encouraged heavy feed- 
ing, and to stimulate production dairy 
herd owners are reported to be feed- 
ing formula feed at a better ratio 
than in some time. 

Commercial poultry raisers as well 
as the smaller type are good buyers 
of laying mashes and are encouraged 
by the consistent heavy demand for 
eggs, which are holding steady. In- 


gredient prices were little, if any 
changed, and supplies of all products 
were plentiful excepting in the 


straight protein meals. Mixes are en- 
joying a strong demand, and mixers 
are turning more and more to their 
use in feed formulas. 


Central States 


Formula feed business remains 
good in the central states area this 
week, with backlogs running from 
four days to a full two weeks. Again 
the best demand appears to be for 
turkey rations, although hog and 
broiler feeds are faring well. Cattle 
feed, also, is in demand. 

Mills were handicapped by the Me- 
morial Day holiday, but many of 
them, after losing the official holiday, 
had crews working on the following 
day. Plants now are trying to work 
two 10-hour shifts daily, with opera- 
tions continuing on Saturday when 
crews can be obtained. 

A noticeable improvement in de- 
mand from western areas of the cen- 
tral states is apparent. The explana- 
tion appears to be that early plant- 
ing is completed, and feeders are tak- 
ing time to replenish their feed sup- 
plies now that they are not so busy 
in the fields 

Business generally is good. The hog 
market.is satisfactory, although the 
broiler market, somewhat stabilized 
now at around 25¢ Ib., leaves much to 
be desired. Egg prices, averaging 28 
@30¢ doz., also are not good. 

Sales representatives of feed man. 
ufacturers say that May, just com- 
pleted, was a good month, with a 
tonnage increase over the same month 
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of April. May, however, is said to 
have been not quite as good as April. 


Southeast 


Surpluses again showing up in the 
commercial poultry producing areas 
are now causing particular concern 
to the manufacturers whose formula 
feed production is centered around 
poultry feed. 

In spite of the optimism expressed 
by numerous firms over the country, 
it seems that the predictions of most 
southern manufacturers are coming 
true. In this area it was generally 
felt that the spurt in broiler prices 
caused by heavy buying by both gov- 


a normal steady consumption with 
resulting firm prices. 

Dairy feed business is slow as a 
natural result of recent heavy rains 
which promoted pasture growth. Most 
manufacturers report sales of formu- 
la dairy feed as being considerably 
lower but probably not too much off 
for this period. 

Inventories at the feed mills are 
mostly comfortable for the next 60- 
day period. Feed ingredient costs are 
being aided by imports. There have 
recently been several lots of wheat 
bran and shorts to move from Cuban 
origins to southeastern destinations 
at prices several dollars a ton below 


domestic fishing, have greatly lowered 
this market from the ceiling prices 
being obtained less than 30 days ago 

New crop oats are now moving in 
fair volume from the producing areas 
up and down the southeastern sea- 
beard. So far, this market is holding 
fairly firm. The outlook is for sta- 
bility due to large elevators having 
been erected at key points during the 
past two years. Still, this provides a 
savings on ingredient cost to the feed 
manufacturer compared to oats mov- 
ing from the West. 

A few purchases of imported cot- 
tonseed oil meal have been made 
during the past few days, but the 


Because of tight money, manufac- 
turers are greatly restricting credits 
This is having a detrimental effect 
upon extensive demand for all types 
of formula feeds, but mill managers 
prefer production decreases to mone- 
tary losses. Due to this condition, 
branded feeds are being marketed in 
smaller lots for nearby deliveries. All 
of this results in most mills now 
struggling to maintain five produc- 
tion days, with a few reporting this 
to be impossible 

In the limited turkey producing 
areas, good feed business is reported, 
but this makes up only a small por- 
tion of the whole. 
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HOT COLD 


CENT-O-GREEN DEHYDRATED ALFALFA MEAL assures you of 
consistent quality regardless of the season, or weather 
conditions prevailing at alfalfa harvest time. 


The quality of CENT-O-GREEN DEHYDRATED ALFALFA MEAL 
alone is constant, uniform and unchanging because FORM- 
ULATED BLENDING and SCIENTIFIC LABORATORY 
CONTROL guarantee uniform quality at all times in all 


seasons. 


This tag is the standard by which 
satisfied CENT-O- GREEN DEHY- 
DRATED ALFALFA MEAL users 
everywhere consider proof positive 
of uniform high quality dehydrated 
alfalfa meal. 
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